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COMPANIES SOON TO 
GET RAILROAD LINES 


Will Write Valuable Properties 
Insurance on Which Was 
Allowed to Expire 


VIEWS OF UNDERWRITERS 


Exhaustive Study of Present Status of 
Railroad Lines Given in Inter- 
esting Form 


NEW YORK CITY, Jan. 21.—On or 
about Mar. 1, the government will re- 
turn the railroads to their original 
owners. Congress is now working on 
legislation that will assist the railroads 
in getting back into something like 
normal running order and to permit 
them to finance themselves properly. 
This legislation will probably be en- 
acted before the roads are turned 
back. This means that the big rail- 
road insurance lines will again be 
written by the companies and the un- 
derwriting groups that lost them when 
the government permited all insurance 
to expire Jan. 1, 1918. Already the 
offices which have for years special- 
ized in the writing of railroad business 
are busy geting figures from railroad 
officials and shaping up data so as to 
be able to offer insurance protection 
as soon as the roads pass out of the 
hands of the goverment, 


Underwriting Problems New 


Since the companies’ policies were 
allowed to expire something slightly 
over two years ago the underwriting 
_ of railroad properties has assumed an 
entirely different aspect. There are 
many problems for the railroad fire 
insurance underwriter to solve that 
were not present in 1917. The condi- 
tions surrounding the writing of rail- 
road business have undergone a great 
change. Railroad companies will have 
their enormous and valuable properties 
returned to them in a condition vastly 
different from that in which the gov- 
ernment found them when it took 
charge. Railway underwriters are now 
making as complete a survey as possi- 
ble of the railroad properties and de- 
ciding upon an underwriting policy. 


Requesting Additional Coverage 


_It is quite evident from the negotia- 
tions that have been made with rail- 
road officials that there is to be a 
rather strong desire on the part of the 
heads of the railroads to have their 
properties covered with fire insurance. 
number of railroads have submitted 
schedules to the companies in which 
re insurance lines, far in excess of the 
amounts formerly carried are being 
asked for. The largest possible amount 
of insurance is being requested. The 
reason for this is not hard to find. The 
railroads are today in a very precarious 
condition financially. They are prac- 
tically without surplus funds and the 
public is very much disinclined to in- 
vest in railroad securities. 
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Hence a loss of $200,000 or $300,000 
to a railroad company today would be 
a severe blow. There is no surplus 
fund out of which to pay losses. In the 
old days a loss of this kind didn’t 
mean: much, but today it would be a 
very serious matter for even the 
largest railroad. In other words the 
railroads cannot afford to take any 
chances. They must conserve their 
resources to the fullest. They need 
protection. Railway underwriters who 
have made preliminary arrangements 
with the railroads express themselves 
as being very much encouraged over 
the possibilities for writing a big busi- 
ness as soon as those in charge of the 
railroads will be in: a position to act 
independently. 


To Distribute Purchases 


_At first there will be some complica- 

tions arising over the proper writing of 
the business that will cause confusion. 
It will be sometime before the rail- 
roads will be completely “unscram- 
bled.” A great deal of property has 
been purchased by the government on 
the cooperative basis. Rolling stock 
has been added and sent all over the 
country. Investments have been made 
in terminal facilities and just what 
railroads will be finally apportioned 
the equipment and given the benefit of 
improvements made, cannot be deter- 
mined at the present. 


Enormous Deficiency 


The present plight of the rairoads is 
not an enviable one, and is being care- 
fully studied by the companies that 
will soon take up the writing of rail- 
road business. The most reliable fig- 
ures obtainable show that in the last 
24 months the deficit which the gov- 
ernment is under contract to make 
good has rolled up to more than $700,- 
000,000. Of this enormous sum 64 per- 
cent of $450,000,000 was piled up dur- 
ing 1919 when advanced freight and 
passenger rates were in full force and 
retroactive wages were in effect. But 
even these figures do not begin to rep- 
resent the true deficiency which the 
government is under contract to make 
good. In the last five years, the rev- 
enues of the roads have increased 72.5 
per cent, while the operating expenses 
have advanced 113.5 percent. The net 
income has increased 29.4 percent and 
the operating ratio has been increased 
23.8 percent. 


Rate Advance Imperative 


Those who are inclined to observe the 
problem of the railroads impartially and 
without regard to party lines must ad- 
mit that both freight and passenger 
rates must be advanced in order to put 
the roads on a self sustaining basis, to 
say nothing of earning a profit. It is 
simply a plain business proposition. The 
roads are and have been losing money. 
Their properties have depreciated under 
government control, as little has been 
done in the way of improvements, com- 
paratively speaking and the same stand- 
ards of upkeep have not been observed. 
It will take huge sums of money to put 
the railroads into proper and efficient 
working order and in order to attract 
the necessary funds from the investing 
public, the railroads must be allowed 
sufficient revenues to remain solvent. 


Figures Show Condition 


There is no system of management 
conceivable, under which there could be 
a large increase in the amount of traffic 
handled by the railroads without a large 
new investment in them. The individual 
roads have been making surveys of their 





properties and the findings of those who 
have made a study of the principal rail- 
road properties in the country show in 
figures that cannot be disputed just what 
the railroads have to do in the way of 
development and expansion in the next 
few years. The roads are far behind in 
the construction of new lines. There 
will be 800,000 cars needed in the next 
three years. From 1915 to 1918 the 
freight traffic increased 45 percent, yet 
during this period the number of freight 
ears in service increased only 36,532 or 
approximately 1.6 percent. 


Traffic Needs Shown 


An expenditure of $1,000,000,000 for 
new locomotives within the next three 
years is necessary to prepare the rail- 
roads to handle the business of the 
country. The locomotive building pro- 
gram must be expanded to provide 
13,000 modern locomotives in three years 
and 12,000 obsolete locomotives should 
be retired from service. At least 24,500 
passenger cars must be added to the 
equipment of the railroads within the 
next three years. With heavy increases 
in traffic, purchases have not met needs 
for retirement since 1915. In ten years 
to June 30, 1915, passenger traffic in- 
creased 48 percent. The number of pas- 
senger cars increased 35 percent. In 
the four and one-half years since traffic 
has increased over 43 percent, but equip- 
ment has increased only 2.5 percent. 
There is an acute shortage of passenger 
cars now. To restore 1917 standards in 
three years would require the purchase 
of over 8,000 cars a year until 1923. 


Expenditures for Maintenance 


Investigators have been rather struck 
by the fact that although the roads are 
in admittedly poor shape, expenditures 
for maintenance of way during the pe- 
riod of Federal control have been much 
larger than those for any corresponding 
period. In 1918 the first class roads 
spent $649,595,710 for maintenance of 
way as compared with $442,109,867 and 
$421,775,821 in 1917 and 1916 respec- 
tively. During the first nine months 
of last year the expenditure for main- 
tenance on these roads was $575,122,124 
as compared with $459,627,192 for the 
corresponding months of 1918 and $311,- 
096,000 as the average for the first nine 
months of the test years. Reduced to 
percentages, the 1919 expenditures were 
25 percent and 85 percent greater re- 
spectively than those for the correspond- 
ing periods of 1918 and the test period 
average. 


Data Clearly Presented 


These striking differences are due en- 
tirely, or at least almost wholly, to the 
marked advances in wages and increased 
costs of material, and one plan of the 
railroad administration officers in charge 
of maintenance of way has been to de- 
velop factors to represent these in- 
creases so that they might be applied 
to the expenditures as a means of ob- 
taining a more workable basis of com- 
parison between the expenditures dur- 
ing Federal control and the previous 
years. 


Wage Agreements Boost Costs 


Two years of government operation 
have left the railroads a decidedly ex- 


-pensive legacy in the shape of wage or- 


ders and agreements. The shorter work- 
ing day has necessitated employing 
190,000 additional men. The pay roll 
cost per ton mile has greatly increased. 
The average wage increase has been 
about 56 percent. In 1919 the passenger 
and freight rates were 11 to 13 percent 
higher and yet the estimated govern- 
ment deficit exceeds that of 1918. Last 
year the railways earned but 63 percent 
of their guarantee. 


What Is Needed 


To get the railroad service of the 
country back to the point of efficiency 
attained before government control be- 


(CONTINUED ON PAGE 4) 





IN TWO 
PARTS— 


Part One 


MOORE IS MANAGER 
OF NEW ASSOCIATION 


Secretary of the Home Resigns to 
Look After American 
Syndicate 


MADE A FOREIGN SURVEY 


And Gathered Much Valuable 
terial on His Trip 
Abroad 


NEW YORK CITY, Jan. 20.—How- 
ard P. Moore, assistant secretary of 
the Home and Franklin, has resigned 
to become manager of the American 
Foreign Insurance Association. Mr, 
Moore a few weeks ago returned from 
a trip to the Orient and Australia, he 
having made a survey of conditions 
abroad occupying a period of more 
than a year. He collected a large mass 
of information of great value to the 
companies. Mr. Moore therefore has 
been regarded by the companies as the 
most competent man to take charge of 
the executive work. For a number of 
years he was field man for the Home 
in New York state and then was called 
to the home office. 

Mr. Moore will take active charge of 
the organization, several managers 
having already been appointed in 
foreign countries to look after the 
American company interests. The 
companies composing the membership 
are stalwart, strong, dependable Amer- 
ican institutions with capital of ever 
$50,000,000 and over $400,000,000 of as- 
sets. The membership is composed of 
the following companies: 

American of Newark, Boston, Conti- 
nental, Fidelity-Phoenix, Firemen’s of 
Newark, Fire Association, Firemen’s 
Fund, Glens Falls, Great American, 
Hartford Fire, Home of New York, 
North America, National of Hartford, 
New Hampshire Fire, Niagara Fire, 
Phoenix of Hartford, Providence 
Washington, Springfield Fire & Ma- 
rine, St. Paul Fire & Marine and West- 
chester Fire. 


First Reports from Argentina 


Upon the first day of Mr. Moore’s 
incumbency as manager of the Asso- 
ciation the first batch of daily reports 
was received by the organization from 
Argentina and included an attractive 
lot of business. The association is send- 
ing a special representative to Con- 
stantinople today and on Feb. 15, Sid- 
ney R. Kennedy, secretary of the 
Continental, sails for Ecuador, Pera 
and Bolivia, in each of which he will 
enter one or more of the companies 
belonging to the American Foreign In- 
surance Association. Some months ago 
Harry Austin made a thorough investi- 
gation of the countries named, and the 
decision to enter for business was the 

(CONTINUED ON PAGE 38) 
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WHY DETROIT THEFT 
RECORD REMAINS HIGH 


Reasons Why Automobile Losses 
Have Not Declined in Motor 
Manufacturing Center 


HAVE NO SPECIAL COURT 


Many Clever Devices Used by Thieves 
—Heavy Losses on Tires and 
Extra Equipment 


DETROIT, MICH., Jan. 20.—There 
is no special automobile court in De- 
troit. All automobile cases are tried 
before a circuit judge, who seems to 
be entirely too lenient with offenders. 
As many as 50 arrests are often made 
in one month with only three or four 
convictions, and among these are usu- 
ally two or three six month or life 
sentences. The thief who steals a 


$3,000 or $4,000 car, which remains un- 
recovered, is perfectly willing to go to 
jail for six months if, when he gets 
out again, he can have the use of his 
stolen property. The manner in which 
automobile cases have been handled in 
Detroit only encourages further activ- 
ity on the part of thieves. 


Tire Losses Heavy 


A number of automobile agents in 
Detroit have said recently that the 
companies are paying out more for 
stolen tires than for total losses on 
unrecovered cars. Tires and all other 
movable equipment are being stolen in 
large quantities, and on this there is no 
salvage. The stolen car is often re- 
turned to its owner, but equipment that 
is stolen is gone forever. Ina city like 
Detroit where the downtown section is 
so crowded, where traffic is so heavy 
and there is so much confusion on the 
streets, thieves find it easy to make 
away with spare tires, brass lamps. 
chains, tools, etc. 


Effect of Lock 


Just how far an automobile lock 
goes toward reducing the theft loss 
record is shown by the experience in 
Detroit. For a year or more no com- 
pany has written an automobile for 
theft insurance that was not equipped 
with a lock. In spite of this precau- 
tion, the theft losses are on the in- 
crease. Hundreds of uninsured and 
unlocked cars are stolen in which the 
insurance companies have no particular 
interest, but even the cars equipped 
with locks are being regularly stolen 
week after week. Adjusters say that 
although all insured cars in Detroit 
have locks, the locking devices are fre- 
quently not used. 


Locks Not Used 


That is, the man using an automobile 
in his business will drive about from 
one place to another, and in making 
short stops, will not take the time to 
lock his car, because his call is only 
going to last for a few minutes. The 
automobilist who is going to remain 
away from his car for an hour or two, 
always locks the machine before leav- 
ing it. It is the driver who stops to 
make a quick call that neglects to pro- 
tect his car and organized thieves are 
on the lookout for unguarded machines 
of this sort. If the car locked auto- 
matically upon stopping, the result 
would be accomplished, but so long as 
it is necessary to take a few minutes 
to put & lock into operation, the ma- 
jority of automobile drivers will not 
make full use of the locking device. 

How Cars Are Stolen 
A number of tricks are used in De- 


troit in the stealing of cars that are 
rather clever. For instance, a_ thief 





TO KEEP DEPARTMENT 


JEWELL MADE GENERAL AGENT 





United States Manager Frank Lock 
Decides to Continue Office 
in Chicago 





Frank Lock, manager of the Atlas, 
has been in Chicago for several days 
looking into the question of the fu- 
ture of the western department. He 
has come to the decision to leave the 
department in that city practically en- 
tire, with E. W. Jewell in charge as 





E. W. JEWELL 


general agent of the western depart- 
ment. 

During Mr. Lock’s visit a conference 
was held with the western field men 
when the future policy of the company 
and the business campaign for 1920 
were fully outlined. 

It is rather expected that some of 
the territory not at present occupied by 
the Atlas will be entered at an early 
date. 

Mr. Jewell was assistant manager of 
the company under George E. Haas, 
who recently went into the local busi- 
ness at Cleveland, O. Mr. Jewell thor- 
oughly understands conditions in the 
western field and is well equipped for 
his new position. 








will steal a Ford, drive it to a Buick 
dealer and ask to trade it in for a new 
Buick. A deal is made and the thief is 
handed a bill of sale for the new Buick, 
having paid the difference in cash. The 
Buick is then driven to some dealer in 
a higher priced car, another trade 
made, and this is kept up until two or 
three bills of sale have been accumu- 
lated. Perhaps in the transactions, the 
thief has to pay out $600 or $700, but 
in the process he has acquired some 
valuable and bonafide bills of sale. He 
can then seek out someone who is in 
the market for a car, steal the make 
desired and in delivering the car pre- 
sent the “customer” with a genuine bill 
of sale. With a line up of this kind 
it is difficult to convict either the thief 
or the man receiving the stolen goods. 


Detroit Conditions Bad 


In Detroit conditions are more 
favorable for the operation of thieves 
than in any other city in the country. 
The passing pedestrian cannot tell 
whether a man who steps into a car is 
a thief or not. Automobile testers are 
constantly on the streets of Detroit. 
It is no uncommon sight to see a driver 
in the garb of a working man or 
mechanic, running a car about the 
streets of Detroit... There is nothing 


about the driver to distinguish him as 
the owner. 
picion 


The result is that no sus- 
attaches to the disreputable 








TWO MEN NOW GO UP 


BECOME ASSISTANT MANAGERS 





H. T. Cartlidge and O. F. Wallin Are 
Advanced in the Western Office 
of the National 





Western Manager George H. Bell of 
the National of Hartford announced 
this week that H. T. Cartlidge and O. 
F, Wallin, agency superintendents, had 
been appointed assistant managers. 
Mr. Bell thus stayed within the Na- 
tional organization in making promo- 
tions and follows the civil service prin- 
ciple that the company has consistently 
recognized in advancing its men. Both 
Mr. Cartlidge and Mr. Wallin are well 
known to the agents of the company, 
are popular and well qualified. The rec- 
ognition given them is due to their 
faithful, intelligent and able work. 


Cartlidge’s Career 


Mr. Cartlidge, the senior agency 
superintendent, began his_ insurance 
career under H. Clarkson, the first in- 
surance superintendent of Kansas, who 
was at that time in charge of the Kan- 
sas and Oklahoma Rating Bureau. In 
1899 he went with the old Shawnee 
Fire of Topeka, Kans., traveling for 
that company as special agent and ad- 
juster. In 1910 the, Shawnee was re- 
insured by the National, but Mr, Cart- 
lidge remained in Topeka for a year 
and a half attending to the absorption 
of the Shawnee’s business and agency 
plant. He went to the western depart- 
ment of the National in 1912 and in 
1913 was made agency superintendent. 
Upon his arrival in Chicago Mr. Cart- 
lidge installed a farm department for 
the National, which has become a most 
successful branch of the company’s 
activities. 


Wallin Long in Service 


O. F. Wallin has spent almost his | 


entire business life with the National. 
He started with the company as a boy 
and filled various desks in the account- 
ing and underwriting departments. He 
went with the National Inspection Bu- 
reau of Chicago in 1907, remaining with 
that organization for two years, when 
he returned to the National. The un- 
derwriting experience gained through 
his work with the National Inspection 
Company broadened his outlook, and 
upon joining the National again he 
went with the underwriting depart- 
ment. He has been regularly advanced 
ever since, was made agency superin- 
tendent in 1915, and is at the present 
time in charge of the company’s im- 
proved risk department. 








looking character who jumps into a 
car and drives it away. The close 
proximity of Toledo, O., means that it 
is only a matter of two hours before 
thieves can be safe from the Michi- 
gan authorities, and Windsor, Can., is 
just across the river. 


Map Association Increases Capital . 


NEW YORK, Jan. 13—The stockhold- 
ers of the Underwriters’ Map Association 
have voted to increase the capital stock 
from $100,000 to $250,000. As some of 
the companies do not like the card sys- 
tem of maps, it was decided that the 
association will also publish maps in a 
loose-leaf book form. 


Illinois Fire’s Statement 


The Illinois Fire of Peoria has gotten 
out its annual statement, it being its 
44th, showing assets $371,270, increase 
$34,284; reinsurance reserve, $77,128, in- 
crease $6,146; capital $200,000; net sur- 
plus $90,049, increase $30,831. The Illi- 
nois Fire operates in Illinois, Wisconsin, 
Indiana and Pennsylvania. The company 
has paid losses of over. $6,500,000 since 
organization. It is the oldest Illinois 
stock fire company. 


The Atlas has been elected to mem- 
bership in the western sprinkler leak- 
age conference. 








HEAVY LOSS RECORDED 
ON SPRINKLERED RISK 


= 
Sunsets Are Given ivedé Jolt 


by Experience in Big Wis- 
consin Fire 





TWO MILLION INVOLVED 


Badger State Tannery, Sheboygan, 
Burns—Insurance, Part of Armour 
Line, Placed by Johnson 


The loss on the Badger State Tan- 
ning Company plant at Sheboygan, 
Wis., this week, gives the insurance 
companies another severe jolt on 
sprinklered business. The loss is re- 
ported as total and involves in excess 
of two millions of insurance. The line 
was placed by Johnson & Higgins, 
which had reported that better than 80 
per cent of the values in the risk were 
under sprinklered protection and a 
credit of 55 had been given in the rate. 


Was Chrome Leather Tannery 


The cause of the fire and the exact 
truth as to the performance of the 
sprinklered system have not yet been 
determined. The plant, which is an 
Armour subsidiary, is located in a val- 
ley but a strong wind carried the fire 
when it started, right through the risk, 
leaving only the foundations, some 
remnants of walls and the power plant. 
This is a chrome leather tannery and 
the chance for salvage, found in sole 
leather tanneries, is not good. The 
hides do not come to a plant of this 
kind in their raw state and conse- 
quently there are no huge vats of 
hides that might come through a fire 
without total loss. The plant received 
the leather in a partly manufactured 
state and put on the finish and did the 
dyeing. There are various processes 
in the risk that were more hazardots 
than are found in sole leather tanneries. 

Large lines, were carried by a num- 
ber of companies that go strong on 
sprinklered properties and a number 
had authorized additional lines. These 
were secured to replace lines that a 
few companies, not feeling so keen for 
the class, had marked to drop at ex- 
piration. 

Had Lucky Escape 


An interesting angle of the situation 
is the fact that many companies inter- 


ested in the line were issuing authoriza-. 


tions for renewals of policies as of Jan. 
22 (Thursday). Most of the companies 
were authorizing greatly increased lines, 
many doubling their original commit- 
ments. Although the hazards in this 
risk were well known and easily ascer- 
tained and the companies were carrying 
unusually large lines when it is consid- 
ered that 75 percent of the area of the 
tannery was unsprinklered. About 55 
percent of the values were in the sprin- 
klered section. These two sections of 
the risk were separated by an areaway 
about 10 feet wide in half of the risk, 
widening to 20 feet in the other half. 


Features of Risk 


The unsprinklered portion, which 
burned consisted of a large one story 
brick building communicating to a com- 
paratively narrow four story frame brick 
veneered building which adjoined a 
three and a half story brick. All of 
these buildings were communicating. 
The vats were in a frame structure. The 
power house separated from the main 
portion of the risk did not burn. The 
sprinklered section was supposedly pro- 
tected by wired glass windows and ap- 
proved iron shutters and doors. Appar- 
ently these were not closed at the time 
‘of the fire and hence offered no protec- 
tion. The blaze, fanned by a high wind, 
gained such tremendous headway that it 
swept across the dividing area to the 
sprinklered building and easily melted 
down the glass windows and roared 
through the doors and windows equipped 





with iron shutters. 
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MARINE MEASURES UP 
HEARINGS ON EDMONDS BILL 


Leaders in Congress Expect to Work 
Out Comprehensive System of 
Legislation 


WASHINGTON, D.'C., Jan. 20.— 
Hearings will begin in a week or ten 
days before the house committee on 
the bill introduced by Representative 
Edmonds of Pennsylvania for the reg- 
ulation of marine insurance adjusters 
by federal control. The purpose of 
the proposed legislation is to bring the 
work of the adjusters under such uni- 


form and standardized rules that ship 
owners and marine underwriters can 
obtain the greatest degree of protec- 
tion as to both cargoes and bottoms. 

Mr. Edmonds’ bill exempting ma- 
rine insurance companies from some 
of the provisions of the Sherman anti- 
trust law and permitting certain pool- 
ing activities is expected to pass the 
house in a few days. It appears to 
have the support of the leaders of 
both parties in the lower branch and 
it is believed that its passage in the 
senate is assured within a reasonable 
time. 

Plan General Revision 


The entire question of marine in- 
surance and the necessity for altera- 
tion of the present laws will receive 
consideration in connection with the 
pending legislation regarding the mer- 
chant marine. It is the plan of the lead- 
ers to pass at this session of congress 
some law that will establish the policy 
of the government with regard to 
shipping for many years to come. Sen- 
ator Jones of Washington, chairman 
of the senate committee, is giving the 
whole matter earnest study and atten- 
tion. Hearings on the half dozen pend- 
ing bills have already begun and out 
of the mass of proposals for solution 
of the question it is expected that 
there will be evolved in committee a 
comprehensive piece of legislation that 
will stand the test in both houses and 
serve to continue and build up the 
advantageous position in which the 
shipping interests of America were 
placed by the war. 


MOORE IS MANAGER 
OF NEW ASSOCIATION 


(CONTINUER FROM PAGE 1) 


result of his comprehensive reports 
thereon. 


Has Great Opportunity 


Until permanent offices can be se- 
cured, the association work is being 
conducted from the building of the 
Home, of which Mr. Moore was form- 
erly an assistant secretary. It is ap- 
preciated generally that in his present 
post as head of the American Foreign 
Insurance Association Mr. Moore has 
an opportunity to make a reputation 
for himself such as is offered to few 
underwriters, and that he will fill the 
highly responsible post to which he 
has been chosen with satisfaction to 
his employers and rare credit to him- 
self goes without saying, for he is 
known as a man unusually thorough in 
his work and who never undertakes a 
task unless he is certain he can suc- 
cessfully carry it out. 





Much time will ‘“ saved, and many 
errors in writing policies prevented if 
solicitors in securing a fire insurance 
risk will se¢ure complete written de- 
scription regarding the risk-to be in- 
sured. The T. Kirk White Solicitor’s 
Memorandum of Risk, sold by The Na- 
tional Underwriter, provides for every 
detail. in a very convenient form, so 
that the policy writing clerk need ask 
no questions in making up the policy. A 
sample sheet and prices will be sent on 














CHANGES IN THE FIELD 











WESTCHESTER CHANGES MADE 





Completes Field Arrangements in 
Michigan, Minnesota, Iowa, Ne- 
braska, North and South Dakota 


A number of field changes have been 
made by the Westchester in middle 
western states. E. H. Hinckley, who 
has been state agent of the company 
in Michigan, has resigned and will re- 
tire from the business to devote him- 
self to his private interests. He will 
be succeeded by H. F. McGurren, who 
is now state agent of the company in 
Minnesota. To fill the vacancy 
caused by the transfer of Mr. Mc- 
Gurren, the company has appointed 
Alvin E. Bulau as state agent of the 
Westchester in Minnesota and North 
Dakota, with headquarters at Minne- 
apolis. Mr. Bulau has been for some 
years a local agent at St. Paul, Minn. 
H. D. Streett, who has been an ex- 
aminer in the home office of the Amer- 
ican Central, has been appointed spe- 
cial agent for the Westchester in 
Iowa, Nebraska and South Dakota, 
with headquarters at Omaha, assisting 
State Agent J. J. Allen, Jr. 


W. M. Broe 


William M. Broe, special agent of the 
Continental in Missouri, has resigned 
to go with the Hartford as special agent 
in northern Nebraska, with headquar- 
ters in Omaha. 


Walter H. Wolf 


Walter H. Wolf, who has been spe- 
cial agent of the National Union of 
Pittsburgh in Detroit and Wayne coun- 
ty, associated with the salaried office of 
the company, has been appointed spe- 
cial agent in the state to assist State 
Agent Fred W. Sullivan. 


John T. Woodroffe 


John T. Woodroffe of Fargo, N. D., 
state agent for the Northwestern Fire 
& Marine in North and South Dakota, 
has been appointed to act in a similar 
capacity for the Northern Assurance. 


Julius L. Wikus 


Julius L. Wikus has -been appointed 
special agent for the Commercial Union 
and Palatine for Kansas, assisting 
State Agent Hugh E. Seeds, with head- 
quarters at Topeka. He _ succeeds 
Willis R. Kirk, who has resigned to 
enter the local business in Topeka. Mr. 
Wikus formerly lived at Marion, where 
he was for a number of years connected 
with the Case & Son agency. 


J. H. Goodin 


Joseph H. Goodin, special agent of 
the farm department of the Continental 
in Tennessee, has resigned to go with 
the farm department of the Hartford 
in the same state, succeeding W. S. 
Sisk, who becomes special agent for the 
recording department. 


J. N. Jones 


J. N. Jones, who has been doing per 
diem work in Oklahoma for the Com- 
mercial Union, has been appointed 
special agent. 





D. H. Iverson and Howard S. Jarvis 


Field appointments newly announced 
for the Liverpool and London and 
Globe, by Manager Hugh R. Louden, 
include those of D. N. Iverson as spe- 
cial agent in western New York, in suc- 
cession to Robert H. Williams, re- 
cently elevated to the assistant deputy 
managership; and of Howard S. Jarvis 
as special agent for central New York. 
Mr. Jarvis, whose appointment be- 





request. 





comes effective Feb. 1, replaces Walter 


‘in the field for twenty-five years. 


C. Howe, lately transferred to the chief 
office of ‘the company in New York to 
supervise its Empire State business. 
For a time Mr. Jarvis will make head- 
quarters at Syracuse, while Mr. Iver- 
son will permanently locate at Roches- 
ter. Both of the field men selected are 
of proven worth and measure up to the 
high standard demanded by the Brit- 
ish corporation of its representatives. 


Irvin C. Faber 


Irvin C. Faber, son of the late S. E. 
Faber, for many years Indiana state 
agent of the Fire Association, has 
been appointed special. agent of the 
Fire Association with headquarters at 
Rochester, N. Y. Young faber saw 
service with the Marines and was for 
a year and a half in France. His mother 
has been visiting-friends in Indianapolis 
during the past week. 


Howard A. Evans 


Howard A. Evans has been appointed 
special agent of the Equitable Fire & 
Marine for Ohio and Indiana and will 
make his headquarters in the Hartnell 
building in Columbus. His father wes 

e 
son served with the A. E. F. in the 37th 
Artillery and saw active service on 
four fronts. 


Fred C. Meister 


Fred C. Meister, who has been in the 
underwriting department of the North- 
ern of England at Chicago, has been 
appointed special agent of the com- 
pany in Oklahoma. 


Carl T. Thallgott 


Carl T. Thallgott, who has been state 
agent of the American Central in Ohio. 
has resigned to go with the Phoenix of 
England, Imperial, and Columbia as 
special agent in Ohio, assisting state 
agent A. C. McCabe. 


“Rough Notes” Plans 

The March issue of “Rough Notes” of 
Indianapolis, the educational monthly 
magazine which is doing so much to 
produce business building material and 
salesmanship provender, will be devoted 
to tornado insurance. The tornado num- 
ber last year was one of the most suc- 
cessful of the entire series of special 
numbers which “Rough Notes” is issuing. 
This year’s number will be unique in 
many ways, it will be profusely illus- 
trated and will be full of sales argu- 
ments for tornado insurance. 

The April number of “Rough Notes” 
will be devoted to automobile sales 
articles. The automobile issue is gotten 
up strictly from the standpoint of the 
local agent. It will give him definite, 
practical information about automobile 
insurance which will be of actual help to 
him in selling the business. Hail insur- 
ance is one of the great premium pro- 
ducers but its possibilities are not yet 
recognized. An annual premium income 
of $50,000 from a small local community 
is not unusual. Local agents are seeing 
the value of selling hail insurance. The 
May issue of “Rough Notes” will be the 
hail insurance number and will contain 
a great deal of valuable information. 


Peoria Distillers’ Plans 

The ban on whiskey manufacture ap- 
parently is not going to work a hardship 
on Peoria, Ill., which has some of the 
largest distilleries in the world. On the 
contrary the town is going to be greatly 
benefited in many ways if present plans 
of the distillery owners are carried out. 
Already improvements and alterations 
of the plants there are under way which 
will cost approximately a million dollars, 
and sugar and syrup are to be manu- 
factured. Large new buildings are to 
be built also and one is under way which 
will cover a whole city block. The 
plants are owned by the United States 
Food Products Company and they will 
establish offices in Peoria which. will 
employ 1,500 elerks while the employes 
in the plants will number 12,000, which 
will mean an addition of that many 
workers to the population of the town 


LIGHTNING ROD’S VALUE 
APPRECIATED BY THE AGENTS 
Very Few Now Remain Who Are Not 


Convinced of Protection Offered 
—Fire Marshals’ Views 





Insurance agencies handling farm 
business which have not been con- 
vinced of the value of the lightning 
rod as protection for farm properties 
are few and far between, but now and 
then one finds them. It is not so sur- 
prising in view of the fact that gen- 
eral opinion in this country toward the 
lightning rod has been revolutionized 
only within the last fifteen or twenty 
years. But the lightning rod now oc- 
cupies the same place with relation to 
protection of farm property as the au- 
tomatic sprinkler does to municipal 
building protection, at least so far as 
its reliability is concerned. 

The state fire marshals of the coun- 
try are continually furnishing abun- 
dant evidence that lightning rods are first 
class protection for farm property 
against destruction by lightning. 


Fire Marshals’ Experience 


At their convention in August, the 
fire marshals considered the subject of 
rural fire wrotection. Fire Marshal J. 
A. Tracy of Iowa said that during the 
seven and a half years of existence of 
that office, 1,575 lightning losses had been 
reported, with a total loss of $2,665,640. 
Cf course, nearly all of these losses were 
in the rural districts. Fire Marshal 
Tracy says: “Less than 1 percent of 
the property destroyed was protected by 
lightning rods. The barns destroyed by 
lightning are part of 4,162 barns that 
were destroyed during the seven and a 
half years. So far in 1919, there have 
been 74 farm barns destroyed by light- 
ning with a total loss of $159,864. Three 
of these barns were rodded. The loss 
by lightning can be practically elim- 
inated through the installation of prop- 
erly constructed lightning rods.” Upon 
investigation fire marshals can nearly 
always discover the defects in installa- 
tion or material which caused unsatis- 
factory performance of lightning rods. 
It is very important to obtain good 
material from recognized lightning rod 
companies. 


For Elevator Protection 


Not only were lightning rods men- 
tioned at the convention as protection 
for farm barns and dwellings but also 
for country elevators. J. J. Fitzgerald, 
assistant secretary of the Grain Dealers 
National Mutual, an expert on grain ele- 
vator protection, whose instructions on 
fire safety for elevators were used by 
the conservation inspectors for the 
United States government during the 
war, told the fire marshals that one- 
half of the ‘elevator fires come from 
unknown causes, sparks flying over 
shingle roofs, and lightning. Mr. Fitz- 
gerald said that he had never known 
a loss where an elevator was properly 
protected with rods. That was a haz- 
ard, as he said, easily eliminated. 

When a man has decided to protect 
his property with lightning rods, he 
need have no fear that he has made a 
wrong decision. He needs only to make 
sure that the company placing the rods 
is a responsible firm, which believes in 
making sure that the installation is cor- 
rect and remains correct so far as this 
can be done. 








as very few employes, comparatively, 
were required in the manufacture of 
whiskey. Also it is estimated that the 
new industry will make use of 35,000 
bushels of corn a day whereas but 15,- 
000 bushels were used in distilling 
liquor. Peoria insurance men are wel- 
coming this prospect of an increased 
prosperity for the town and more busi- 
ness for themselves. 


It is always difficult to prove that a 
notice of cancellation has been received 
by the policyholder. There can be abso- 
lutely no question when the Cancellation 
Notice Envelope issued by The National 
Tinderwriter Supply Department is used. 
The notice itself is folded in envelope 
form, and when sent registered mail the 
receipt is actual proof that the assured 
has received the cancellation notice: 











Prices will be quoted on request. 
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RATE SCHEDULE EXPLAINED 


Chicago Automobile Men Given Par- 
ticulars—Opposition to Immediate 
Application of Analytic System 


Chicago automobile superintendents 
and department heads listened last 
week to an explanation of new analytic 
schedules as given by J. D. Vail, as- 
sistant general agent of the marine and 
transportation department of the Hart- 
ford. Mr. Vail has been very much 
interested in the development of the 
new schedule and understands it thor- 
oughly. He is a member of the rate 
committee of the western conference 
and has been in consultation with east- 
ern automobile officials over the adop- 
tion of the schedule. 

The proposed schedule will establish 
rates for automobiles in the same man- 
ner that fire insurance rates are ar- 
rived at through the use of the Dean 
Schedule. The automobile schedule 
provides credits for improvements and 
charges for hazards. Cars are sepa- 
rated into eight fire and ten theft 
classes. Under the present plan the 
Underwriters Laboratories will do the 
inspection work: in the event the 
schedule is adopted. 


Lacks Finishing Touches 


Chicago automobile insurance men 
seem to feel that the schedule has not 
been worked out thoroughly enough to 
be put into practical use at the present 
time. Considerable merit is seen in the 
plan but the opinion prevails that there 
are many details yet to be worked out. 
For example, no provision is made in a 
schedule for repairs or alterations to 
a car that alter its physical make-ups. 
An automobile owner might purchase 
a machine from the factory carrying a 
rather high rate because of defective 
wiring, improper gasoline feed system, 
etc. These objectionable features 
might be considerably altered, the first 
time the car was sent to the repair 
shop, but the schedule does not pro- 
vide for a reinspection of the machine 
if it is overhauled and altered. Al- 
though the new rating system is funda- 
mentally simple, there are so many 
features of it to be considered, that it 
is doubtful whether agents would read- 
ily grasp the system. In fact the new 
schedule might be as confusing as the 
Dean Schedule itself. It would prob- 
ably be best, in the opinion of many 
automobile underwriters, to reduce the 
new schedule to the simplest possible 
form before attempting to place it in 
the hands of soliciting agents. 


May Pospone Application 


It was at first proposed to send to 
each automobile writing company a 
copy of the new schedule on Mar. 15 
and place it in effect April 1. Automo- 
bile insurance men in the west feel that 
it would be unwise to put this schedule 
in force at a season of the year when 
the automobile business is at its height. 
To make a change in the middle of the 
automobile selling sedson would, it is 
believed, be a mistake. An attempt 
will be made to defer the application 
of the new schedule until the summer 
or fall. 


Effect on Country Business 


The new schedule reduces rates on 
country business about 25 percent. If 
it is adopted, it will place beyond fur- 
ther consideration a proposal to reduce 
rates on country business 40 percent. 
The majority of automobile men seem 
to be in favor of an immediate reduc- 
tion of 40 percent on country business 
and 2 deferring of the analytic schedule 
until there has been an opportunity to 
determine what the experience of the 
companies will be under the 40 per- 
cent reduction. 








Organize to Fight Texas Thieves 


So serious has become auto stealing in 
Texas that an organization was perfected 
in that state last week under the direc- 
tion of Governor Hobby, Attorney General 
Cureton and Adjutant General Cope with 
assistance of State Highway Engineer 
Rollin J. Windrow. It is known as the 
Texas Law Enforcement Association and 
its officers. comprise city officials, sher- 
iffs, chiefs of police, auto underwriters 
and representatives from the trades asso- 
ciations. The governor has outlined a 
clearing system to keep tab on crime, 
especially auto thefts, and the adjutant 
general will also conduct a bureau and 
use the muchly feared state rangers in 
the work. It was developed that cars 
by the hundreds are stolen and taken to 
the wild woolly oil fields for disposition. 

The officérs are as follows: President, 
L. E. McGee, fire and police cemmissioner 
of Dallas; vice-president, W. G. Jones, 
Houston, South Texas Automobile Asso- 
ciation; secretary, Parker V. Lucas, Dal- 
las, manager Auto Underwriters’ Detec- 
tive Bureau. 





Automobiles in Missouri 


Statistics showing the increase in the 
number of automobiles in Missouri, from 
1911 to 1919, have been compiled. 

The distribution of the. automobiles 
among the two largest cities and the rest 
of the state is shown in the following 
table: 


Year St.Louis KansasCity Country 
i) Roe 7,752 4,519 12,108 
DDGS. 20 deme 9,789 5,494 22,857 
DDIA So ccccis 13,391 7,689 33,409 
| 16,421 9,309 50,732 
> | Sere 22,794 13,817 71,254 
8 iy Sepa ihe® < 31,357 20,060 99,610 
1b ck Pee 31,448 20,196 136,396 
| ja panel: 41,135 32,026 171,266 


A remarkable fact appears from the 
table, namely, that during the year of the 
war the number of licenses issued in St. 
Louis increased only ninety-one and in 
Kansas City only 136, while in the rest of 
the state the increase was 36,786. 


New Washington Traffic Rules 


WASHINGTON, D. C., Jan. 20.—With 
a view to bettering traffic conditions in 
Washington, a special committee of the 
public order committee of the Board of 
Trade is drafting recommendations to 
be submitted to thé district commission- 
ers and superintendent of police which 
will recommend the establishment of a 
traffic court, absolute stoppage of “jay 
walking,” one way streets in congested 
sections, and thorough examination of 
all applications of licenses to operate 
automobiles. 





Motor Notes 


Twenty-eight thousand 1920 automobile 
licenses have been issued to District of 
Columbia motorists, according to figures 
announced by Wade H. Coombs, superin- 
tendent of licenses. 

Commissioner of Motor Vehicles Baugh- 
man of Maryland has declared himself 
opposed to the bill proposed by Senator 
Metzerott to issue a joint tag to cover 
Maryland and the District of Columbia. 


COMPANIES SOON TO 
GET RAILROAD LINES 


(CONTINUED FROM PAGE 1) 

gan the railways, within the next three 
years, according to the best authorities 
on the subject, should acquire: 6,000 
miles of new line; 10,850 miles of auto- 
matic block signals; 13,177 locomotives; 
15,000 miles of multiple main tracks; 
30,000 miles of side and yard tracks; 
24,500 passenger train cars; 712,500 
freight cars. To make these purchases 
an investment to be made in the next 
three years of $6,010,000,000 is needed. 


Comparison in Growth 





An idea of what has not been done 
by the government in the way of con- 
structing new lines may be gained by 
a study of the following figures: 

In the period from 1905 to 1915 in- 
clusive, carefully compiled figures show 
an average mileage of new lines built 
each year of approximately 3,500. This 
was a healthy and normal expansion and 
contrasts strikingly with the record 
since 1915. In the four years just ended 





only about 3,500 miles have been con- 
structed, or the equivalent of one year’s 
average in the period immediately pre- 
ceding, and an annual one year’s aver- 
age of less than $00 miles. Significance 
attaches to the fact that this decline in 
expansion began in 1914 and that the 
mileage built in that year was 1,500 
miles less than in the preceding year 
and that the decline has been constant 
since that time emphasizes strongly the 
result of disturbed conditions during and 
since the war. 


War Not Chief Cause 


The real students of the railroad 
problem are able to see through the 
surface to the fact that while the sharp- 
ness of the drop was due to these causes, 
the underlying conditions unquestion- 
ably would have caused a marked de- 
cline in railroad building, even if the 
war had not occurred. Moreover these 
underlying conditions have not changed 
materially, although the legislation 
weekly expected has many favorable 
possibilities. If the government had not 
assumed control of the railroads, there 
would have been a financial upheaval 
of a kind never before seen in a single 
industry in this country. The railroads 
had about reached the end of their rope 
and drastic legislation would have been 
needed to save them. 


Small Roads Continued Insurance 


Numerically speaking, more railroad 
companies continued their insurance in 
regular companies than discontinued it 
by government orders. These roads 
were principally lines operating in a 








small way in one state, They have all 
kept up their insurance and purchased 
increased amounts as the need pre- 
sented itself. There were some railway 
insurance men who thought that the 
railway officials would not be interested 
in larger amounts of fire insurance at 
this time, because their attitude toward 
the necessity of insurance would be 
changed. It was felt that with a favor- 
able fire insurance experience during the 
past two years, some railway officials 
might feel that perhaps insurance pro- 
tection was an unnecessary expense. 
Those who held this view have been 
shown that they were unnecessarily 
alarmed. There is a very evident de- 
mand for coverage on the part of the 
railway officials. 


Business Less Desirable 


It is not denied that the business will 
not be as desirable as formerly. The 
inspection service on most roads has 
been reduced at least 50 percent. The 
fire protection plans adopted by most of 
the roads a few years ago have, of ne- 
cessity, been largely abandoned. During 
the war it was simply a case of shipping 
goods in any kind of cars, under any 
kind of circumstances and doing it 
quickly. Anything else did not count. 
Equipment naturally suffered and in the 
change the old rules and regulations re- 
garding fire prevention were very largely 
forgotten. Just how much the rail- 
roads can be improved will depend en- 
tirely upon the nature of the legislation 
enacted by Congress and official action 
is being eagerly awaited by fire insur- 
ance men. 
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Sheboygan, Wis., Jan. 18—A probable 
total loss to more than $2,000,000 insur- 
ance is reported in a fire which destroyed 
the sprinklered structures, stock and 
equipment of the Badger State Tanning 





Company. Insurance: 

Automobile $ 50,000 L. & L. & G.$102,500 
Lon. Assn... 4.750 Fed. Phen.. 32,500 
M. F. & M. 5,000 Niagara - 50,000 
Brit. Amer. 10,000 Frmn’s Fd 85,000 
Phoen. Hart 5,000 Hartford .. 75,000 
Col. Natl 2,500 Ins. Co. N. A. 126,050 
pT REET 75,000 Phila. Und.. 25,000 
Unit. States 65,700 Patriotic 10,000 
Allemania . 7,500 Penn. ..... 0,000 
ee re 10,000 Kn’bocker . 3,000 
Home ..... 2,500 Ga. Home.. 5,750 
Cleve. Nat’l. 2,500 Ins. Co., Pa. ,000 
Ben. Frank. 5,000 Stuyvesant 18,750 
RRGPRL,. «005 49,250 Industrial . 5,000 
Amer. Cent. 5,000 Nat’l. Ben.. 10,000 
New. Bruns 5,000 Nat’l. Lib... 32,500 
Security ... 10,000 Norw. Un... 30,000 
Nat’l. Un... 22,500 Nat'l. Un... 27,500 
Keystone .. 15,000 Northern .. 7,500 
Pacific .... 17,500 Pitts. Und.. 15,000 
Millers Mut. 10,000 Boston .... 75,000 
City of N. Y. 7,500 Camden . 25,000 
Frmn’s N. J. 20,000 Nationale 45,000 
Citizens .. 3.000 Phoen. Lon. — 58,000 
Caledonian 5,000 Glens Falls 5,000 
Fire Assn.. 20,000 T F. & M. 20,000 
N. B. & M 5,000 Mil, Mech 12,500 
Prov. Wash. 25,000 Ohio F’m’rs 7,500 
Lloyds .. 133,750 Queen ..... 50,000 
Gt. Amer 25,000 Un. Society 20,000 
Western ... 500 Hudson ... 27,000 
Globe & Rut 47,000 Un. Amer... 15,000 
Millers Natl. 60,000 Motor Un 7,500 
f. & T..... 15,000 S. W. & N. 10,000 
Aetna ..... 100,000 Atlas ...... 30,500 
St. Paul.. 50,500 Am. Mech 5,000 
Am. Eagle 47,500 National 60,000 


Colonial ... 25,000 


N. Y. Un 70,000 Alliance ... 5,000 
Niag. Det 50,000 New Hamp. 20,000 
Am, Alli. 90,000 Sterling ... 27,500 
BEETS 500 New Jersey 10,000 
Continental 35,000 N. Zealand ,000 
Hanover .. 35,000 Old Colony. 5,000 
oS Pere 7,500 
* * 


Chicago, IL, Jan, 13—Fire in two-story 
and basement brick, 408-416 No. Clare- 
mont street, owned by Crofts & Reed. 


Loss 40 per cent. Insurance:. 

Cincinnati ...$1,000 Pitts. Und....$1,000 
Jo) 00 ee 1,000 People Natl... 2,000 
Granite St.... 1,000 Superior .... 1,000 
Lumbermen . 1,000 United Amer. 1,000 
Mechanics ... 1,000 U. S, Undt... 1,000 


Nat. Lib...... 1,000 


Occupied by Lambertson Japaning Co., 


japans, Loss 40 per cent. Insurance: 
Automobile ..$2,500 Gr. Amer....$1,000 
tlas - 1,000 Girard ...... 1,50 
Amer. Cen 1,000 Hartford .... 1,509 
Com. Un...... 1,000 Ins. Co. N. A.. 1,000 
Continental 1,000 Newark ..... 1,00 
Fire Assn.... 1,000 Un. of Eng... 1,000 
Firemen N..J. 1,000 Yorkshire ... 1,000 


Indianapolis, Ind., Jan. 21. — The Na- 
tional Paper Stock Company’s plant at 
301 and 305 South Missouri Street was 


burned early Sunda 


morning causing a 


y 
$95,000 loss with $4 ag = insurance on 


building and 


stock. 


bout the same 


hour another plant belonging to the 


company at Toledo, 


was also de- 








stroyed and the circumstances being 

suspicious in both cases the fire mar- 

shals are making investigations. The 

Indianapolis building was regarded as a 

good risk, being of mill construction and 

getting its heat from an outside plant. 
* * * 

Chieago, IL, Jan. i7—Fire in three- 
story and basement brick, 15-19 East 
23d street, owned by Herbert Ripley 
estate, caused a 60 per cent loss. Insur- 


ance: 

Com. Un. ....$2,500 Orient .......$2,500 
Cleve Nat..... 5,000 Pitts. Und. ... 5,000 
En. Am. Und. 7,500 Pennsylvania 5,000 


Hanover ..... 2,500 
First floor occupied by Kennedy Fur- 


niture Co. Loss 60 per cent. Insurance: 
er $1,000 National .... 1,00 

Hartford .... 1,000 Queen ..... - 1,000 
Mercantile .. 1,000 St. Paul...... 1,000 


niture Co. Loss 60 per cent. Insurance: 
Allemania ...$ 0 Merchants ...$ 500 
Birmingham Mass. ....0-6 
Ben Frank... 500 National .... 
Bank. & Ship No. Branch... 
Brit. Domain. N. Y. Und 





Com. Un..... 1,000 Phen. Paris.. 1,000 
C’m’nwealth . 1,000 Phoen. Eng.. 1,000 
Camden ..... 1,000 Pacific ...... 1,000 
City of Pa.... 500 Pitts. Und.... 1,000 
Firemen N. J. 2,500 Rhode Islh..... 2,000 
Globe & Rut. 1,500 Republic .... 500 
Home ....... 1,000 Sun ......... 2,500 
Imp. & Exp... 1,500 Stuyvesant .. 1,000 
Industrial ... 1,000 S. U. & N..... 2,500 
Ins. Und.... 1,500 Superior .... 500 
Imperial ..... 1,000 U. S. Und.... 1,000 
L. & L. & G.. 1,009 
Third floor occupied by Charles H. 
Nichols Co., drug manufacturers. Insur- 
ance: 
Amer. M. M...$2,500 Netherlands .$3,000 
City of N. Y.. 3,000 Palatine .... 7,000 
Hudson ... 2, Svea ........ 2,500 
Ins. Co. N. A. 5,500 Va. F. & M... 1,000 
L. & G... 3,000 Westchester . 3,000 


“Fire originated on second-floor. Cause 
not determined. Communicated to four- 
story and basement brick, 23 East 23d 


street. Owned by F. E. Herford. Insur- 

ance: 

Concordia ...$3,000 Westchester .$3,000 
rient ...... 3,000 


. al 2 


Milwaukee, Wis., Jan. 18—Fire caused 
considerable losses to the American Lace 
Paper Company and the Eder Mfg. Com- 
pany, occupying floors in the five-story 
concrete tight manufacturing building at 
409-415 Third street, owned by John H 
Kopmeier. 

Insurance on building: 

Continental .$5,000 Pacific .....$20,000 
Security .... 5,000 N. Y. Und.... 20,000 
Miller Nat.... 5,000 Globe & Rut. 30,000 
Arizona ..... 5,000 Merch. F. A. 10,000 

Insurance on American Lace Paper 


Co.: 
Phoenix ....$10,000 Yorkshire 


..$ 5,000 
U. States... 5,000 Union ...... 5,000 
SOR ee eees ,000 City of N. Y. 5,000 
Royal ...... 5,000 eg. & Br. D. 5,000 
Insurance on Eder Mfg. Co.: 
> UNG cs 058 15,000 Citizen .....$ 5,000 
Detroit ..... 10, Royal ...... 10,000 
Mercantile . 10,000 Springfield . 66,000 
Royal ...... 7,000 Svea ....... 10,000 
Am, Eagle... 4,000 N. Y. ....... 


5 5,000 
Ohio Farm.. 1,000 
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Weather Insurance 


Plus 


PRINKLER leakage insurance is really weather 
insurance plus. It indemnifies the owner of a 
sprinklered property against loss from frost or 

any other hazard causing a leak in the sprinkler 
equipment. 


ROBABLY more damage is done to sprinkler 
systems by cold weather than any other cause. 
ence sprinkler leakage insurance is a form 

of weather insurance plus. 


HE Glens Falls policy of sprinkler leakage in- 
pict contains every good feature that any 

good sprinkler leakage contract does and in 
addition it gives Glen Falls security, satisfaction 
and service. 


There are many insurance companies but only one 


Pure 


Insurance Company 


Glens Falls, N. Y. 


R. A. LITTLE, President 
E. W. WEST, ee H. N. DICKINSON, Secretary R. C. CARTER, Treasurer 
K. COWLES, F.M. SMALLEY, J. A. MAVON, H. W. KNIGHT, Assistant Secretaries. 
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Advertising AlongjNew Lines 


INSURANCE men have been treated to 
some entirely new advertising presenta- 
tions during the last two or three weeks 
in which leading fire insurance companies 
of the country have used their space in 
the insurance publications to preach the 
old gospel of solid Americanism and urg- 
ing local agents and all in the business 
to rally around the colors. 

In the daily routine of our business we 
get a sense of comfort and satisfaction, 
not realizing the dangers that are about 
us. We have listened to the warnings 
but have felt they were a long, long ways 
off. Many of us in the early years of the 
greatest European war did not dream 
that the United States would ever be in- 
volved. 

We feel now that our community is 
safe, that our people are law abiding and 
that the agitators are few and have but 
little influence. We are apt to shut our- 
selves up in our own shells with a feel- 
ing of smug complacency and not feel it 
a duty or even necessity to rally to the 
defense of old fashioned Americanism. 

Those, however, who are in closest 
touch with conditions find that all is 


not serene. There are strange doctrines 
being preached and they are having a 
tremendous influence. Just the other day 
a man who is in close touch with the 
times gave it as his opinion that if an 
election were to be held in Minnesota to- 
day the radical element would be vic- 
torious. This brings the subject of 
radicalism and strange doctrines very 
close home. If one of our great north- 
western states is ready to endorse a 
social and industrial program that is for- 
eign to American principles all of us 
should not only give some thought to 
the conditions that confront us. but 
should talk and act. In every possible 
way we should lend our influence to 
bring about a rebaptism of American 
patriotism. As one of the companies 
points out in its advertisement, we need 
a new baptism, we need to read our his- 
tory anew and to study the motives that 
prompted our forefathers to make the 
sacrifices that Americanism. should live 
and not perish from the earth. The ad- 
vertisements carry a message of vast im- 
portance to all patriotic American 
citizens. 


Investing in Expansion 


PROFITS made in the marine insurance 
business during the war are still being 
used by a number of companies to expand 
their fire business. The marine line had 
an unusual development and the business 
proved very satisfactory. It made pos- 
sible the establishment of a number of 
new companies and saved the day for a 
number of small companies. While loss 
claims are still coming in on this marine 
business, the apparent profit as well as 
the real profit on the line was a material 
help. 

During the past year, the fire business 
showed unusually good results and some 
of the profits in this field will no doubt be 
used during the year 1920 to extend or- 
ganizations, expand business generally 
and branch into new fields of endeavors. 

The insurance business is really enter- 
ing on a period of expansion and growth 
such as it has never seen before. It is 


branching out in the same way that other 
lines of business began to branch out 
something over a year ago. Insurance, 
of course, always feels the effects of a 
general expansion, after many other lines 
have felt it. Likewise, they feel a de- 
pression, after other lines feel it. 

Insurance is adopting new methods and 
new plans for expansion. It is the get- 
ting away from some of the precedents 
that have been restrictive. Company ex- 
ecutives and agents alike are trying out 
all manner of things that have been found 
successful in other lines of business fo 
ascertain if they will work in insurance. 
The evolution of insurance advertising as 
reflected in the pages of THE NATIONAL 
UNDERWRITER is a visible evidence of the 
fundamental changes that are being made 
in the sales methods of the insurance 
business which is anxious to profit by 
others’ experience. 


Increase In Household Values 


A LOCAL agent said the other day that 
he had been going over his losses for 
1919 and studying them very carefully. 
The feature that impressed itself on his 
mind more than any other was the fact 
that in household furniture losses so 
many people were under insured. Men 
in their business have increased their in- 


surance. The big majority of house- 
holders still carry the same amount that 
they had right along. Every agent 
should systematically present facts to 
customers as to the greatly increased cost 
of dwellings, household furniture and 
other contents. Most men would be 








In the-death of Moses Joseph, a mem- 
ber of the firm of A. F. Shaw & Co., 
there passed one of the most interest- 
ing figures in the insurance world in 
Chicago. Mr. Joseph was 87 years of 
age and had been a member of the 
firm of A. F. Shaw & Co. for the past 
27 years, 

During recent years Mr. Joseph was 
the champion early bird of the Insur- 
ance Exchange Building in Chicago. 
He used to get down to his office at 
3:30 in the morning, regularly. He 
would remain on the job until about 
one in the afternoon and then go home 
for the day. He was able to sleep only 
three or four hours a night and felt 
that in order to get the proper amount 
of work done, it was necessary for him 
to be on the job very early in the 
morning. He would round up the night 
man in charge of the building and get 
him to take him up to his office on the 
21st floor. A short time ago a rule 
was passed prohibiting anyone from 
occupying any office in the building be- 
fore 6.30 a. m. After this went into 
effect Mr. Joseph used to arrive on the 
scene at about 5:30 and sit in the lobby 
until he was allowed to go to his office. 
He was very active considering his 
age. 


To engage in allied Red Cross work 
Capt. H. G. Stevens has resigned the 
secretaryship of the Pacific Fire, ef- 
fective of as April 1. 


Col. W. H. Wheeler of Louisville, 
representing the Home of New York, 
has just’ received a handsome gold 
medal in recognition of his 50 years of 
service with the company. Col. 
Wheeler closed his 50th year Dec. 28, 
which means that he started at the 
age of 22, as he is now 72 years of age. 

Col. Wheeler is leaving Louisville 
this week for a fishing trip to his win- 
ter home at St. Petersburg, Fla. on 
Tampa Bay, where he has just com- 
pleted a new residence. 


— 


E. E. Wells, superintendent of agents 
in the western department of the 
Liverpool & London & Globe, has re- 
turned from Cincinnati, where he has 
had charge of closing up the old north- 
western department in charge of the 
late J. M. DeCamp. Mr. DeCamp kept 
every piece of paper that came into the 
office and when the clean-up was made 
the Liverpool sold something like 
three tons of old paper. Mr. DeCamp 
kept in a book the records of each 
agency by months, giving the premiums 
and losses. Much of the work in the 
department was done by him. No one 
else had any authority to do anything 
and could not buy a dozen pencils with- 
out his permission. Some of the em- 
ployes were pensioned, a few decided to 
remain in Cincinnati and about a half 
a dozen have been sent to Chicago to 
be with the department there. 


Cravens, Dargen & Roberts of Hous- 
ton, Tex., the well known general 
agents, announce that the income of 
their office last year exceeded $2,500,000. 
This is one of the great general agen- 
cies of the Southwest, which is not- 
only representing good companies but 
is rendering actual service to agents 
and policyholders. The members of 
this firm are held in the very highest 
esteem. ; 

_ 

The Wisconsin Blue Goose, at its fare- 
well dinner last week to W. J. Hatcher 
of the Hartford, George B. Grey of the 
Commercial Union and E. B. Easton of 
New York Underwriters, did itself 
proud and staged one of the happiest 
occasions in its history. Most Loyal 
Gander Hillis C. Rhyan presided, there 
being some 70 present. Assistant 





astounded at the increase in values. 





Western Manager Clem E. Wheeler of 


PERSONAL SIDE OF THE BUSINESS 










|perintendent of agents in the western 2 


office of the Commercial Union, were 
present. There was a musical comedy, 
orchestra: music and cabaret stunts. 
Mr. Easton who is entering the local 
business in Madison, was not able to 
be present, but sent a letter which was 
read. Gifts were presented to Messrs, 
Hatcher and Gray, D. O. Stine of the 
St. Paul making the address. The Wis- 
consin Blue Goose is up on its toes 
these days, having a luncheon every 
Monday which about 50 men attend. 


General Agent George S. Valentine, 
at the home office of the Ohio Farmers, 
was called to Davenport, Ia., this week 
on account of the death of his father. 


Franklin H. Wentworth, secretary of 
the National Fire Prevention Associa- 
tion, has been obliged to cali upon Bos- 
ton papers to retract an injustice done 
him by the publication of his name 
among a list of secretaries of Com- 
munist clubs of Massachusetts, recently 
raided and many taken in hand by 
Department of Justice officials and iso- 
lated on Deer Island in Boston harbor. 
Mr. Wentworth states that the list 
printed was a list of local secretaries 
of the Socialist party as it existed sev- 
eral years ago when he was active in 
that party, but that he is not now a 
local secretary nor even a party mem- 
ber. He declares he is in no way in- 
terested in the Communist party nor in 
sympathy with the kind of political 
action attributed to it. 

R. D. Harvey, who retired from the 
management of the Royal Exchange 
Assurance the first of the year, is plan- 
ning a leisurely trip, with Mrs. Harvey, 
around the world, once conditions 
abroad return to normal. Mr. Harvey 
has been a hard worker from boyhood 
days and feels that having attained a 
fair measure of business success and a 
modest competency, he is now entitled 
to a loafing spell. He has covered the 
United States pretty well and has also 
been in Europe but has yet to see the 
glamor of the Far East. Although the 
owner of some 800 acres of fine land in 
the black soil belt of Illinois, Mr. Har- 
vey has no thought of settling upon a 
farm, but instead will likely locate in 
New York city or thereabout, where he 
will be able to swap experiences with 
James Marshall, of the Northern of 
New York, and other intimates from 
time to time. A fine upstanding man is 
R. D. Harvey, who is well entitled to 
the good things lately laid in his lap. 


W. M. Murray of Fred S. James & 
Co., of Chicago, who is president of 
the Insurance Club of Chicago; O. F. 
Wallin, superintendent of agents in the 
western department of the National of 
Hartford, and C. E. Parks, farm super- 
intendent of the National, were all 
subpoenaed on the jury in Chicago last 
week, and as luck would have it all 
three men were accepted as jurymen 
in the same jury. The attorneys did 
not seem to grasp the fact that all 
there men came from the same office or 
they might have been separated. 


Edd G. Doerfler, secretary and general 
manager of the Globe National Fire of 
Sioux City, has been elected a director 
of the Sioux City Country Club and is 
chairman of its house committee. 


ee 


There once was a solemn old deacon : 
On temperance he always was. speakin 
Till the freight agent wrote 
This short little note: 
“Get this package of ‘Books,’ fer they’re 
leakin’.” 
—~W. Lightfoot Bennett, Chicago. 





A Chink by the name of Ching Ling 
Fell off of a street car—Bing! bing! 

The con turned his head, 

To the passengers said: _ 
“The car’s lost a washer’—Ding! Ding! 





the Hartford, and T. E. Matthews, su- 





—Geo. A. Morin, Chicago. 
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Our agents and other friends will kindly note that 


the Western Department of this Company continues 


as heretofore in Chicago in the immediate charge of 


Mr. E. W. Jewell, General Agent, Western Department. 


Frank Lock 
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Only In Iowa. 




















SURPLUS $645,337.17 
Losses Paid $3,062,367.46 


WANTS A GOOD AGENT IN 
EVERY TOWN IN IOWA. 
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NINETY YEARS OLD HALE AND HEARTY 


The Franklin Fire 


Insurance Co., of Philadelphia 


ELBRIDGE G. SNOW, President 


Organized 1829 Charter Perpetual 











“Nothing humbler than Ambition when it is about to climb.” 
—Benjamin Franklin. 


MBITION has been called the mainspring to 
A action. Without it there would be no progress, 
no growth. For nearly a century, starting in 

the city where American Independence was born, THE 
FRANKLIN FIRE INSURANCE COMPANY of 
PHILADELPHIA has aspired to furnishing the high- 
est type of insurance indemnity and to prove itself 
worthy of the confidence of its loyal Agents and its 
Policyholders. Under the new Management, as if 
born again, the ambition of the Company is still to 

render a bigger and better Service to its Agents by a 
hearty co-operation in all matters of mutual interest 

and by supporting unhesitatingly good business prac- 












tices. 

STATEMENT JULY, 1919 
I POCO Bie oF Pe AL: AEC RE NE $5,046,316.10 
Cash Capital +++ 1,000,000.00* 
CANO. cnscdccasasboccpexshanvdoadevonenaie 2,835,817.19 
WD OME cai becete scSodswnats snccuauabc, 1,210,498.91* 


Y 7 .*Surplus as regards Policyholders, $2,210,498.91 

Fire, Lightning, Automobile (Complete Cover in Combination Policy), 
Explosion, Hail, Marine, Profits an i 
Riot and Civil i 
Windstorm. 


nd Commissions, Rents, Rental Values, 
Commotion, Sprinkler Leakage, Use and Occupancy, 
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NEW SERVICE DEPARTMENT HEAD 


The Springfield Fire & Marine has 
appointed George A. Hill, Jr., special 
agent in charge of its New York service 
department, succeeding E. H. Wood- 
ward, who leaves the company’s 
service to, go into business for himself. 
Elmore Duffy, who has been associated 
with Mr. Woodward, is appointed 
special agent to assist Mr. Hill. Mr. 
Hill has been with the Springfield at 
its home office for 19 years and has 
for some time been assistant manager 
of the home office service department. 
Mr. Duffy, before joining the Spring- 
field, was an examiner for the London 
& Lancashire. 

* * * 


LOSSES IN TRANSIT ALARMING 
Neither the railway police nor those 


of New York City seem able to cope. 


with the stealing of goods in transit, 
the extent of which is positively alarm- 
ing. During 1919, the silk merchants 
alone lost over $3,000,000 through 
goods stolen from warehouses, or from 
railways or trucks while in process of 
delivery. It is no uncommon occur- 
rence for a motor truck to cart bales 
of silk, woolens or other valuable mer- 
chandise from a railway car or a ware- 
house and seldom are recoveries made. 
Rates upon merchandise floaters have 
been increased again and again by the 
insurance companies while indemnity 
is refused absolutely to concerns em- 
ploying certain trucking firms or indi- 
viduals whose record for losing goods 
is such as to force the conclusion that 
they are crooks and engage in the haul- 
ing business merely to facilitate their 
criminal propensities. 


* * * 
MARINE RATES UNSATISFACTORY 


Marine rates upon hulls continue be- 
low the modest profit paying point, and 


FROM NEW YORK. 


————— By G. A. WATSON ————— 











conservatively managed offices are ac- 
cepting business very guardedly, pre- 
ferring to lose offerings entirely if they 
consider the tariff inadequate or other 
conditions surrounding the risk unde- 
sirable. London offices are still writ- 
ing fairly freely at low figures, induced 
thereto by the reported willingness of 
American companies to do so—state- 
ments usually untrue, but where they 
are reliable relating to lately formed 
corporations anxious to build up pre- 
mium income quickly and willing to 
take desperate chances in order to at- 
tain that end. 

Altogether the present status of the 
hull business is the reverse of satis- 


| factory nor is it likely to improve, ac- 


cording to competent judges, until both 
the foreign and domestic companies 
tire of the losses now pouring in upon 
them, and resolve to charge for the 


hazard according to its worth. 
* * 


SPRINKLER EXPENSE RATIO HIGH 


The increase in the expense ratio on 
sprinklered risk business, due to higher 
cost of efficient inspection and the 
larger liabilities assumed to secure the 
same volume of premium as heretofore, 
is worrying managing underwriters. 
The inspection cost has risen from 7 
per cent of the premiums to 10 per cent, 
or an increase of about 43 per cent. 
Great difficulty is also experienced in 
securing competent inspectors to handle 
the business, due to the drain on men 
of the class by various industrial 
plants throughout the country. 

On the other hand, the liability on 
these classes is being increased by 
more insurance being placed on build- 
ings and machinery, which carry the 
low rates, as compared with the stock. 
While this increases the aggregate in- 
surance carried, the average rate is 
lower and no more premium is pro- 
duced. 











AS SEEN FROM CHICAGO | 





SECOND ASSISTANTS NAMED 


Manager W. A. Chapman of the Fire- 
man’s Fund, following the announce- 
ment that Harvey A. Bush has been ap- 
pointed assistant manager of the western 
department, now announces that J. 
George Stauffer and W. H. Gartside 
have been appointed second assistant 
managers. Mr. Bush returns to Chi- 
cago, now being assistant secretary of 
the Henry Evans companies in New 
York City. He was formerly special 
risk superintendent in the western de- 
partment of the Hartford Fire. Mr. 
Stauffer, who was for many years IlIli- 
nois state agent of the Firemen’s Fund, 
has been superintendent of agencies for 
the last few years: Mr. Gartside is 
head of the improved risk department 
of the Fireman’s Fund at Chicago. He 
went to the company from the National 
where he was connected with its im- 
proved risk department. He is a grad- 
uate of the old western department of 
the Connecticut Fire, serving as one of 
the chief examiners. Both Mr. Stauf- 
fer and Mr. Gartside have had valuable 
training and are highly esteemed. Mr. 
Stauffer is a former president of the 
Fire Underwriters’ Association of the 
Northwest. Mr. Gartside is a former 
president of the Association of Fire 
Insurance Examiners of Chicago, and 
also served as a director of the Fire 
Insurance Club. 


*x* * * 
MADE MAGNIFICENT RECORD 


The Union of Canton, in its fire de- 
partment, made a remarkable record 
during the year. Marsh & McLennan 
of Chicago opened the general agency 
in January, 1919, with D. E. Monroe as 
general agent and C. G. Whipple as 








assistant general agent. The company 
did not get its license for three months 
so that the achievements of the year 
were crowded into nine months. The 
net fire premiums were $2,682,000. The 
company now has 443 agencies. Its 
United States assets are upwards of 
$4,000,000. 


* * 
NOT WRITING WHISKEY 

Very few companies are renewing 
lines on whiskey. The business is be- 
ing allowed to lapse at expiration. The 
companies feel that there is too much 
uncertainty about the basis for adjust- 
ment to be arrived at in the event of 
a loss. The possibility for a contro- 
versy and misunderstanding is too 
great. Any big loss on whiskey would 
undoubtedly be taken to court and the 
companies do not want to invite trou- 
ble by writing the class. At this time 
there is a great deal of whiskey that is 
not covered by insurance and upon 
which protection cannot be secured. 
Brokers have succeeded in placing 
some business in New York, but there 
is no market for the coverage in Chi- 
cago. 

Kk ok Ox 
“FLU” HAMPERS WORK 

Western department offices in Chi- 
cago are hit hard by the return of the 
influenza pandemic. In some offices as 
many as 25 percent of the employes 
are absent this week. The reduction 
in the number of employes able to be 
on the job occasioned by the return 
of the influenza is a heavy burden on 
the companies just now when the an- 
nual statement work is being done. All 
of the fire companies last year did a 
record breaking business, and it is no 
small task to get the figures into shape. 
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ANNUAL STATEMENT 


—OF THE— 


CENTRAL STATES 


FIRE INSURANCE COMPANY 


WICHITA, KANSAS 


DECEMBER 31, 1919 


Paid In Capital Surplus to Policy Holders Assets 
$205,600.00 $385,897.97 $500,372.23 
INCREASES DURING 1919 

In Assets In Net Surplus 
$218,346.70 . $106,740.05 
H. C. WHALEN 
President 

S. M. LaROSE A. S. BUZZI 
Vice President and Und. Mgr. Secretary 
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INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


SURPLUS TO POLICYHOLDERS 





$3,833,866.73 
LINES WRITTEN 

FIRE MARINE AR 
TORNADO WINDSTORM MAIL PACKAGE 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS = USE AND OCCUPANCY 
CARGOES AUTOMOBILES § INLAND MARINE 
FLOATERS LEAS. NLAND TRANSPORTATION 


EHOLD I 
REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
ETNA CASUALTY & SURETY CO. 
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It reflects satisfaction---service---good will. 


tional merit will do well to investigate the excellent facilities 


its desire to serve faithfully and well. 
With nothing to lose and something to gain, WHY delay? 
CASH CAPITAL, $1,000,000. 
SURPLUS, $959,552. ASSETS, $5,524,294. 





























Obviously business relations are but temporary when other than 


Promises had something to do in inducing Five Thousand men to 
sell NATIONAL UNION Insurance. But promises alone would never 


Working with the NATIONAL UNION enthusiastically--loyally--the 
retention of these Agents bespeaks falthful performance on our part. 


Agents interested in additional capacity with service of excep- 


good treatment accorded by the NATIONAL UNION, which has proved 
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With a reduced working force, the 
companies are seriously hampered in 
getting out their statement figures. 


NEW CATALOGUE ABOUT READY 


The new catalogue of insurance sup- 
plies, the first issued since the begin- 
ning of the war, covering the varied 
stock of THe NationaL UNpERWRITER 
and Rough Notes is now coming off 
the press. This is an interesting cata- 
logue because it has been entirely re- 
vised and many new and interesting 
forms are illustrated and described. It 
makes a very complete showing of in- 
surance supplies and is of interest to 
every agent. By writing to THe Na- 
TIONAL UNDERWRITER any agent inter- 
ested in purchasing supplies will be 
sent a catalogue. 

* *« * 

Fred W. Kersten, an examiner in the 
head office of the Liverpool & London & 
Globe in New York, will return to Chi- 
cage next week and be connected with 
the western office of the North American. 
Mr. Kersten is a former Chicago man, 
having -served with a number of com- 
panies. 

"es, ee 

R. A. Napier & Co. of Chicago have 
been appointed agents of the Continen- 
tal. 

= 7 ~ 

The annual meeting of the directors 
of the Western Adjustment & Inspection 
Company will be held in Chicago, Jan. 23. 

a * * 

H. G, Buswell, Cook county manager 
of the Home and Franklin, is at the 
home office of his companies this week. 

* * * 


At the annual meeting of the Uniform 
Printing & Supply Company held last 
week the following officers were elected: 
President W. L. Lerch, Great American; 
Vice-Presidents, C. H. Coates, National 
Liberty; F. S. Danforth, Millers National 
and John F. Stafford, Sun; Secretary, 
Rudolph Belcher and Treasurer, J. -B. 
Gray. 


*x* * * 

The new National Reserve Fire at East 
Dubuque, Ill, the running mate of the 
Dubuaue Fire & Marine, has appointed 
A. F. Jacobs & Co., Chicago agents and 
now has two agents in Chicago, the 


New 


thereto. 


UPON APPLICATION. 
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Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 


Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 


Also surplus lines of agents PLACED with responsible companies. 


Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 


Full detailsconcerning the “‘service”’ and references FURNISHED 
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FIGURES FROM DECEMBER 31, 


1919, 








Fire Companies 


STATEMENTS 








MUTUALS 

Total Rate 

Cash Total Re-ins. Cash Total Premium Losses a Disburse- Amt. of Div. to 

- Assets Assets Reserve Surplus Surplus Income Paid Income ments at Risk _Policyholders 

Hdw. Dealrs Mut., Wis.......... = aoe $1,412,602 $345,016 $362,255 $1,046,450 $ 68,735 $132,151 Seer 404 $494,477 $35,450,077 $0.50 
eg SRS ae ae 244.2 17 = 22,165 21,296 221,892 31,596 2,963 38,930 29, 3,885, 216 -20 
Home Mut., Binghamton, N. Y $8141 séanaas P| Res 45,062 59,685 18, 297 62,138 42, 265 yf 900, 401 oo 
Mrch. & Mfrs. pp SEU MOS Sat TU, Ah 3, oes ae hg SE eS terre oe 111,669 38,480 117,146 88,163 9,833,672 +25 
Minn. Imp. Mut...........-..... - 838,914 2,013,172 467,689 828,522 1,502,780 906,649 192,078 936,696 618,092 52,046,469 ‘60 

Mut. Fire of Chester Co., Pa. 400,733 534,384 253,037 253,071 258,071 340,787 122,710 338,063 235,395 91,628,998 wae 
Retail Merch., Iowa..........6.. 34,337 103,421 22,370 10,580 79,668 50,425 16,800 62,500 56,668 6,184,056 15 
weOtell Mere. Tis ccs cies woo 69,555 623,854 48,798 19,477 623,854 98,949 17,620 100,333 81,079 14,998,716 20 
Retail Merch., Minn............. 30,033 126,128 13, 525 16,727 111,442 87,195 26,303 45,161 1,824 4,384,951 ese 
Waterloo Mutual Rime 6.0.0 Sits waded 945,669 1,176,772 145,073 680, 904 912, 017 245,303 100,935 297, 402 228, "110 4,635,012 eos 








other office representing the company 
being Parnell-Dudley Company. 
* s 

E. C. Kosmak, managing underwriter 
of the Guardian Fire of Salt Lake City, 
was in Chicago this week. 

» n * 

A. C, Schieferstein, who has been con- 
nected with the brokerage department of 
Moore, Case, Lyman & Hubbard for a 
number of years, has gone with the Chi- 
cago office of Starkweather & Shepley. 

* aa * 

Western department officials of the 
Royal were very much pleased to re- 
ceive upon the announcement of their 
advancement recently, a handsome bou- 
quet of flowers from the Chicago offi- 
cials of the Liverpool & London & Globe. 
The Liverpool officials adopted this 
means of congratulating those who were 
advanced in the service of the Royal. 


| 
| 
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(CONTINUED FROM PAGE 4) 


Buffalo, N. Y., Jan. 18—The two build- 
ings of the Buffalo Evening Times were 
burned today, with a loss of $500,000. 

* 


Toledo, 0., Jan. 11—An overheated gas 


A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


Y ork 


EOL 


plate started a fire in the Close Hotel, 
Jackson and St. Clair streets, causing 
damage estimated at $10,000. The build- 
ing is owned by the estate of G. W. Close. 
Insurance: Contents: 

Exch. Und....$2,000 Mercantile ...$9,500 
Hanover . 6,000 Mich. F. & M. 2,500 

Furniture & Fixtures: 


Hanover ......$6,000 Mich. F. & M..$2,500 
Mercantile - 9,500 Exch. Und.... 2,000 

Building: 

MIME inc c one $3,000 Hartford . . $2,000 
L. & L. & G... 3,000 Gt. Amer..... 2,000 
Globe & Rut. 3,000 

Store Furniture & Fixtures: 
Fid.-Phen ...$1,000 Nat’l. Lib.....$ 500 
Home Und.... 1,000 Glens Falls...2,000 

* a * 


Fremont, Nebr., Jan, 16.—A_ $10,000 loss 
to the stock of A. Zlotsky is the result 





of a fire, the origin of which remains 

undetermined. Insurance 

Agricultural “Oh 000 Springfield . -$3,000 

PHONE - os &..< L& L. & G... 2,000 

Amer. Alli.... 2000 American ... 1,000 
MOOR sha ae 1,500 Ins. Co. N. A. 2,000 

ee ee 3,500 wees ra 

* * 


Chicago, UL, Jan. 9—There is a 60 per- 
cent loss by fire to the contents while 
contained in the machine shop owned 


and occupied by E. Klenn, 1445-55 
W. Austin avenue. The loss to the 
building is small. Insurance: 

Building— Com, Un. - $1,000 
Amer., N. J...$2,500 Commonw’ Ith’ 1,500 
Com. Un, .... 4,000 Camden ..... 750 
Phoenix, Eng. 6,500 Phoen., Eng.. 3,250 
Springfield P 6,500 Springfield .. 2,500 

Contents— Security ..... 3,000 
Amer., N. J... 2,500 





Fowler-Manson & Sherman Mfg. Co., 
occupying the second floor suffered a 60 





percent loss to its stock of adding ma- 


chines. Insurance placed 
companies. eed 


in Mutual 


Brooklyn, N. Y., Jan. 5—Stock of Man- 
hattan Briar Pipe Co., at 405-23 Green- 


point avenue, damaged Jan. 


5, insured 


as follows, Mutual companies: 


OIG ia sa os ,50 Union, Eng.. ber pod 
N. Y. Und.. 25,000 Nat’l Un..... 
Lon. & Lane. 10,000 United States 50; 000 
Home, N. Y.. 85,000 North River 30, poo 
Contins. .. oi... 50,000 Law U. & 7 25 7000 
Am. Eagle... 13,500 Ins. ag N. 25,000 
Globe & Rut. 25,000 Bkers & Snip. 15,000 
Hamilt., N.Y. 15,000 Springfield 4,0 00 
Hartford ... ,000 Bag. Star ... 10,000 
National ....135,000 Amer. ...... 25,000 

“* * * 


Rochester, N. Y., Jan. 16—Fire caused 
heavy. damage to the ice-making plant 
of the Rochester Cold Storage & Ice 
Company. A loss of 25 per cent is esti- 
mated under general form insurance of 


$91,500 as follows: 


Lon. & Lanc.$20,000 Boston ..... $ 5,000 
New Hamp.. 10,000 Ins. Co. N. A. 5,000 
Amer., N. on 7,500 Nat. Lib..... 5,000 
Rhode Isl.. 7,500 Continental 4,500 
Svea ....... 7,500 Atlas ...... ,500 
Farmers 3,000 Col. Und.. 4,500 
AOtHS. 2... 4 5,000 Glens Falls. 2/500 
* s e 
Norfolk, Nebr,, Jan. 13—The Norfolk 


Light & Fuel Company suffered serious 


damage by fire, 


which destroyed the 


building owned and occupied by them 
and also the machinery. The damage is 


estimated at $12,000. 
list): 

Home 
American ... 2, 


Insurance (partial 
Pyare $ 700 Springfield 
000 


- - $1,500 
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Tis COUNTRY has been the asylum for the > oppressed 

_of the earth for many (years. §, We jbelieve {thatthe time 
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Inspector and Fire Prevention Counselor 








HENRY J. WOESSNER 
WOESSNER & 


Insurance Exchange Srentalios 


WM. L. DICKELMAN 


DICKELMAN 


GENERAL AGENTS 





Building Pp g in Fl 


CHICAGO, ILL. 


lus and Excess Lines 


Wabash 8128 








GEO. A MOWRY 
President 


W. A. GORDON 
Secretary 








~ [win City Fire Ins. Co. 


MINNEAPOLIS 
Capital $500,000 


J. G. HUBBELL, Mgr. 


ECONOMIZE 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


108 So. La Salle St., CHICAGO 




















HAWKEYE SECURITIES FIRE 


INSURANCE CO. 
Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Das Moines, la. 











SURPLUS 
LINES anpb 
FLOATERS 





Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of ag pew in Ameri 

companies and at Lloyds, London. 

Re-I nsurance Contracts Drewn and Placed. 

YOUR BUSINESS SOLICITED; 

PROMPT ATTENTION 


F. R. THOMPSON 


Insurance Exchange 


can and Foreign 


Chicage, Ill. 
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SPRINKLERS ARE EFFECTIVE 


Avert Destruction of Entire Block at 
Cincinnati—Four Firemen Are 
Killed and 14 Injured 


CINCINNATI, O., Jan. 21.—Because 
seven sprinkler heads opened on the 
top floor of the Reinhart-Newton 
Company’s confectionery plant in Vine 
street, while fire was raging in the 
Newton Tea & Spice Company’s plant 
adjoining, in Second street, Saturday 
morning, the probable destruction of 
an entire block in Cincinnati’s flood 
district was averted. As it was, the 
Newton plant was destroyed, with loss 
estimated by the owners at $175,000, 
but with $150,000 to $160,000 as a more 
reasonable estimate; four firemen were 
killed and 14 were injured. Two of the 
latter are in critical condition in the 
general hospital. 


Most Fatalities in Years 


It was the worst fire, with respect 
to fatalities in the fire department, 
since 1884, when nine men lost their 
lives. The great Sycamore street fire, 
Dec. 23, 1910, cost four lives, but one 
of these was a civilian; although prop- 
erty losses in that fire, which was 
fought in below-zero weather, were 
vastly greater than in this instance. 

There is no way to estimate insur- 
ance in force and insurance losses at 
present; although virtually every major 
company operating in Cincinnati is 
said to have been on the risk. 








The fire department was operating 12 
lines from the approach to the suspen- 
sion bridge when an explosion, supposed 
to have been caused by carbonaceous tea 
and spice dust, disturbed by drafts 
caused by the intense heat, blew the east 
wall of the building on the firemen, 
before they had a chance to run. All 
the casualties were at that spot. 


Wire Glass Windows Melted 


The Reinhart-Newton building had 
only a blank wall, except for three win- 
dows in the top floor, with wire glass 
in metal frames and sash. With the 
flames beating against these windows, 
radiation through them was sufficient 
to start woodwork behind them to blaz- 
ing, and sprinkler heads began to open. 
Finally two of the windows melted and 
ran down in balls of molten glass (wire 
or plate glass begins to run at 1574 
deg. Fahr.), and more sprinklers opened 
and held the fire from further spread. 
Water damage was considerable, but is 
not yet estimated. Fire damage was 
small, 

Speaking of this phase of the fire, Su- 
perintendent Leo Schweer, of the Cin- 
cinnati branch, Ohio Inspection Bureau, 
said: 

“The wire glass windows did all that 
could have been expected of them. If 
they had not been there, the sprinklers 
might not have had a chance to get into 
effective operation. Certainly without 
the automatic sprinklers that building 
would have gone, and with conditions as 
they are in the block, and the fire de- 
partment with as much on its hanés as 
it had at the other fire, I doubt if any 
of the block could have been saved.” 


Field Staff Is Strengthened 


The Old Colony and Boston have 
strengthened their Ohio field organiza- 





tion. State Agent Earl A. Pabody, of 
Columbus, has been given an assistant 
in Paul C. Stebbins, formerly special 
hazard representative in the Neale- 
Fhypers Company of Cleveland. Mr. 
Pabody and his assistant take the Bos- 
ton for the state. Dorham W. Crane, 
who has been special agent for the 
western half of Ohio for both companies 
is made state agent of the Old Colony. 


Cleveland Agency Expands 

CLEVELAND, O., Jan. 20—Growth of 
their fire insurance business has made 
it necessary for Owen, Crowell, Lauren- 
son & Co. to increase the capacity of 
their office. To this end they have taken 
on several additional companies. On 
Jan. 1 the agency began reporting di- 
rectly to the home office of the Home, 
instead of through the Cleveland branch. 
This gives it the only direct reporting 
office of that company in the city. The 
fire insurance department is in charge 
of John W. Barrett. 


In the Millionaire Class 

CINCINNATI, O., Jan. 20.—For the 
first time in its history, the Cincinnati 
Underwriters, underwriting end of the 
Eureka Fire & Marine and the Security 
Fire, has passed a million dollars of 
assets, indicating that a small company, 
properly run and conservatively man- 
aged, may still make money. This was 
the burden of a report made at the 
annual meeting of the companies Mon- 
day. Premium income during 1919 was 
substantially a third of a million. All 
the old directors were reelected, as fol- 
lows: F. A. Rothier, C. C. Rothier, Adam 
Benus, W. B. Carpenter and Gen. Michael 
Ryan. F, A. Rothier was _ reelected 
president and Adam Benus secretary. 


Cincinnati Society’s Election 
CINCINNATI, O., Jan. 20.—All the blue 
ticket except one was elected at the 
dinner meeting of the Cincinnati Insur- 
ance Society at the Chamber of Com- 
merce, Monday night. The chairman of 








the blue ticket ‘nominating committee, 
Mr. Vold, was nominated on the red 
ticket, and received the second highest 
number of votes cast for director, among 
five elected. The’ new directors are: 
Martin Vold, Jr., Miss Josie Doescher, 
Harry Vandenburgh, Henry Heckle, and 
Harry E. Alberts. The directors will 
elect president, vice-president and secre- 
tary-treasurer within a week. 

At the February meeting it is likely 
that the meeting night will be changed 
from the third Wednesday to the third 
Monday night in the month, and a pro- 
posal will be submitted to increase the 
annual dues. After the election talks 
were made by the successful candidates; 
John F. Ankenbauer, who was welcomed 
in his new capacity as a local agent; 
L. J. Dauner, and a number of guests, 





Washington LaFayette Goldsmith, vice- 
president of the Lohmeyer-Goldsmith- 
Patterson Company of Charleston, W. 
Va., died at his home there Jan. 10. 


Wisconsin Notes 


Green Bay, Wis., is in the market for a 
triple combination chemical, hose and 
pumper truck. 

The Milwaukee department of public 
works is taking bids for 100 5-inch fire 
hydrants and other equipment for exten- 
sions of the water mains. 


Marshfield, Wis., has made an appropri- 
ation of $12,000 for a motor fire engine, 
hose and chemical car, which will be the 
first piece of motor-driven apparatus to 
be installed by that city. 


Miss Erieda Johannes of the Kubasta 
Insurance & Abstract Agency of Merrill, 

is., was married last week to George 
P. Ewing. Miss Johannes was well 
known to Wisconsin field men. She has 
been succeeded by Oswald Hesterman. 


L. T. Jourdain, proprietor of the Jour- 
dian Agency at Menasha, Wis., retired 
Jan. 1 to devote his entire time to his 
position as secretary of the Lakeside 
Paper company. The business ‘has been 
purchased by H. M. Northrup, who took 
charge last week. Mr. Northrup recently 
retired as secretary of the Edgewater 
Paper Company, Menasha. 
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Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 
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A USEFUL AND DESIRABLE AGENCY COMPANY 
For Agents in Iowa, 
Kansas, Colorado, 
Wyoming and 


CENTRAL WESTERN STATES 


GHETTO DISTRICT IMPROVED applications are now being received in 
a day, practically all of these are passed — 
| on and the licenses are issued the day; 























Nebraska 


Rit 
, ge eal Office: 


FIRE, 
TORNADO, AUTOMOBILE, 
FARM AND CITY PROPERTY 


1406 Farnam St., Omaha, Neb., 




















ANTHONY MATRE HENRY REIS, M. D. JOSEPH BERNING NAPOLEON PICARD 
3 Vice-President Vice-President Secy-Treas. 
DIRECTORS 







THOMAS E. GALLAGHER 
JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


HENRY REIS, M. D. 
JOSEPH BERNING 
HUGH O'NEILL 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 


ASSETS OVER ONE MILLION CHICAGO » 
J 














H. C. WHALEN, Pres. A. S. BUZZE, Secy. 


THE CENTRAL STATES FIRE 
INSURANCE COMPANY 
Wichita, Kansas 


Writing 
FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
y Entered 
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The COLUMBIAN NATIONAL’ 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


ASSETS - - ~ - ~ - ~ 
SURPLUS TO POLICYHOLDERS - - - 


$1,765,472.60 
1,096,744.07 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


~ A Reliable, Progressive Agency Company Representatives solicited 











H. M. BARFIELD 


President 


CHARLES H. HARRADEN 
Managing Underwriter 


Buckeye National Fire 


\ Insurance Co. 
Surplus to Policyholders . . . . $149,508.34 


H. S. BASSETT 
Secr 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED!, 








THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCHE ANNEX INDIANAPOLIS, IND. 











,Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply te 


BIERCE & SAGE Co., Michigan State Agents 


219-220-221 Hammond Bidg., Detroit 


Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented ° 
Telephone, Cherry 5154 


Prompt Service 














Hastings Street Territory in Detroit 
Shows More Favorable Loss Ex- 
perience in Recent Years 





DETROIT, MICH., Jan. 20—One 
of the interesting changes that has 
taken place in Detroit during recent 
years is the attitude that the fire com- 
panies are now assuming toward the 
so-called Ghetto or Hastings street 
district. In former years this whole 
section was given a wide berth by 
the companies. Losses were numer- 
ous, incendiary fires frequent and the 
experience so unfavorable that few 
companies would undertake to write 
business in the territory surrounding 
Hastings street. With the general 
prosperity of the city, the Hastings 
street area or Ghetto district has con- 
siderably improved. Moral hazard in 
this section of the city seems to be 
disappearing. A number of new and 
well constructed buildings have gone 
up. Gradually the companies have 
commenced to write in this district 
again, picking and choosing the busi- 
ness very carefully, but nevertheless 
writing an increasing amount each 
year. 

Up to date few companies have un- 
dertaken to write stocks in this section, 
but various types of mercantile build- 
ings are now being written by a fairly 
good sized number of companies. As 
this territory has grown in commercial 
importance, many of the old undesir- 
able buildings have been removed. 
Few frame structures are being put up. 
Where a building is wrecked, it is in- 
variably replaced with a brick or con- 
crete building. This has had a ten- 
dency to improve the whole tone of 
the district and it is quite likely that 
the old days of a 200 percent loss ratio 
in the Hastings street section of De- 
troit are gone for good. 





Wisconsin Field Clubs 


MILWAUKEE, WIS., Jan. 20—At the 
business session of the Wisconsin Field 
Men’s Club in Milwaukee last week Gil- 
bert W. McClure of the Fidelity-Phenix, 
Thomas F. Hagan of the Commercial 
Union, George L. Coates of the British 
America, and F. W. Weineck of the 
North America, were elected to member- 
ship. 

The Wisconsin Insurance Club elected 
J. D. LaTeer of the Agricultural and 
Paul Zoelzer of tLe Netherlands to mem- 
bership. 

The Conservation & Fire Prevention 
Association held its first quarterly meet- 
ing at the conclusion of the joint ses- 
sion of the two field clubs. New mem- 
bers elected were P. J. Jacobs, secretary 
of the Hardware Mutual of Stevens 
Point, who has been interested in fire 
prevention work for many years and a 
member of the old Fire Prevention As- 
sociation, and A. L. Telin, state agent 
of the Northern of New York. 

At the joint session Vice-President 
Robe Bird of the Milwaukee Mechanics’ 
read an interesting paper relative to 
the work of the Committee on Fire 
Waste and Insurance, appointed by the 
Chamber of Commerce of the United 
States. Mr. Bird, who is a member of 
this committee, laid considerable stress 
upon the importance of all insurance or- 
ganizations becoming identified with the 
chamber, so that when a report on in- 
surance is presented it may be intelli- 
gently discussed by representative mem- 
bers of the profession, 





Indiana Applications Arrive’ Early 


INDIANAPOLIS, IND., Jan. 20—Appli- 
eations for agents’ licenses are being re- 
ceived at the Indiana insurance depart- 
ment in unusually large numbers for 
this early in the year. Something over 
10,000 licenses have already been issued. 
The system adopted by the department 
several years ago of having the com- 
panies fill out a strip of cards for each 
license applied for is working perfectly. 
The chief virtue of the system is the 
promptness with which licenses may be 
issued. Even though large numbers of 





they are received. This is a great im- 
| provement of the old system, which 
meant a large accumulation of licenses 
for the first three or four months of the 
year, with applications not passed upon 
for weeks after their receipt. At first 
; Some companies raised an objection to 
| filling out the cards, as adding to the 
: Clerical work in their offices, but there 
are no criticisms to be heard now as all 
| of the company agency departments ap- 
preciate the prompt service they are re- 
ceiving. 


Illinois Fire Loss Figures 


SPRINGFIELD, ILL., Jan. 20—Illinois 
fire losses for 1919 were $13,901,250, ac- 
cording to preliminary figures of State 
Fire Marshal John G. Gamber. This is 
an increase of $1,359,216, or approxi- 
mately 11 percent over last year, which 
is regarded as moderate in view of the 
tremendous rise in property values of 
all descriptions. The 1918 loss was $12,- 
542,034. 

March and August showed abnormally 
high losses of more than $2,000,000 each. 
May set a new low record, with a loss 
of $480,478, and June was a close second 
with $510,712. 

The December report shows 1,611 fires, 
and a loss of $1,292,171. Defective fiues, 
sparks on roofs, and ignition from fur- 
naces and stoves caused more than half 
of the fires—819—and more than a third 
of the loss—$443,754. 





Daniels Succeeds Morrisey 


MILWAUKEE, WIS., Jan. 20.—George 
E. Nichols, manager of the Wisconsin 
Inspection Bureau, announces the ap- 
pointment of Frank R. Daniels as suc- 
cessor to J. R. Morrisey, who resigned 
about a month ago. Mr. Daniels, who 
will have charge of the bureau’s hy- 
draulic and electric department, has been 
associated with E. R. Townsend and the 
Western Engineering Bureau for several 
years past and is well equipped for the 
work. 

Announcement is made also of the ap- 
pointment of C. W. Ackley as special 
hazard man for the bureau. Mr. Ackley 
was formerly in charge of the bureau’s 
branch at Oshkosh and for the past two 
years has been Michigan state agent of 
the Milwaukee Mechanics. 

These changes are to be effective Feb. 
1. Mr. Morrisey has become affiliated 
with the Hartford forces in Chicago. 





Illinois Field Meetings 


Both the Illinois State Board and the 
Illinois Field Club held their semi-annual 
meeting at Decatur, Ill., on Wednesday. 
Only routine business was transacted as 
no troublesome questions have arisen 
since the last meeting. A. S. Jacobs pre- 
sided at the business meeting of the IIlli- 
nois State Board as _ president, but 
Thomas M. Hogan, president of the IIli- 
nois Field Club, was called to the home 
office of his company at Dubuque and 
H. M. Greenberg, vice-president of the 
organization, had charge of the meeting 
of the Illinois Field Club. The joint 
meeting of the two organizations was 
held in the afternoon. 


No Action on Fire Marshal Bill 


At the one-day session of the Indiana 
Legislature last week an effort was 
made to have the legislators act on two 
bills passed by the last legislature but 
vetoed by the governor. One of these 
was a bill to increase the state fire mar- 
shal’s salary from $4,000 to $5,500. H. H. 
Friedley, state fire marshal, explained 
that it was proposed to increase the 
scope of the department, requiring an 
inspection of all publicly-owned build- 
ings and the building of new ones along 
fireproof lines. The legislature, how- 
ever, did not take up these bills and they 
will come up again next winter. The 
Senate, at the last session of the legis- 
lature passed the fire marshal bill unani- 
mously and the house by a vote of 84 
to 11. 





Probing Paper Stock Fire 


The Indiana state fire marshal is in- 
vestigating a fire that destroyed the 
five-story brick building of the National 
Paper~Stock Company in Indianapolis 
early Sunday morning. The plant of the 
Toledo Paper Stock company, Toledo, O., 
owned by the same persons, was burned 
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ANTED to buy established 
Insurance Agencies in either 
Flint or Jackson, Michigan. Address 
21-M, care The National Underwriter. 








MAP CLERK WANTED 


Experienced map clerk familiar with Chicago 
business. Answer held in strict confidence. 
State experience, age, nationality and salary 
expected. A opportunity for the right man. 


Address 35-A, Care NATIONAL UNDERWRITER 








WANTED—By an aggressive, popular 
American company, a specialagentf or the 
State of Kentucky, who has had experi- 
ence in that state and knows the agents. 
Good position for a good man. Apply 
34-G, care The National Underwriter. 








WANTED—A Loss Clerk 


at Home Office of a southern 
insurance company. Address, 


stating experience and salary expected, 
33-Y, care The National Underwriter. 


at about the same hour. It is believed 
both fires were incendiary. The loss on 
the Indianapolis plant is placed at $95,- 
000 and at Toledo at $20,000. The In- 
dianapolis loss is not all covered by 
insurance. 





Affiliate With Chamber 


MILWAUKEE, Jan. 21.—As a result of 
the appeal made by Robe Bird, second 
vice-president of the Milwaukee Mechan- 
ics, in a recent address before the Wis- 
consin Field Club, fire insurance men 
will actively associate with the Milwau- 
kee Association of Commerce. Home 
offices of the companies will encourage 
the affiliation of their representatives 
with the commerce body. 


Plans for Michigan Banquet 


Most Loyal Gander Harry E. Bone of 
the Michigan Pond of the Blue Goose is 
making arrangements for the annual 
meeting and-banquet to be held in Grand 
Rapids, if suitable arrangements can be 
made, on March 2. It is likely that John 
A. Hansen, most loyal grand gander of 
the Blue Goose and recently made man- 
ager of the Western Adjustment at 
Grand Rapids will be the guest of honor. 
An effort is being made to secure W. E. 





Mallalieu of the National Board as a 
speaker. The banquet committee con- 
sists of William Tecumseh Benallack, 
chairman, and Stuart Morgan and W. N. 
Ackenbach, 


Indiana Notes 


Frank J. Harold, local agent at Mich- 
igan City, Ind., died the first of last 
week. His widow has taken charge of 
his agency and has arranged for its sale. 

Ray Coleman, an insurance agent at 
Indianapolis, was recently arrested by 
the automobile squad of the detective de- 
partment charged with grand larceny. 
The detectives found an automobile that 
was stolen several weeks ago in a garage 
belonging to W. E. Cronkite. Cronkite 
declares the car was placed in his garage 
by Coleman. 

One day last week James S. Brown, 
local agent at Gary, Ind., closed his office 
and had gone to his automobile, which 
was parked in front of his office, when 
H. C. Eddy, special agent for the Com- 
mercial Union, stepped up and asked if 
he could not have a short talk with him 
before he left. They went into Brown’s 
office and after a half hour returned to 
the street only to find that Brown’s car 
a. been stolen while they had been 
inside. 


William E. Hoke, local agent at Odell, 
Ill., died last week. 

















SPECIAL AGENT WANTED 


by General Agency for fire company in 
Michigan and Wisconsin. Headquarters either 
Detroit or Milwaukee. Established business. 
Good opportunity. Answer in strict confidence, 
as to age, experience and salary expected. Ad- 
dress 36-B, care The National Siademntiee, 








If you want to sell your 
agency, ask for bids. Ask 
through an ad.of this sort. One 
inch, one column wide, one time, 
$3.75. ; 








SPECIAL AGENT now em- 
ployed by old established Company, 
desires change of position, or position 
as State Agent. Preference Illinois 


Territory. Would consider any state in Western 
Union Territory. Address 20-L, care The 
National Underwriter. 








WANTED— 

Rating Clerk familiar with Chicago 
Board Rules, also Map Clerk; by a 
Chicago Local Agency. Address 31-W 
The National Underwriter, Chicago 








Wanted — A real claim adjuster by a company 
handling nothing but automobile insurance. 

Must be able to take complete charge. Ex- 
perience on liability, property damage, collision, 
fire and theft essential, Work outside of 
Chicago for time being. Address 32-X, Care 


The National Underwriter 











INSURANCE STOCKS 
BOUGHT AND SOLD 


BABCOCK, RUSHTON & COMPANY 
137 So. La Salle St. Central 8900 
CHICAGO 











INSURANCE LAW 


JOHN WEAVER 
901 CORN EXCH CHICAGO 


} 





ANGE 
BAN K BUILDING 











**Everything for the 
nsurance man” 


THE NATIONAL UNDERWRITER CO, 
1362 INSURANCE EXCHANGE, 


CHICAGO 
CINCINNATI NEW YORK INDIANAPOLIS 











STATES OF THE NORTHWEST 














Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 
Insurance Company of North America 


Marine Department 
GEORGE L. McCURDY 
MANAGER 
1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 











FARMERS IN HAIL COMPANY 


New Organization Authorized at State 
Meeting of Minnesota Mutuals 
in St. Paul 


ST. PAUL, MINN., Jan. 20.—The 
organization of a new hail insurance 
company, to be known as the North 
Star Hail Insurance Company, was 
authorized at the final session of the 
convention here of the State Associa- 
tion of Farmers’ Mutual Insurance 
companies. The home office of the new 
company is to be at Redwood Falls, 
and A. E. Anderson, formerly presi- 
dent of the state association, was 
elected president. Other officers are 
George T. Grout of Duluth, vice-presi- 
dent; A. D. Stewart, Redwood Falls 
(former secretary of the state associa- 
tion), secretary, and Chris MHeen, 
Osakis, treasurer. 

At the convention of the state asso- 
ciation it was also decided to approve 
resolutions for the unification of 161 
farmers’ mutual fire insurance com- 
panies in Minnesota, but as delegates to 
the convention were not authorized to 
agree to the unification the proposal is 
to be submitted to each of the several 
companies. 

No attempt was made to organize a 
mutual live stock insurance company, 
a matter which had been proposed dur- 
ing the convention, because there is no 
statutory provision in Minnesota for 
such a company. It is believed that 
the next legislature will be asked to 
make provisions in the laws for this 
class of companies. 

At the annual election Chris Heen, 
Osakis, was elected president of the 
state association; H. D. Farmer, Pipe- 
stone, vice-president; A. D. Stewart, 
secretary; J. B. Thompson, Carlton, 
treasurer. 


Minnesota Reports Delayed 


ST. PAUL, MINN., Jan. 20.—Annual re- 
ports of insurance companies doing busi- 
ness in Minnesota are not expected to be 
filed with the state insurance commis- 
sioner before Feb. 1. Under the law 
these companies have until Feb. 15 to 
file, but because of delay in getting out 
the blanks it is expected that some of 
these companies may not get their re- 
ports in even at that time, and an ex- 
tension of time will be granted some of 
the companies by John B. Sanborn, state 
insurance commissioner. 


Minnesota’s December Losses 


ST. PAUL, MINN.,. Jan. 22—The 
monthly report of George H. Nettleton, 
Minnesota state fire marshal, shows 
losses for December of $429,168. Insur- 
ance carried on the buildings endangered 
totals $5,274,366. Tabulation of losses 





by cities shows $18,305 in St. Paul, $47,- 
269 in Minneapolis, $21,539 in Duluth 
and $342,055 in outside cities. The total 
for outside cities includes losses sus- 
tained at Cloquet, on account of forest 
fires occurring in October, but not re- 
ported until December. 

The total is considerably less than for 
the corresponding month of 1918, when 
the losses aggregated $11,971,326. This 
included $11,000,000 attributed to the 
great forest fires of October, 1918, which 
were not reported until December, but 
even with that amount deducted, the 
loss is much lower for the past month. 


‘St. Paul’s Statement 


The new statements of the St. Paul 
Fire & Marine shows assets $16,660,220, 
net surplus $5,466,194, net premiums 
written $12,620,459. The figures show 
an increase in assets of $2,526,465, in- 
crease in reinsurance reserve $810,414, 
and increase in net surplus $1,250,316. 
Within a few weeks the company will 
double its capital stock, making a total 
of $2,000,000. .The stockholders have 
approved this suggestion. Recent sales 
of the company’s stock on the open mar- 
ket have brought $550 a share. Final 
action on this increase may be delayed 
until April. The new stock will be sold 
at par to stockholders of record. 


Northwest Notes 


The State Mutual Fire, at its annual 
meeting in Sioux Falls, S. D., showed in 
excess of $4,000,000 business in force. 


C. M. Holbert has resigned as secretary 
of the North ota Farmers Mutual 
Tornado & Cyclone company. O. M. Elili- 
son was elected to succeed him. 


Business in 1919 written by the North 
Dakota Retail Merchants Mutual Fire, 
totalled $1,250,000, and the company has 
about $2,000,000 of business in force, ac- 
cording to Secretary W. D. Austin. 


The directors of the Farmers Mutual 
Fire & Lighting company, at a meeting 
held in Sioux Falls, reviewed reports 
which showed that the company wrote 
about $2,500,000 of insurance in the last 
year, and that it has about $9,000,000 of 
insurance in force. 


The Perfected Underwriters’ System 
sold by The National Underwriter supply 
department, which is a system of large 
8144x11-inch cards, with forms for the as- 
sured’s line record, the company account 
current, and the brokerage account rec- 
ord has always been very popular with 
large agencies. As originally put the 
ecards were filed vertically and a special 
cabinet was necessary. The popularity 
of this system has been greatly increased 
since the cards have been arranged for 
horizontal filing, so that they can be 
filed in any ordinary vertical letter file. 
A postal card to the Indianapolis office 
will bring complete information regard- 
ing this system. 





Field men particularly will find the 
eabinet stand letter file which is sold 
by The National Underwriter Supply De- 
partment a great convenience. The file 
has a divided top, and can be placed 
alongside the desk, so that the entire 
file is accessable. A postal card will 
bring complete information and prices. 

















| Telephones: Wabash 1543—1027 
=e 
The Concordia Fire 


Insurance Company | 
of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1919. . . $3,404,843.08 
Capital Stock .... 750,000.00 
Reserve ....... 1,904,013.89 
Surplus to Policy- 

holders . . . ... 1,258,967.64 














— Writing— 
Fire Tornado 
Sprinkler Leakage 


Rents Use and Occupancy 
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London & Lancashire 


FIRE 


Insurance Company 


Limited 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western it 


39 S. La Salle St., Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 
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| NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St, near La Safle 


One minute from the 
Insurance Districé 
The Patronage of In- 
surance Rien Is 
Solicited 
Laurence R. Adams, Ses’y and Mer. 




















THE NATIONAL UNDERWR 


abana 











“AMERICA FORE”: 


The Fire Insurance Americanization 
Movement, begun by the National 
Board of Fire Underwriters, has the 
complete sympathy of The Continental 








in its step to enroll American agents: 


n~ 
“~ 


1. Toexercise their influence as op- 
portunity may offer for the suppression 
of disloyalty and the promotion of 
Americanism; 


2. To support the widest possible dis- 
semination of American ideals through 
the schools, the press, the pulpit and in 
public-meetings. 


Om PQO—DMEpY 


William Street, New York City, N. Y. 


The Continental Insurance Company 


Cash Capital HENRY EVANS 
TEN MILLION DOLLARS President 
Home Office: 80 Maiden Lane, NEW YORK 
CANADIAN DEPARTMENT PACIFIC COAST DEPT. WESTERN DEPARTMENT 


W. E. Baldwin, Manager C. E. Allan, Secretary J. R. Wilbur, Secretary 
17 St. John St. Insurance Exchange Bldg. 332 South LaSalle Street 


MONTREAL SAN FRANCISCO CHICAGO 


1 DO=Dms> + 


American Agents who freely desire to be O 
R listed as in sympathy with the Fire Insurance R 
E Americanization Movement should send their E 
» names without delay to the National Board, 76 », 











“AMERICA FORE” 








The Peninsular Fire Insurance Company 


OF AMERICA 
Grand Rapids, Michigan 


Paid up Capital $1,000,000.00 


Now Ready for Business 


FIRE : MARINE : AUTOMOBILE : TORNADO : HAIL 


Farm Property—Hail and Tornado on Farm Crops 


Local Agents wanted who will canvass for Hail Insurance. 
A first-class schedule man wanted for special agent for Illinois. 


J. FLOYD IRISH, Secretary and Managing Underwriter COLON C. LILLIE, President 























WRITE HAILINSURANCE 


Establish your connections now for 1920 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON, KANS. 


Five high class stock cempanies covering the states 
of Kansas, Oklahoma, Nebraska, Colorado, 
New Mexico and Wyoming. 








Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 

















THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


110 FORT STREET, WEST, DETROIT, MICHIGAN 

































IN THE MISSOURI VALLEY 








TRAVIS OPFERS:. DRASTIC BILL 





Would Cancel License of Any Company 
Which Does Not Answer His 
Questions at Once 





TOPEKA, KAN., Jan. 20—A meas- 
ure for which the state administration 
is putting up a strong fight at the 
special session of the Kansas legislature 
is the bill empowering the insurance 
superintendent to cancel the license to 
do business of any foreign corporation 
which does not answer a request for 
information from the state superin- 
tendent within 20 days after its receipt. 
The law was drawn by Superintendent 
Travis and introduced by the insur- 
ance committees in both houses follow- 
ing the publication of the intentions of 
several companies, on advice of counsel, 
to refuse to answer questions as to the 
salaries paid officers and agents, and 
also questions covering different items 
of expense. 

There are five house bills on the calen- 
dar giving the superintendent the same 
power to regulate all insurance rates 
that he now has over fire insurance 
rates, but the senate has indicated these 
bills are not to be considered as emerg- 
ency measures, and they have slight 
chance of passage at the special session. 

One bill that may get through 
although it is not considered likely, 
would cause a few companies trouble. 
The bill provides that after July 1, 
1920, no company can do business in 
the state unless its policy forms have 
been approved by the state superintend- 
ent of insurance. At present only the 
fre insurance company forms have to 
be approved by the department. 





Figures of Central States 


The annual statement of the Central 
States Fire of Wichita, Kan., shows paid 
in capital $205,600, surplus to policy- 
holders, $315,898 and assets $500,372. 
The figures show increases during 1919 
of $218,347 in assets and $106.740 in net 
surplus. The Central States was organ- 
ized in 1916 and last year S. M. LaRose 
became vice-president and underwriting 
manager. Mr. LaRose was formerly in 
the field for the Aetna in Illinois. He 
pursues a conservative and sound under- 
writing policy. Last year the company 
entered Oklahoma and Texas and has 
made very satisfactory agency arrange- 
ments in these two states. The company 
has made very satisfactory progress 
from the start and will probably enter 
two or three new states this year. Henry 
C. Whalen, president of the company, has 
large financial interests in Kansas. 





Missouri Field Meetings 


KANSAS CITY, MO. Jan. 21.—The 
quarterly meeting of the Missouri Fire 
Prevention and Conservation Associa- 
tion was held Tuesday morning with 
good attendance and helpful exchange 
of informations and suggestions on the 
making of inspections. “Tuesday after- 
noon a joint meeting was held of the 
Missouri Mining Plant Association and 
the Kansas Mining Plant Association. 
At this joint meeting there were pres- 
ent representatives of the Oklahoma 
Mining Plant Association. There was 
eager discussion of forms. On Wednes- 
day morning the association § reas- 
sembled to meet J. V. Parker, manager 
of the Central Actuarial Bureau. 





Want Wheat Questions Settled 


TOPEKA, KAN., Jan. 20—Fire com- 
panies writing wheat insurance in Kan- 
sas have received a sugestion from the 
Kansas department that they bring 
court proceedings to determine the di- 
vision of claims between landlords and 
tenants on settlement of wheat losses 
and the question of deductions on such 
losses. It is desired to get a decision 
before the 1920 wheat harvest opens. 

The department has been holding 
that the landlord is entitled to his full 
share on the crop, leaving the tenant to 
stand the expense of threshing and 
hauling to market. Some of the com- 
panies have been splitting these ex- 
pense items in paying losses. 





RULING. ON CANCELLATIONS — 





Kansas Commissioner Issues Order 
Concerning Handling of Business 
When Rewriting of Policy Occurs 





TOPEKA, KANS., Jan. 21.—Frank 
L. Travis, insurance superintendent of 
Kansas has issued a ruling covering 
twisting and cancellations as applied to 
fire companies. The new order is as 
follows: 

1. No company or its agent shall 
write a policy on property covered by 
insurance in another company, attach- 
ing thereto Deferred Liability or Sus- 
pension Indemnity Liability Endorse- 
ments or otherwise arranging to auto- 
matically absorb the insurance written 
by the other company or compruies at 
the date of the expiration of suci. policy 
or policies. 

2. When any fire insurance company 
shall cancel a policy because of a re- 
quest for additional insurance by the 
assured, it shall cancel prorata, unless 
such additional insurance will cause the 
total amount of insurance applied for 
to exceed the actual cash value of the 
property. 

3. The above ruling is promulgated 
in order to permit the insuring public 
to obtain full coverage in such com- 
panies as they may desire and to pro- 
hibit the companies or their agents from 
twisting by writing policies on property 
upon which other companies have in- 
surance, and attaching thereto endorse- 
ments which absorb the insurance cov- 
vered by policies written in other com- 
panies at the date of their expiration, 
and for the further reason that there 
is no filing in this department which 
permits the use of deferred liability or 
suspension indemnity endorsements 
which permits such practice as is hereby 
ruled against. 4 





Suit Over Crop Company 


DES MOINES, IA., Jan. 21.—George 
McLenahan, receiver for the Missouri 
Farmers -Mutual Crop Insurance Com- 
pany, filed suit in federal court Tuesday 
for $250,000 against C. L. Sharpe and 
O. G. Chesley, two Des Moines insurance 
men. The Missouri Crop Insurance Com- 
pany was founded in Jackson County, 
Mo., about a year ago and Sharpe and 
Chesley, who were directors in charge 
of the corporation, are charged in his 
suit with defrauding the corporation out 
of $250,000. Sharpe and Chesley are 
copartners in the C. L. Sharpe Insurance 
Company of Des Moines. McLenahan 
charges that Sharpe and Chesley made 
“dummies” out of the other directors of 
the corporation who live in Kansas City, 
Mo. 





Iowa Blue Goose Initiation 


DES MOINES, IA., Jan. 20.—Nine new 
members were initiated and two voted in 
at the most elaborate ceremonial ever 
held by the Iowa Blue Goose. Those 
initiated were: W. E. Collins, Niagara; 
Stanley K. Williams, Automotive of 
Mason City; Homer Templeton, Home; 
A. F. Rathburn, Home; H. A. Moore, 
Conn. Fire; C. A. Ruhl, Insurance Ser- 
vice Bureau; John Waterworth, London 
Assurance; Roy B. Starks, Hartford; 
Clem W. Greene, Central National. Those 
voted in were: A. C. Hall, Firemans Fund, 
and A. C. Ingram, National. 

The initiation followed a dinner which 
was made more enjoyable by the singing 
of a number of Blue Goose songs, led by 
Cc. R. Bogart of the Phoenix of Hartford. 
A solo by Miss Virginia Broome and a 
duet by Miss Broome and Mr. Bogart 
were much enjoyed. Walter Harvey, 
former wielder of the goose quill, was at 
the piano. Most Loyal Gander, Harry 
Houghton, appointed C. R. Bogart to pre- 
side at the ceremonial. George C. New- 
man, manager of the Western Adjust- 
ment, gave the charge. 





Rotarians Discuss Insurance 


SIOUX CITY, IA., Jan. 19—The Rotary 
Club of this city today put on an insur- 
ance program and will have another 
meeting devoted to insurance matters 
within the next few weeks. It being 
“National Life Insurance Day,” T. B. 
Hutton. of the Equitable of Iowa was 
given priority on the program. He was 
followed by W. F. Grandy, who discussed 
“Fire Insurance Rate Reduction,” urg- 
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ing that the privileges and benefits af- 
forded by the Insurance Service Bureau 
here be taken advantage of by insurance 
buyers with a view to bettering their 
risks. Paul C, Howe, speaking. on “The 
Amount of Insurance to Present Build- 
ing Values,” presented some figures 
which created surprise among his hear- 
ers. All of the talks were voted to be 
instructive and interesting. Horace A. 
Barr, vice-president of the new Conti- 
nental Live Stock, a new Rotarian, was 
introduced by means of two splendid 
solos, being a local basso of consider- 
able reputation. 


Rehearing On Note Case 


TOPEKA, KAN., Jan, 20.—A rehearing 
has been granted by the Kansas supreme 
court in the suit of M. L. Eickelgerger 
against the Insurance Company of North 
America. The case was appealed from 
the Saline county district court on the 
cauestion of the penalty against the 
policyholder when a premium note is 
not paid when due. The supreme court 
upheld the contention of the insurance 
company it had a right to penalize the 
policyholder for the period during which 
the premium note was unpaid and also 
for the period covered by the note. 





Iowa Fire Loss Figures 


DES MOINES, IA., Jan, 20.—-State Fire 
Marshal J. A. Tracy, in his report for 
1919, lists the total Iowa loss as $4,447,- 
388, an increase of $2,469,576 over 1918. 
The Cedar Rapids starch works fire with 
a loss of $2,453,177 makes the difference. 


—_ 


Heavy Losses in Iowa 


DES MOINES, IA., Jan. 20.—Fires have 
kept insurance men and adjusters on the 
jump in Iowa. Mason City reports a 
$20,000 loss, Belmod the same and Ka- 
lona a $25,000 fire in the business section. 
Des Moines is in line with a $15,000 fire 
loss in the Clapp block and a $10,000 loss 
in an East Des Moines department store. 





Globe & Rutgers State Agency 


The Iowa state agency of the Globe & 
Rutgers Fire which has been in the 
hands of Edd G. Doerfler Company at 
Cedar Rapids, Ia., has been sold to the 


Reynolds -Morrison -Rathburn Company ' 


of Fremont, Neb. Gus A. Doerfler has 
been the manager for the Edd G. Doer- 
fler Company. Edd G. Doerfler is man- 
ager of the Globe National Fire of Sioux 
City, Ia., the reinsurance company. 


Can’t Write “Stills” in Kansas 


TCPEKA, KAN., Jan. 20—Insurance 
companies may write insurance on 
“stills” in other states, and thereby in- 
sure lawbreakers against financial loss, 
but not in Kansas. Superintendent 
Travis has refused to approve a policy 
form that would allow the writing of in- 
surance on stills. Kansas has had a pro- 
hibitory law for 40 years, and little 
liquor has been manufactured in the 
state. The state itself declines to en- 


courage the business. 








Figures on Nebraska Companies 


LINCOLN, NEB., Jan. 20—A total of 
468 insurance companies are now li- 
censed to do business in Nebraska, di- 
vided as follows: Fire and hail, 226; 
life, 82; miscellaneous, 89; reciprocal, 15; 
fraternal, 56. According to the licenses 
issued by the state insurance depart- 
ment for 1919, 28,150 agents, represent- 
ing all branches of the business, were 
employed. During 1919, seventeen com- 
panies were admitted to do business in 
the state. Of this total number eleven 
were fire and hail, two life, two miscel- 
laneous and two fratérnal. Lincoln is 


fast overtaking Omaha as an insurance: 


center. The latter has twenty-eight and 
the former twenty-seven companies. 


Decision Against National Security 


OMAHA, NEB., Jan. 21—The legal fight 
of Edward E. Howell against the Na- 
tional Security Fire of Omaha, which 
was begun last March on the ground that 
the board of directors of the company 
had exceeded its legal authority in issu- 
ing “executive stockholders’ contracts” to 
some 60 purchasers throughout the state, 
was decided in favor of Mr. Howell by a 
decree just handed down in the district 
court of Douglas county. Mr. Howell was 
formerly a stockholder and brought the 
Suit in behalf of himself and other stock- 
holders similarly situated, 





Union Companies Hold Convention 


LINCCLN, NEB., Jan, 20—The first an- 
nual convention of the Union insurance 











F. H. Hawley, President W. E. Hainve, Secretary 
71ST ANNUAL STATEMENT OF THE 


Ohio Farmers Insurance Co. 


LE ROY, OHIO 
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NORTH BRANCH FIRE company.” 


Incorporated 1911 Capital $500,000 


C ] T y INSURANCE 


COMPANY 
Incorporated 1870 


SUNBURY, PA. 


Net Surplus $160,493.14 Assets $1,392,556.14 


OF PENNA., PITTSBURGH 


Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 
INSURANCE 


PITTSBURGH FIRE company” PITTSBURGH, PA. 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 


























CASH CAPITAL $839,582.00 


CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


E. KIMBALL 
PRESIDENT 


ARCHIBALD KEMP 

SECRETARY - TREASURER 

& MANAGING UNDER- 
WRITER 


SURPLUS TO 
POLICY HOLDERS 
$1,209,812.34 





ASSETS 
$1,662,212.57 
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WM. A. BLODGETT 


JAMES & CO. 


FRED. S. JAMES GEO. W. BLOSSOM 
New York San Francisco 


FRED. S. 


General Fire Assurance Co.—Paris. Organized 1819 

Urbaine Fire Insurance Co.—Paris. Organized 1838 

Eagle, Star & British Dominions Ins. Co.—London. 1807 
Agency Superintendents 


123 William Street 
. New York 


CARROLL L. De WITT 7 P. A. COSGROVE 








JOHN D. McMILLAN, Vice-President 


WALTER C. LEACH, Secy. 
FIRE AND 


Minneapolis waeixe Insurance Company 


This company will be glad to receive agency applications and will take up with union offices the 
question of its representation. 

The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


W 
tell them to you. € can 














(Established in (782) Head Office: 


PHOENIX ASSURANCE COMPANY, Ltd. sx2rex 


Marine and Astemabile Dept: 
OF LONDON 1 Wills St. New Yok 
Automobile—Use and Occupaney—Tornado—Sprinkler Department : 
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ORGANIZED 1854 


The Mechanics ‘tov of Philadelphia 


JANUARY 1, 1919 


Cash Capital, $250,000 Net Surplus $311,705.23 
Surplus to Policyholders, $561,705.23 


EASTERN DEPARTMENT HoME OFFICE WESTERN DEPARTMENT 

D. H. DUNHAM J. A. SNYDER, SEC’y NEAL BASSETT, VICE-PRES. & MGR. 
JOHN Kay, VICE-PRES. PHILADELPHIA, 

A. H. HASSINGER, SEC’y PENNA. W. T. BASSETT, ASST. MG! 


R. 
EWARK,N. J. CHICAGO, ILL, 





ORGANIZED 1855 


FIREMEN’S ‘comeany OF NEWARK 


JANUARY 1, 1919 


Cash Capital, $1,250,000 Net Surplus, $2,246,144.07 
Surplus to Policyholders, $3,596,144.07 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
EWARK, NEW JERSEY 


WESTERN DEPARTMENT 
NEAL BASSETT, 
VICE-PRES. & MGR. 
W. T. BASSETT, ASS'T. MGR. 
CHICAGO, ILLINOIS 

























Incorporated 1852 


MILWAUKEE MECHANICS’ 


INSURANCE COMPANY 


Milwaukee, Wisconsin 





NOW IS THE TIME TO SOLICIT SPRINKLER LEAKAGE INSURANCE 
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Lightning Controlled” 


By PROF. DODD’S FAMOUS SYSTEM ; 


Will ab- 
solutely prevent more than 99.9% of losses due to lightning. 
250,000 users recommend it—2.000 successful insurance com- 
panies endorse it. Has a 25-year record of practically 100% 
efficiency. Originated by Prof. West Dodd, America’s 
Lightning Specialist. Every job absolutely guaranteed—rod- 
ding done by responsible, skilled men ONLY. 

Investigate the Dodd System now—write for full information 


DODD & STRUTHERS 


118 Eighth Street DES MOINES, IOWA 


Most perfect lightning protection ever developed. 




















American Central Insurance 
Co., of St. Louis 


Agricultural Insurance Co., 
Marine Dept. 


St. Paul Fire & Marine, of 
Minnesota 

Hawkeye Securities Fire In- 
surance Co. 

Eagle, Star & British Domin- 
jens, Ltd. 

Detroit Fire & Marine In- 


surance Co. 
Michigan Fire & Marine, of 
Detroit 


Camden Fire Insurance Ass'n, 
of N. J. 


Minnesota Und. Agency, of 
St. Paul 
—T Underwriters, of 


Union Inserance Society, Lid. as States Fire Insurance 


Firemen's Insurance Co., of 





gt Kaskaskia Live Stock Ins. Co. 
Mercantile Fire & Marine Und. 7 Northwestern National Life 
Western Indemnity Company 12-720 MAIN STREET General Accident of Perth 


Fire, Tornado, Hail, Automobile, Farm, Casualty, Surety, Marine, Life 
and Livestock. 
Facilities for handling very large lines on fire risks. 
An unexcelled organization for rendering every kind of insurance service. 
Agency openings in many cities and towns for persons of intelligence 


PIONEER FA'RM & HAIL WRITERS OF TEXAS 


































DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT . - - - - 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 























companies comprising fire, life, automo- 
bile and accident, was held here Jan. 15 
and 16. Thursday evening 175 agents 
from the middle western states were 
banqueted. Governor McKelvie and 
Bruce Young, head of the Nebraska In- 
surance Bureau, were the 
A. J. Love, a leading insurance man of 
Omaha, was an invited guest. During 
the feast the officers were presented 
with individual gifts. Applications from 
agents for $108,000 insurance was an- 
nounced as a starter for 1920. Joseph 
W. Walt is president of the fire and 
automobile companies and C. E. Haynie 
president of the life and accident com- 
panies. The Union Fire is one of the 
oldest companies of Lincoln, 


National Security Election 


OMAHA, NEB., Jan. 21—E. E. Good of 
Peru, Neb., former state senator and 
banker, was elected president of the Na- 
tional Security Fire of Omaha, succeed- 
ing W. A. George, who was one of the 
organizers of the company and its presi- 
dent until the election held Jan, 14. Mr. 
George remains as a stockholder in the 
company, but will devote most of his time 
to his position as vice-president of the 
Higgins Packing Company, to which he 
has just been appointed. 

P. K. Walsh was employed as agency 
supervisor and underwriter and will be a 
prominent factor in the affairs of the 
company. 

The company reports the business for 
last year double that of 1918, with terri- 
tory covering Nebraska, Iowa, Kansas, 
Colorado and Wyoming. The company 
has been authorized to write hail insur- 
ance in all its territory and will also 
write explosion, riot and civil commo- 
tion insurance, 


Omaha Exchange Elects 

OMAHA, NEB., Jan. 21—Roscoe C. 
Alexander, vice-president of the Wheeler 
& Welpton Company, was elected presi- 
dent of the Omaha Fire Insurance Agents’ 
Exchange at its annual meeting. Mr. 
Alexander succeeds John W. Madden of 
the Baldridge-Madden Company. Other 





officers elected were Thomas H. Fell, vice- 


; president; J. R. Dumont, secretary, and 


L. C. Sholes, treasurer. Joseph Friedel, 
W. L. Wilcox, H. Higgins and A. B. Dun- 


| bar were elected chairmen of the execu- 


| tive committee for the first, second, third 
speakers. | 


and fourth quarters, respectively. The 
Exchange has also arranged for the ap- 
pointment of committees on membership, 
fire-proof construction and fire losses and 
legislation. Arrangements were also out- 


; lined at this meeting for the promotion of 


weekly noonday luncheons, to which all 
insurance men will be welcome, regard- 
less of whether they are members of the 


| Exchange or not. 





Iowa Notes 


John D. Carpenter, well known in the 
Iowa field, was re-elected to the directory 
board of the Iowa State Traveling Men’s 
Association at its meeting last week. 


Roy Eflin, arrested at New Sharon, Ia., 
in connection with a sensational arson 
plot to run the Dutch farmers out of that 
vicinity, pleaded not guilty in court at 
Oskaloosa and was sentenced to ten years 
in the state reformatory. 


Nebraska Notes 


A. B. Dunbar, manager of the insur- 
ance department of D. V. Sholes & Co., 
Omaha, has been laid up at his home for 
several days with a severe cold. He is 
reported to be improving. 


The gas plant at Norfolk, Neb., was 
destroyed by fire resulting from the ex- 
plosion of an oil tank Jan. 13, which cost 
the life of one of the employes and seri- 
ously injured two others. The loss to the 
plant was partly covered. 


Frank Martin of Martin Brothers & Co. 
of Omaha, has been quarantined at his 
home with diphtheria for the past two 
weeks. He is reported to be improving 
and sends word to the office that he will 
be back in the harness as soon as the 
quarantine is lifted. 


Even insurance officials are not im- 
mune as burglar victims, as was shown 
in the case of A. J. Love, president of 
the Love-Haskell Company of Omaha, 
whose summer home just outside of the 
city limits was robbed of valuables to- 
taling over $5,000 on Jan. 16. The loss 
carried $2,000 insurance. 














STATES OF THE SOUTHWEST 














RATES REDUCED IN OKLAHOMA 





Charge on Fireproof Buildings Low- 
ered 15 Per Cent~Hearing 
on Refinery Case 


OKLAHOMA CITY, OKLA., Jan. 
20—A reduction of 15 per cent on the 
fire insurance rate on fireproof build- 
ings in Oklahoma and of 10 per cent on 
the rate on contents of fire proof build- 
ings was agreed upon by representa- 
tives of the companies doing business 
in the state and approved by the State 
Insurance Board yesterday. The three- 
fourths value clause of the regulations 
of the board was eliminated from the 
regulations. 

Representatives of the Phoenix, of 
Hartford, appeared before the board for 
a hearing on a charge of making too 
low a rate on an oil refinery at Ponca 
City. The representatives explained 
that the company had written the pol- 
icy “subject,” because of the uncer- 
tainty of business conditions and that 
an adjustment soon would be made. 
The explanation was accepted by the 
board as satisfactory. 


R. S. Buddy’s Change 


Robert S. Buddy, formerly special 
agent for Beers, Kenison & Co., Gal- 
veston, has accepted a position with the 
Rochester Department of the Great 
American as special agent, succeeding 
R. R. McDowell, who entered the local 
agency business in Dallas, Jan. 1- Mr. 
Buddy, who was a staff officer with the 
Ninetieth Division, received his fire in- 
surance education in the office of John 
Aldehoff & Co., Dallas. 





Burness with Automobile 


Fred A. Burness, special agent for the } 


Fireman’s Fund in Texas, has resigned 
his position with that company and is 
leaving Feb. 1 for Los Angeles, Cal., 
where he has accepted a position as spe- 
cial agent for the Automobile of Hart- 
ford, with headquarters in Los Angeles. 
Mr. Burness is a native of Californi.a 





FORT WORTH LOSS IS TOTAL 





Companies’ Experience on Wholesale 
Groceries Shows Unwisdom of 
Rates Now In Use 





FORT WORTH, TEX., Jan. 20.— 
It is estimated that the loss on the 
wholesale grocery house of the Adkins- 
Polk Company, which burned here a 
few days ago, will prove total. The 
property value is in the neighborhood 
of $100,000, while the rate paid was 
about $1.10. The destroyed property 
was a branch of a Dallas house and 
ranked high in the trade. : 

While there have been a number of 
wholesale grocery fires in the South 
during the past year, no exceptional 
hazard attaches to the class, though the 
loss records evidence the unwisdom of 
the rates now obtaining. Years ago the 
average charge on a wholesale grocery 
house was $2.50; gradually this was 
whittled down until now risks are 
placed, in Virginia, for example, as low 
as $0.60. Underwriters have felt for 
some time that existing tariffs were too 
tow and perhaps the loss of the Adkins- 
Polk Company will result in a stiffening 
of the figures. 

Fort Worth has grown very fast in 
recent years and today is one of the 
foremost cities of the Southwest. Dis- 
tant about 100 miles from the heart of 
the Texas oil fields, it is the legitimate 
trade headquarters for the territory and 
does a heavy business. The prosperity 
of the city is upon a solid foundation, 
although prices recently paid for real 
estate are in many instances inflated 
and must stand a considerable shrink- 
age when the period of readjustment 
arrives. 


Confer on Mine Risks 


OKLAHOMA CITY, OKLA., Jan. 20.— 
A committee composed of Guy H. Fuller, 
state agent for the Springfield; W. G. 
McCoy, state agent for the Firemen’s 
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Fund; R. C. McConnell, state agent for 
the Royal; H. C, Seitz, state agent for 
the American Central; and H. C. Clift, 
state agent for the Aetna, left Monday 
night for Kansas City, Mo., for a con- 
ference with state agents from Kansas 
and Missouri to effect a better under- 
standing as to coverages on lead and 
ginc mining risks. 


Short of Fuel; Burning Oil 

AUSTIN, TEX., Jan. 20—Shortage of 
fuel in the oil sections of northwest 
Texas has resulted ‘in requests to the 
Texas Fire Insurance Commission to give 
approval of the use of kerosene and fuel 
oil as fuel. Freezing weather -with snow 
and sleet has brought about an acute 
condition in northwest Texas. There 
has been for some time a shortage in 
eoal and wood, and the gas supply has 
failed a number of times. While not 
giving approval to the use of kerosene 
and fuel oil as fuel, the fire commission 
recognizes the fact that people need 
to keep warm. 


San Antonio’s Fire Loss 


SAN ANTONIO, TEX., Jan. 20—The fire 
loss in San Antonio, in 1919, was $203,- 
496, compared with $750,833 in 1918 and 
$313,687 in 1917. The 1919 record is the 
best in seven years. Insurance on build- 
ings and on contents was $3,419,975. 
Total insured loss paid by insurance 
amounted to $78,164. 

Ninety percent of the stock of San 
Antonio Water Supply Company has been 
purchased by San Antonio and St. Louis 
capitalists who contemplate extensive 
improvements of the water suply. 





Inspecting State Institutions 


AUSTIN, TEX., Jan. 20—State Fire 
Marshal Inglish is making an inspection 
of the state institution with the view of 
making recommendations to the gover- 
nor. Mr. Inglish said that the inspec- 
tions so far made disclosed that in a 
number of institutions fire prevention is 
not practiced, thereby causing a consid- 
erable increase in fire hazards. Care- 
lessness in the handling of gasolene and 
kerosene and permitting dead grass in 
close proximity to dormitories and other 
buildings have been found. The fire 
marshal warns against such conditions 
and if they are permitted to continue 
disastrous fires may result, he said. 





Johnson May Succeed Briggs 


AUSTIN, TEX., Jan. 20—It is not im- 
probable that Charles V. Johnson, for ten 
years deputy insurance commissioner of 
Texas, will be made commissioner of in- 
surance and banking, succeeding George 
Waverly Briggs, who is to become an 
active vice-president of the City National 
Bank at Dallas. There are but eight months 
more of the Hobby administration. Mr. 
Johnson is regarded as thoroughly com- 
petent and the commissionership would 
round out his splendid career with the 
department. It is said that Governor 
Hobby is favorably inclined to Mr. John- 
son and may announce his appointment 
shortly. Mr. Briggs will not retire for 
thirty days and possibly not until April 1. 


Urge Improvements in Austin 


AUSTIN, TEX., Jan. 20—Fire Chief 
Clarence L. Woodward of Austin, in his 
annual report to the City Commission, 
recommends the inauguration of a double 
platoon system of firemen, the adoption 
of a building code, appointment of a 
building inspector to enforce this code, 
the installation of an electric fire alarm 
system, the replacement of several horse- 
drawn fire wagons by motorized fire 
trucks and the purchase of an additional 
power pump to be used in conjunction 
with the power pump now operated by the 
city for furnishing increased pressure 
needed in case of fires. 

The total value of property involved in 
fires during 1919 in Austin was $527,800, 
on which the total insurance carried was 
$81,624. The total loss incurred was 
$39,687, while the total insurance loss 
amounted to $18,959. The low fire loss in 
1919 has been recognized by the Texas 
Fire Insurance Commission, which has 
allowed a reduction of the maximum of 
15 cents from the final rate on policies 
issued during 1920. 


Credits for Fire Records 


_ AUSTIN, TEX., Jan. 20—San Antonio 
is the first of the large cities of Texas 
to be awarded credit for good fire rec- 
ords for the period of 1917, 1918 and 
1919, and, according to announcement 
by the State Fire Insurance Commission, 
it will get a reduction of 12 percent off 


the final rate on all policies issued dur- 
ing 1920. 


conflagration several years ago, was 
given the maximum credit of 15 percent, 
with loss ratio of .173, 

Credits were also awarded to the fol- 
lowing cities and towns: Beaumont, 12 
percent, loss ratio .280; San Angelo, 6 
percent, loss ratio .455; Eagle Pass, 15 
percent, .058; Bartlett, 15 percent, .087; 
Bay City, 15 percent, .002; Kingsville, 
15 percent, .093; New Boston, 15  per- 
cent, .034; Cisco, 15 percent, .151; Shiner, 
15 percent, .102; Liano, 15 percent, .036; 
Del Rio, 15 percent, .291; Georgetown, 
15 percent, .093; New Boston, 15 per- 
cent, .034; Cisco, 15 percent, .151; Shiner, 
-046; Kerens, 15 percent, .090; Lampasas, 
15 percent, .254; Taylor, 15 percent, .310; 
Crawford, 15 percent, .051; Hallettsville, 
9 percent, .421. 





Texas Notes 


The Aetna has transferred at Palmer, 
Tex., from J. A. Cox & Co, to W. L. 
Griffith. 

The agency of T. B. Wallace at Godley, 
Tex., has been sold to W. L. Griffith of 
that place. 

The city commissioners of Kenedy, 
Tex., have purchased a combination chem- 
ical and hose motor truck. 

The Aetna has planted with J. EB. Selz 
at Newcastle, Tex. It has also estab- 
lished a new agency with A. A. Cooper 
of Olney, Tex. 

The fire insurance key rate of Pales- 
tine, Tex., has been lowered from 43 cents 
to 39 cents as result of improvements 
made in the waterworks plant and fire 
fighting apparatus. 


George F. Kern, manager of the auto- 
mobile department, of the Phoenix of 
London, has been a Texas visitor this 
week, going over the field with State 
Agent M. D. Kinney. 

Mr. and Mrs. Felix S. Hereford of Dal- 
las, are being congratulated on the ad- 
vent of a little daughter, who has been 
christened Emilie Felice. Mr. Hereford 
is special agent for the Hartford in 
Texas. 

Hinton J. Hopkins, assistant general 
agent of the Hartford Fire southern de- 
partment, Atlanta, has been in Texas for 
the past week in conference with Special 
— Felix S. Hereford and C. A. Wool- 
ord, Jr. 


The local fire insurance business of Pat- 
terson, Reese & Prothro at Wichita Falls, 
Tex., has been sold to Messrs. Lowry, 
Finch and Sibley, who will continue the 
agency in the name of Lowry, Finch & 
Co., Mr. Sibley being non-active. 

There is a marked absence among 
Texas special agents this week, and the 
registers in the New York hotels indicate 
the reason. Wirt Leake, of the North 
British, T. L. Monagan of the Phoenix of 
London, and James S. Hereford of the 
Niagara, are visiting their home offices in 
New York, and Glenn T. Herndon of the 
National of Hartford is in that city on a 
business trip. 


T. L. Monagan, for almost thirty years 
special agent for the Phoenix of London, 
has obtained leave of absence from his 
company for extended work in connec- 
tion with the proposed organization of 
the Dallas Athletic Club. Mr. Monagan 
has been retained by the board of gov- 
ernors of the club as executive secretary, 
in order that he may devote his time to 
the organization of the club. 


Oklahoma Notes 


J. V. Parker of the Chicago Actuarial 
Bureau was in Oklahoma City Tuesday 
for a conference with the state insurance 
board. 

Frank Amos of the firm of Morgan & 
Amos of Woodward, was a visitor at the 
state agency of the Aetna Monday. 

The fire insurance rate on settling gas 
tank charging stations was reduced by 
the state insurance board last week from 
$11.38 to $5.44, 

The total fire loss in Oklahoma during 
December was $678,637.91, according to 
the report of John Connolly, state fire 
marshal. There were 194 fires in the 
state during the month. In December, 
1918, the total fire loss in the state was 
$815,869. 








Benton, Ark., has an appropriation for 
a $2,250 automobile fire truck. 





Compound and non-concurrent_insur- 
ance furnishes some of the most difficult 
questions which the special agent, local 
agent, and adjuster have to meet. Prob- 
ably the best book published on the sub- 
ject is “Distribution of Loss and Con- 
tribution Slip of Compound Insurance,” 
by W..H. Daniel. A good understanding 
of the many rules used in these settle- 
ments is essential to every underwriter. 
Daniel’s statement in this book is clear 
and authoritative. The book costs $1.50 
and is sold by The National Underwriter. 





“Right to the Point” is a text book for 
new agents, including as it does a cate- 
chism covering the principles, rules and 
requirements of local agents work and 
an explanation of technical terms. It 
sells for $1 at The National Underwriter 





Paris, which was the scene of a great 


The Fireman’s Fund Insur- 
ance Company was estab- 
lished and _ started in 
the fire business in 1863, 
organized a marine depart- 
ment in 1867 and originated 
the agency system for auto- 
mobile business in 1904. 
Today the company stands 
in the front rank in all three 
lines throughout the country. 








The North River Insurance Company 


Capital $ 600,000 
Assets 5,322,165 
Net Surplus 1,407,482 


Western Department Home Office Pacifie Coast Dept. 


FREEPORT, ILL. 95 William Street, SAN FRANCISOO, CAL. 
NeW YORK 








[FIRE] 


Great Lakes 


Insurance Company 
Home Office, Insurance Exchange 
CHICAGO, ILL. 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 


CASH CAPITAL - - = - $200,000.00 
SURPLUS TO POLICY HOLDERS $323,174.71 














GUSTAVUS REMAK, Jr., Pres. P. RODGERS, and Treas, 
WAITE BLIVEN , Vice-Pres. saenal sneenivaek tro 
H. W. STEPHENSON, Vice-Pres, 
® 
CASH CAPITAL $1,000,000 
TOTAL ASSETS ™ SURPLUS TO POLICY HOLDERS 





office. 
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New Jersey Insurance Company 


CAPITAL ONE, MILLION DOLLARS 

Head Office: | 

40 Clinton Street, 
Newark, N. J. 


Arthur Hoyt, Vice-President. 
J. B. Guthrie, Secretary 


C. P. Stewart, President. | 
F. L. Brokaw, Treasur 





WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, III. 
H. H Ingalls, Manager. 


PACIFIC COAST DEPARTMENT: 
140 Sansome St., San Francisco, Cal. 
Seeley & Co., Managers. 














PITTSBURG UNDERWRITERS 


Nay ee emer ears 1 Commonwealth Bldg., Pittsburgh, Pa. 
Underwritten by 

Allemannia Fire Ins. Co. 
National-Ben Franklin Fire Ins. Co. 
All of Pittsburgh, Pa. 


Combined Capital $1,900,000 Assets, $10,011,358 
Surplus to Policyholders $3,899,135 





Republic Fire Ins. Co. 
Superior Fire Ins. Co. 


G. R. Goodsell, Columbus, Ohio, State me for Ohio 
Eliel & Loeb ee General Agents for Illinois and Indiana 
neon, M Indianapolis, Ind. 
Fish & hdcdtbonte: iadicec, Wis. -» General Agents for Wisconsin 


NEW AGENTS SOLICITED 








‘KENTUCKY AND THE SOUTH 























Nationa! Diberty 


Susuranre Gompany 
of Amevira. 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
STATEMENT JANUARY 1, 1919 

Cash Capital - $1,000,000.00 

$9,609,646.00 Net Surplus - $2.395,417.89 

Ltt including Capital - 7,214,228.11 Surplus to Policy Holders - 3,395,417.89 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 








INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


UNITED STATES BRANCH 


RICHARD D. HARVEY 
92 WILLIAM STREET, NEw YORK 


UNITED STATES MANAGER 











— 


* SECURITY x 


Fire Insurance Company, of Davenport, Ia. 


CASH CAPITAL $200,000 


This ig r2y has had 36 years of successful business experience, and is now doing business in 
Iowa, I!linois, Wisconsin, Ohio and Indiana. It is a good company for the agent, because in addition to 
writing a pec business, it accepts practically all classes of farm risks. 


We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


JAMES W. BOLLINGER, Pres. E. E. SOENKE, Secy. 














FIRE, MARINE, WINDSTORM, a 
AUTOMOBILE, SPRINKLER, 


Supurance Cor ypc LEAKAGE, RIOT AND 
of WatertouncN.¥: EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 
+ ae ae & EVANS, eneral Agents, Colorado, Denver 
m ULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. TAF AN, State Agent, Indiana and Kentucky, Tg ee Ind. 
. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, M 
E. S. FREE EMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Reb ica 
I. D LA TEER, 2127 Ins. Exc., State Agent, Illinois and Wisconsin, Chicago 


au + 


re 


BIG TOBACCO POOL FORMED 





Eleven Companies Join to Handle 
American Tobacco Company Line 
in Kentucky 





LOUISVILLE, KY., Jan. 20.—One 
of the most discussed subjects in Ken- 
tucky today is news of the organiza- 
tion of a tobacco pool that has been 
formed to write the business of the 
American Tobacco Company in Ken- 
tucky, the plan being originated by 
John C. Paige & Co., broker-agents of 
Boston, who have contracted direct 
with the American Tobacco Company, 
and have secured co-operation or par- 
ticipation on the part of eleven com- 
panies, who will assume the following 
percentages: Aetna, 10; Home, 5; Con- 
tinental, 5; Niagara, 10; Firemen’s, 5; 
North British, 10; Hartford, 10; North 
America, 15; Commercial Union, 10; 
National of Hartford, 10; Liverpool & 
London & Globe, 10. 

The schedule plan will cover Amer- 
ican Tobacco Company warehouses at 
Louisville, Owensboro, Lexington and 
and Maysville, with valuation of about 
$35,000,000 or more covered. Louisville 
contains about .25 of these warehouses, 
with tobacco valued at $15,000,000, with 
$6,700,000 contained in three ware- 
houses alone. 

While some of the companies have 
taken considerable liability, in several 
cases this will be distributed among 
many subsidiaries, reducing net hold- 
ings. Of course there will be many 
companies that will lose out on this 
business, which in the past has been 
divided among 100 or more companies, 
and the special and local agents whose 
companies are not included are rather 
pessimistic. Special agents point out 
that under this arrangement the local 
agents who participate will get the 
small end of the business, as the local 
agent will get 5 per cent, while the 
broker will get 10, which is causing 
some complaint from the locals who 
are to be included in the deal. 

However, it is doubtful whether the 
local agents will lose anything where 
they are handling the lines of the com- 
panies included, as they will secure a 
larger volume as a whole in many in- 
stances. Heretofore the American To- 
bacco Company business has been 
placed through brokers, resulting in 
the local agents only getting the short 
end anyway. All policies must be 
signed by a qualified agent of the com- 
pany represented in the pool in Ken- 
tucky, which means that the business 
will go through the local agencies on 
the usual brokerage plan. 

It is understood that the pool be- 
came effective Jan. 1, to care only for 
American Tobacco Company risks in 
Kentucky, as properties in other states 
are covered by contract with Johnson 
& Higgins of New York. 





Louisville Board Meeting 


LOUISVILLE, KY., Jan. 20—The an- 
nual meeting of the Louisville Board of 
Fire Underwriters was held Jan. 14. 
George A. Burkley, of Burkley & Tier- 
ney, was elected president; Frank C. Car- 
penter, of Carpenter & Dudley, vice-presi- 
dent; and William M. Watson, secretary- 
treasurer. Mr. Watson was voted a nice 
increase in salary over what he started at 
some four months ago when he succeeded 
Milton C. Miller, who resigned to give his 
entire attention to the affairs of the 
Royal. 





New Kentucky Farm Specials 


Special Agent George C. Cundiff, for the 
Home of New York, at Louisville, has an- 
nounced appointment of four farm special 
agents in Kentucky, as follows: E. H. 
Kennedy, formerly in the local business 
at Elizabethtown, Ky.; H. M. Holland, 
formerly with the State Insurance Board; 






BUTTON’S RATING BILL IS UP 





Follows Colorado Measure —Virginia 
Commissioner Expects No Opposition 
to Bill from Insurance Companies 


e 


_ RICHMOND, VA., Jan. 20—Commis- 
sioner Button’s bill to regulate fire in- 
surance rates, substantially the same 
as the Colorado law, was introduced in 
both branches of the Virginia General 
Assembly today. It requires every 
stock company operating in Virginia to 
be a member of a rating bureau which 
shall maintain an office within the 
state. Such bureaus‘shall be subject to 
supervision of the commissioner. Pub- 
lic hearings are provided for complaints 
as to alleged discriminations. The com- 
missioner may adjust the rate as he 
may deem fit from the evidence. Each 
company must file with the commis- 
sioner on or before July 1, 1921, and 
each year thereafter, a classification of 
premium receipts and losses during the 
preceding calendar year. Classification 
for a period of five years preceding 
Dec. 31, 1919, must. also be furnished. 
In event the underwriting profit ap- 
pears to be excessive the commissioner 
may order a reduction in rates suffi- 
cient to make it reasonable. The pen- 
alty provided is a fine ranging from 
$25 to $200. The act does not apply 
to mutual companies organized within 
the state. Reciprocals, making their 
own rates, may maintain rating bu- 
reaus at their central offices anywhere 
in the United States, but are required 
to file their schedule of rates with the 
commissioner. Because of the terms 
of the new antitrust law of Virginia 
prohibiting combinations i in restraint of 
trade, which he believes is applicable 
to insurance rate-making under the 
prevailing system, Commissioner But- 
ton inclines to the view that the 
companies will not oppose his measure 
which would serve to legalize the mak- 
ing of rates. 








Turning Down Whiskey Business 


LOUISVILLE, KY., Jan. 20—None of 
the insurarice companies is at all anxious 
to renew expirations on Kentucky whis- 
key, and any number are flatly refusing. 
As there is no export market, and not 
much possibility of a medical demand, 
whiskey is a drug in every way. The fed- 
eral courts are now full of cases of dis- 
tillers aiding and abetting the theft of 
whiskey from their own warehouses in 
order to get it out of federal hands and 
on the market. A number of arrests oc- 
curred in Louisville last week. 





Louisville Offices Moving 


LOUISVILLE, KY., Jan. 20 — Many 
changes in locations of insurance offices 
are in prospect as a result of advance- 
ment of rentals of from 25 to 100 per 
cent as of Jan. 1, on expiring leases. The 
Kentucky Actuarial Bureau, which for 
several years has been in the Starks 
Building, was jumped from about $4,500 
a year to $8,200, and has already arranged 
to move to the Speed Building. The 
Louisville Board, which occupies offices 
adjoining the Actuarial Bureau, has ar- 




































TIME! 


You protect people against the loss of 
it. But do you conserve your own? Do 
you avoid waste of time in keeping 
track of and following up _pros- 

pects? The SYSTEMATIC SALESMAN- 
SHIP OUTFIT for Accident and Health 
Insurance Men is a time conserver. Send 
for sampie cards and circular descrip- 
tive of system and card case. 


The National Underwriter 


1362 Insurance Exch. Lincoln Inn Court 





Cal P. Thurman, of Hodgenville, and R. T. 











Peddicord, Lancaster. 


CHICAGO CINCINNATI 
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OHIO’S OLDEST—43 Years in Business 


c. A. L. PURMORT, , Secretary 


Central Manufacturers 
VAN WERT, OHIO. 


CENTRAL MANUFACTURERS’ MUTUAL INSURANCE COMPANY 


OHIO’S LARGEST—Cash Assets $1,500,000.00 | OHIO’S STRONGEST—by Any Measurement 
: a AUTOMOBILE INSURANCE COMPANY 


Providing all forms of automobile coverage in conjunction with 


LUMBERMENS MUTUAL CASUALTY COMPANY 
Cash Assets over $500,000.00. Net Cash Surplus over $200,000.00. The only legal reserve mutual, writing automobile liability insurance in Ohio. 


For Representation Address 


JAMES S. KEMPER, Manager 


11 South La Sallie Street 
CHICAGO, ILLINOIS 
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More than 60,000 property owners 
l REN cooperate through the Northwestern: 
Mutual Fire Association to insure 


their own property and to combat 
the fire waste. To date they have received over $3,000,000 in losses paid, and 
an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 


other strong mutual Insurance 
Northwestern Mutual 


companies. 
Fire Association 
Main Offices: Central Building, Seattle 


F. J. MARTIN, Pres. 
H. K, DENT, Vice-Pres. 
M. D. L. RHODES, See’y. 
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The greatest automobile state 
97) in the Union today is Ohio. 
The largest and strongest auto- 
mobile insurance company in 


$ 
Ohio is 


ey wh § THE GREAT AMERICAN 
Ae at wo 
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MANSFIELD,OHIO. 






Full coverage automobile in- 
surance at-reduced rates. 








Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 











THE AUTO OWNER WANTS Siiate'cne cosson we write it the way we do. 
THE AGENT WANTS THE SAME KIND 


That’s another reason 


MID-WEST Wictial vonese ts. B. HENDERSON, Secretery 








The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 
It ie the Age of the Specialist. Our Specialty is Automobile Insurances, 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 








LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO, 
TODAY 805-6 Pioneer Bidg., St. Paul, Minn, 








MINSTER MUTUAL FIRE | 


INSURANCE CO. Inc. 1849 MINSTER, OHIO 


J. B. RATERMAN, President JOS. E. SCHMIEDER, Secretary 
VERNON B. ARNOLD, Special Agent, Lima, Ohio 


Nearly Fifty Years of success under same managemen? 


INCORPORATED 1676 


THE OHIO MUTUAL FIRE INSURANCE CO, 


Total Cash Assets $300,319.63 SALEM, OHIO Net Cash Surplus $221,123.76 
Losses Paid Since Organization, $1 ,252,846.24 





J.R. VERNON, President J. AMBLER, Secretary 











BUSINESS BUILDERS 





E. J. Forney, Pres. J. M. Cook, See’y 
Incorporated 1873 





Dayton Mutual Fire 
Insurance Co., "orto. 


B. C. COLEMAN, Secy. 





Every issue of Rough Notes, a monthly magazine for the live insurance man, is 
full of suggestions that can be used to build insurance business. Rough Notes 
costs $1.50 a year. Order before the next valuable issue appears. 


ROUGH NOTES, WULSIN BUILDING, INDIANAPOLIS 


Mansfield Mutual 


Fire Insurance Company 





OF MANSFIELD, OHIO 











Sonservative and Careful Kaede 
Managemeut The Mutual P ae Insurance Co. Setesiniii - $8, 918. 528.00 
AGENTS WANTED 5 ateaed Organized 1883 Total Assets 472,284.09 
NTZ, President L. A. DENNIS, d "1 
Address Home Office The only Ohio Camaeg Specializing on Plate Glass Insurance. yeti, «Seer aa 
- SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS | An Agency Company 























Surplus to Policy Holders over $160,000 


AMERICAN MUTUAL INSURANCE COMPANY 
Agents Wanted in Ohio, Indiana and Illinois 


FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W.McGINETY, Secretary Indianapolis 


















KNOX MUTUAL INSURANCE CO. 


Incorporated 1838 MT. VERNON, OHIO 
SURPLUS OVER $200,000.00 

Business Confined to Ohio 
B. M. ALLEN, President H. S. JENNINGS, Secretary 

















’Richland Mutual Insurance Company 


MANSFIELD, OHIO 








TOTAL ASSETS - - - - - - $2,486,445.48 
A.C. CUMMINS, President © BUSINESS CONFINED TO OHIO —R. SMITH, Secretary 








CUSTOMERS’ EXPIRATION BOOKS 


Give your customer something useful. 
STYLES AND SIZE 
THE NATIONAL UNDERWRITER CO. 


Insurance Exchange, Chicago 
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ranged to stick with the Actuarial Bureau, cated fi 
and wili probably move at about the charge. 
e same time. The Home, with .offices in : Col. . 
the Starks Building, on the same floor | commis 
x re THY rai with the Actuarial Bureau, is also dis- of the 
cussing plans for moving to the Speed w. I 
an ‘Uf Building. agency 
Sura electe 
pany Push Fire Prevention Work eee 
ru York rscunonn, va. sen. aenters | ASSOCIATION | fe 
of the Virginia Local Agents Associa- aty 
d tion have been informed by President ae 
ORGANIZED IN 1872 Catlin that plans are being perfected OF PHILADELPHIA ee 
looking to the creation of a fire and ac- Tes 
STATEMENT JANUARY 1, 1919 cident prevention committee which will ne Vi 
CAPITAL act in conjunction with a similar com- electex 
mittee of the national association. Con- ors of 
By 000 000 00 structive work of a real substantial A S of Ri 
B g * character is expected to result. trong ad 7 
T. Alfred Fleming, supervisor of con- ank i 
RESERVE FOR ALL OTHER LIABILITIES servation work for the National Board, vated 
is scheduled to be in Richmond, Jan. 29 A 
$ 1 5,2 3 1 ¥ 5 1 2.9 2 for.the purpose of conferring with mem- gency 
NET SURPLUS bers of the Virginia Fire Prevention As- 
sociation relative to. plans for coopera- F, 
10 & Le 509 09 tion with the board in fire prevention orce 
@ 5 rl work and determining the line of work AC: 
ASSETS to be followed during the current year. B k d h PAC. 
* pees acire 
$ 3 0, 8 5 1 . 0 2 2 iz 01 Norfolk Conditions Bad y Jame 
NEW YORK, Jan. 20—Due to lack of A S 
“includes $134,574.96 excess deposit In Canada. rainfall, the water supply at Norfolk, trong 
t $ Va., according to a special report by 
Western Depar fment, Chicago engineers of the National Board, is very Old 
WALTER H. SAGE, General Manager INGRAM & LERCH, Managers low and underwriters are greatly exer- SA 
: cised in consequence. The values in the ¢ 
GEORGE B. SEDGWICK, Assistant Manager city, which has grown rapidly during : is 
the past few years, are enormous and in C t 
the event of fire under existing condi- ompany Gen 
tions heavy losses would result. The supe 
city officials appreciate the situation and & | 
are doing all they reasonably can to age! 
meet it. ‘ 
. pore 
ARIZONA CENTRAL DEPARTMENT Agents in Central and L 
SAOSIN if; 
FIRE INSURANCE COMPANY COVERING ae ee North Pacific States for 
siibuine sibiemaue, : aS: Hays Foster, Stanford » Ky: has pur- Cali 
chasec e agency o . Tribble, at a 
iLLINOIS—OHIO—INDIANA Stamford, Ky. APPLY TO fel 
ne WISCONSIN — MICHIGAN : age too an! fae egy oe of the ea “9 
can entral o 5 ouis, was a visitor 
CAPITAL to Louisville last Friday. WESTERN Offi 
$200 000 00 CHAS. P. HALL nil 1 , Hays, rankfoct, Ky., has sold C 
e S local agency to eCoun and 
? SPECIAL AGENT J. W. Jeffers, who will operate as McCoun DEPARTMENT the 
& Jeffers. ove 
4 as 
EDGAR M. DAVIS seiliataihaablinial 2019 INSURANCE EXCHANGE Pei 90 Kentucky Actuarial. Bureau has 
= started rerating all tobacco hogshead age 
VICE-PRESIDENT AND CHICAGO houses in the state, which will prob- Insurance Exchange 8 
; GENERAL MANAGER ably result in a 15 to 20 per cent decrease 
: in general average rates. CHICAGO 
ae ; Bes ee ae | a tee ——, i s 
ratio a ichmond, y., in view of the hom: = 
fact that two of the principal local agents John M.T - Manager _ 
are named Crooke and Burnam. These F.H.Burke - Asst. Manager 
agents are Robert R. Burnam and John ha 
WHEELING FIRE W. Crooke. This is one that Luke Mc- by 
Luke has overlooked. All 




















INSURANCE COMPANY ‘ <3 B. by seo gr 2 a Ken- os 
ucky an ennessee for the remen’s e 
| IGH | NING OF WHEELING, W. VA. Fund, is reported" much better, and has off 




















Organized in 1867 been taken home from the Infirmary, Pa 
Cash Capital $200,000 where he spent several weeks. Col. Rus- 
Assets $624,780 Net Surplus $151,260 sell is expecting to be able to return to 
his desk within thirty days. 
WM. F. STIFEL, Pres. 
F. RIESTER, O. E. STRAUCH, At a meeting of the Kentucky Thresher- 
Secy. Asst; Secy. men’s Association, to be held at Louis- INSUR ANCE h 
wM. Vv. FISCHER, Supt. of Zh ville, early in February, the _ principal j : 
KEELER topic will be in regard to carrying insur- — th 
714 Hippodrome Hilde. Cleveland, Ohio ance in a mutual department to be 1g 
Special Agent for Ohio, Indiana and Penna. formed. It is. planned to carry work- C. 
Herrick & Auerbach, Managers men’s compensation, and probably fire as li 
Western Departm well, 0! 
Insurance Exchange Bldg., "Chisago; I. C. M. Parkhill of the local agency of ti 
Parkhill, Shaw & Co., Mayfield, Ky., t) 
dropped dead last week. Mr. Parkhill had t 
been in the insurance business for a num- , 
———— ber of years, and was formerly mayor of ATs Vou y 
ate pegs L. Mit Shaw, junior T teepat is 
a live wire and very active. e agency 
will probably be continued under the old LIGHTNING 
style, with Mrs. Parkhill holding her in- EXPLOSION 
terest. NI 
TRADE MARK The Ohio Valey Fire & Marine, Padu- SELF-IG TION 


ecah, Ky., recently tendered a banquet to TORNADO 
R N E the firemen of that city in recognition of Ristnentae 


excellent work done in 1919. All equip- 


or RSE. a 
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C O M PA NY ment was taken ° ee Or ae where AUTOMOBILE DEPT. 
the banquet was held, with a remen in : 
attendance. No alarms broke in on the HANOVER FIRE 
est the outcome of a firemen’s strike at NEW YORK CHICAGO SAN FRANC SCO 
COMPANY Newport, Ky. Politics is the dominant 
HARTFORD, CONN, were let out on Jan. 15, and the rest of 
DeKalb and Trudeau Streets the department followed. The department 
WESTERN DEPARTMENT Louisville underwriters have about se- ATTORNEYS & COUNSELORS AT LAW 
39 S. La Salle St. Chicago, Til. cured their fill of cottonseed products Suite 601 Register & Tribune Bidg. 
in which a steel shed of cotton fibre 
6 a week is the cost of The SAM B. STOY, - - + «+ Manager burned at a loss of about $35,000. This fe 


meeting. 
ne e INSURANCE CO. 
ST. LOUIS LIGHTNING ROD of HARTFORD, CONN. Underwriters are watching with inter 
° factor. Due to political activity an ex- 
A. G. McILWAINE, Jr. - President eellent chief and five experienced men 
at present is — — —— — an SAMPSON & DILLON 
has protection from Covington an n- 
ST. LOUIS, MO. CHARLES E. DOX, Manager cinnati companies. 
business, as a result of another fire at 
the plant of the Cottonseed Products Co., DES MOINES - = - - - IOWA 
setae lerwri b; shed was of corrugated iron over steel, 
Cc = Liew ‘ SAN FRANCISCO and was completely wrecked by the heat. 














4 Z It is the third major fire in the wens HENRY E. SAMPSON 


within six months, 








4 For ale ore Assistant AttorneyGeneral of lowa 
_ Special Counsel of the see A 
Virginia Notes “3 of Insurance 


The one big complete weekly newspaper of insurance, covering all the news of all 

- x e 2 License to operate in Virginia has been DNE LLO 
lines of insurance in all parts of the country —That’s The National Underwriter. || granted the Victory Fire of Philadelphia. SI nY J. Di N 
The company’s principal office will be lo- 
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cated in Norfolk with Calvert R. Dey in 
charge. 

Col. Joseph Button, Virginia insurance 
commissioner, has been elected a director 
of the First National Bank of Richmond. 

WwW. L. Dechert, head of a large local 
agency at Harrisonburg, Va., has been 
elected president of the First National 
Bank of that city. 

The Automobile of Hartford and the 
Marine Underwriters Agency of the same 
city have been admitted into Virginia. 
F. W. Clintsman of Richmond, was desig- 
nated as statutory agent of the former 
company. 

Col. William H. Palmer, president of 
the Virginia Fire & Marine, was recently 
elected chairman of the board of direct- 
ors of the National State and City Bank 
of Richmond, a newly created position. 
He had been serving as president of the 
bank a number of years before being ele- 
vated to that position. 
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PACIFIC COAST FIELD CHANGES 





James Shurry Becomes Superintendent 
of Agencies for Bentley & 
Waterman Agency 





SAN FRANCISCO, CALIF., Jan. 21. 
—James Shurry, who has been an ex- 


-aminer for the Balfour, Guthrie & Co. 


General Agency, has been appointed 
superintendent of agencies for Bentley 
& Waterman, Pacific Coast general 
agents for the fire branch of the Im- 
porters & Exporters. 

L. V. Smith, formerly special agent 
for the Evans Companies in Southern 
California, has been appointed special 
agent for the Netherlands in the same 
field, succeeding John A. Prinsen, who 
resigned to go with the Central Fire 
Office. 

Charles J. McPhee, special agent for 
the New York Underwriters in East- 
ern Washington, Idaho and Montana, 
has resigned to engage in the local 
agency business at Portland. 





Licensed for Marine Lines 


SAN FRANCISCO, CAL., Jan, 20—The 
Jefferson of Philadelphia, Liberty Ma- 
rine and North Atlantic of New York 
have been licensed to write marine lines 
by the California insurance department, 
All three companies are represented by 
the Northern Underwriting Agency of 
New York, which has opened a branch 
office at San Francisco to supervise the 
Pacific coast business. 





Spokane Fire Prevention Chapter 


SPOKANE, WASH., Jan. 20.—Spokane 
has become the third local chapter in 
the United States of the National Fire 
Protection Association. Fire Marshal 
Cc. D. Wentworth was notified by Frank- 
lin H. Wentworth, secretary-treasurer 
of the association, that the local peti- 
tion had been favorably acted upon and 
that a charter has been forwarded. The 
two other ehapters in the United States 
are at New York and Chicago. 





H. S. Collins With McCasky 


SPOKANE, WASH., Jan. 20. — An- 
nouncement of the appointment of H. S. 
Collins, well known in railroad and in- 
Surance circles here, a supervisor of 
agents is made by Frank W. McCasky, 
President and manager of Frank W. Mc- 
Casky & Co. Mr. Collins, who for the 
last two years has been supervisor of 
agents for the Lincoln Trust Company, 
resigned his position there to accept a 
Similar office with the McCasky com- 
pany. 





May Launch Trust Company 


HELENA, MONT., Jan. 20—It is alto- 
gether likely that the Montana Fire will 
use its assets in the organization of a 
loan or trust company at the anriual meet- 
ing of the stockholders next month. The 
company recently re-insured with the 
Home Fire & Marine of San Francisco, 
and it has assets of about $500,000, which 
could be used in founding a loan or trust 
company. 





Pacific Coast Notes 
‘ Commerce Insurance Company of Al- 
fornia N. Y., has béen admitted to Cali- 


The American Equitable Assurance of 





American National Fire Insurance 
ie -~ ua 


Company “on 
Capital $500,000 


JOHN W. ZUBER, President JOHN A. DODD, Secretary 


Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 











THREE SCORE YEARS AND TEN—A LONG 
AND HONOURABLE RECORD 


1849 1919 
THE WESTERN INSURANCE COMPANY 


4 OF PITTSBURGH 


THE OLDEST FIRE INSURANCE COMPANY WEST OF THE ALLEGHANY MOUNTAINS 


JOHN D. MILLER, Secretary and Treasurer 























FEDERATED FIRE RE-INSURANCE COMPANY 


NOW ORGANIZING 
When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 


Home Office 
314-320 M. B. A. Building Mason City, lowa 














RE-INSURANCE FIRE COMPANY 


DES MOINES 





P. J. CLANCY, President F. E. HATHORN, Secretary 


Began business January 1, 1920. Re-insurance contracts now 
being negotiated with standard companies. Correspondence solic- 
ited. Conservative underwriting. Experienced management. 





Reinsurance Only. No Direct Business Written. 
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STATEMENT JANUARY 1, 1919 
ASSETS | petsrtt Yi", LIABILITIES 
$2,025,000.00 





KEN 


INS. CO. OF AMERICA 


) NEW YORK 


*‘One of the Giants”’ 


wees $62,000.00 577;086,00017 








Cash in Banks on jinn Capital Stock ....... -» 2,000,000.00 - 
re Seen Pee Lams ors 
| sie : 
other Assets . es eas Siting eal and a 54:660.450.04 
P.D.McGREGOR, - - ~- Manager TOTAL ASSETS..-00-:2--.2.+ SSIGIZ202 | a1. gtas Holders....... $6,660,450.04 
A.R.MONROE, -  - Assistant Manager | “Fra Rin kerestljabiity 5. $177173 on 
W. E. McCULLOUGH, - Agency Supt. Security valuations on basis fixed by National Convention of Insurance Commissioners. 





























REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE Co. 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 

































THE NATIONAL 
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[fsurance 6. 
oF NEW HAVEN. CONNECTICUT. 
CASH CAPITAL, $ 1,000,000 


Western Department, Roc cford, Ilinois 
WALTER D. WILLIAMS, Mer. 











AUTOMOTIVE 


Insurance Company 
Cash Capital $100,000.00 
Home Office 
Mason City, lowa 
Offers an attractive agency contract to IOWA AGENTS. Insures Motor 


vehicles against the hazards of FIRE, THEFT, TRANSPORTATION, 
TORNADO and WINDSTORM 


E. H. WARNER, Secretary-Manager 
STANLEY K. WILLIAMS, Agency Supervisor G. H. BUNTEN, Special Agent 














= Capital and Surplus 


$250,000.00 
¥ 


Reinsurance 


American Merchants 
Fire Insurance Company 


INU NOU TEU UUL A 











Kansas City .- Missouri 
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New York has been licensed in British 
Columbia. 

Two new reinsurance fire companies 
have been licensed in Montana. They are 
the Baltica of Denmark and the Liberty 
Fire of St. Louis, Mo. 

The Wright Land ‘& Investment Com- 
pany of Lewistown, Mont., has been ap- 
pointed general agent in eastern Mon- 
tana for the Hartford Accident & In- 
demnity. 


Two more fire insurance companies in- 


tend to apply for licenses to do busi 
in New Mexico. They are the Ameri 
Eagle of New York and the Newark fk 
of Newark, N. J. Both. concerns ha 
sent for application blanks. 


Following surveys of ,fire hazards © 
cently completed! Wepitics in’ the Oret 


gon state fire. marshal’s -office, the fire. 


fighting apparatus at Oregon City 


Gresham is to be motorized, according : 


information received by 


Bar 
state fire marshal, be 











| NEWS FROM EASTERN FIELD 








NEW COMPANY IS LAUNCHED underwriter, now and for some time 





Port of New York Fire & Marine Has 
Backing of Prominent Business 
Men in Metropolis 





NEW YORK, Jan. 20.—With a capi- 
tal of $400,000 and a net surplus of 
$200,000, the Port of New York Fire & 
Marine was recently incorporated. at 
Albany. Included among the pro- 
moters of the enterprise are the fol- 


lowing named, all of whom are promi- | 


nent in business circles of the metrop- 
olis: Herbert S. Collins, associated in 
an executive capacity with the United 


Cigar Stores Company; Henry Dow, |! 


an official of several leading navigation 
and shipping companies; Richard 
Rodermond and Clarence L. Bleakley, 
active figures in drydocking and trans- 
portation interests; Vincent Gilroy, 
nephew of a former mayor of New 
York City; Richard D. Jones, president 
of the Oceanic Underwriting Agency, 
which manages the Washington 
Marine; William J. Murray, Richard 
Townsend, an attorney; Earl C. Smith, 
head of the Earl C. Smith, Inc., office, 
active agents, and Clarence A. Krouse, 
a well-known insurance general agent 
of Philadelphia. 

Mr. Smith, who has taken a leading 
part in the creation of the new enter- 
prise and feels very confident of its 
speedy success, says the Port of New 
York Fire & Marine will likely be ready 
for business by May 1. Office space 
has already been arranged for and the 
chief fire underwriter secured. The 
marine business of the company will 
likely be under the direction of a trained 





Automobile 










Agents, 





high grade companies handled. 


Attention ! 





THE GENERAL AGENCY OF 


NEARE,. GIBBS & LENT. 


CINCINNATI 
“The Office with the Quick Service” 
Handles eight companies for automobile, fire, theft and transportation 
insurance and has an agency organization, with first class special 
agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen floater insurance. 
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WE TENEN IN KONO 





Str.LOUIS 





COMEANIE 


HOME OFFICE, PIERCE, BUILDING 


CHAS. W. DISBROW, PRESIDENT 











“All Kinds of Insurance on Automobiles” 























| past identified with one of the leading 
Though qa 


marine insurance offices. 
| comparatively young man, Mr. Smith 
has earned a reputation for integrity 
and far-sightedness and has built up 
a business in his agency that is the 
envy of many a man far older in years, 
It is confidently assumed that the new 
corporation, once-t begins writing, will 
speedily attract to itself a desirable 
quantity and quality of business. 





| Federated Fire’s Eastern Department 


NEW YORK, Jan. 20—The Federated 
Fire Reinsurance of Mason City, Ia., hag 
opened an eastern department in charge 


of F. H. Ross, Sr., of the F. H. Ross. 


j; agency in New York, who has just been 
elected vice-president of the company. 
The western department will have head- 
quarters at the home office and will be 
in charge of W. C. Kuester, managing 
underwriter. 





Organize New Yo1k Association 


SYRACUSE, N. Y., Jan. 20—The con- 
servation & Fire Prevention Association 


a meeting here last week with more 
than 100 special agents, inspectors and 
engineers in attendance. T. Alfred Flem- 
ing, supervisor of conservation work for 
the National Board, addressed the meet- 
ing. These officers. were elected: Presi- 
dent, Frank M. Chittenden, Hanover; 
vice-president, William C. Roach, Aetna; 
secretary-treasurer, H. I. Carothers, 
Phoenix of Hartford; executive commit- 
tee, Charles W. Phelps, Citizens; Henry 
A. Robler, Great American; Frank B, 
Burke, Home; Alexander J, Bates; New 
York Underwriters. 

Mr. Fleming also met the Syracuse 
members of the National Association of 
Insurance Agents at a meeting arranged 
by Glenn H. Johnson, a member of the 
executive committee of that organiza- 
tion. The local agents were just as en- 
thusiastic as the field men and will do 
their full part in effecting a local con- 
servation organization in Syracuse. 


Jordan Succeeds Burnside 


BOSTON, MASS., Jan. 20—William T. 
Jordan has been appointed general agent 
for the Western Assurance, the St. Paul 
Fire & Marine and the British America 
for New England, succeeding the late 
Joseph F. Burnside, according to an an- 
nouncement made by Managers O’Brion, 
Russell & Co. of Boston. Mr. Jordan 
started with the old Mercantile Fire & 
Marine in 1901 and worked his way 
through all departments and into field 
work for Simpson, Campbell & Co. In 
1911 he became associated with Mr. 
Burnside as special agent. 





R. L. Broderick With Orient 


BOSTON, MASS., Jan. 20.—R. L 
Broderick, of Hartford, has been ap- 
pointed special agent of the Orient for 
Connecticut and western Massachusetts. 
He is a son of Manager Broderick of the 
stamping office at Bridgeport, Conn. 
Harry Stuhlman will take Maine, New 
Hampshire and eastern Massachusetts 
for the same company and the new 
arrangement will give Joseph Giver- 
neaud more time for the Boston Metro- 


Cod. 





Wants Conran Sprinklers Recognized 


NEW YCRK, Jan. 21.—Under authority 
granted him by the law prohibiting un- 
fair discrimination on the part of fire 
insurance companies, Superintendent 
Phillips has just issued an order to the 
New York Fire Insurance Exchange re- 
quiring that body to remove the dis- 
crimination found to exist in the rating 
of buildings equipped with Conran re- 
volving sprinklers. The complaint was 
originally made by Governor Smith and 





of New York State was organized at - 


politan district, Rhode Island and Cape 
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POLICY HOLDERS SURPLUS $3,637, 3502.08 























WESTERN SPECIAL AGENTS—M. 5. 4 Eexeo- 
ative Special Haute, Ind; Biel, 
Terre -_ mei Bertram —, oo 
Mich. ; . Jonea, Columbus, Opie; a Chase, 
DL; J. H Gosnell, 1 Bldg. 
Minneapolis, Minn.; A. D. has aed West Wi 
St, Milwaukee, Wis.; BR. W. , We City, 
lowa; W. G. Shipe, Bidg., Kansas ' iy 
ao aire, State Agent, and Electric Bidg., ° 








LIGHTNING RODS 

Prevents 

Lightning 
Losses 


Shinn-Flat is the only 
Lightning Conductor 
made in the form of a 
woven flat cable. which 
electrical authorities say 
is more efficient. 


Shinn-Flat has 36 per- 
cent more conducting 
surface than any round 
rod or cable containing 
the same amount of 
material, and it is con- 
sequently more _ effec- 
tive in controlling an 
electrical discharge. 


Shinn-Felt is woven 
in a continuous ribbon- 
like form without joints, 
and the machines used in 
its construction are’ pat- 
ented. 


Ask for agency infor- 
mation. 


W. C. SHINN’MFG. CO. 


W. C. SHINN, President 


General Offices: 1234 Lytton Bldg., CHICAGO 





transmitted by him to the insurance de- 
partment. It recited that the Mr. Con- 
ran- had perfected .an extinguishing 
device which had been approved by the 
New York fire department and the 
bureau of standards of this city. It 
was alleged that notwithstanding such 
approval the underwriters failed to 
recognize the sprinklers in rating build- 
ings equipped with the device, and that 
such action was discriminatory. 





Underwriters Meet in Philadelphia 


PHILADELPHIA, PA., Jan. 20.—Mem- 
bers of the Underwriters Association of 
the Middle Department, the Smoke & 
Cinder Club of Pittsburgh and a number 
of South Jersey special agents were 
guests of the Underwriters Club of 





ILLINOI 


sylvania. For Particulars 


M. S. CREMER, President 





. INCORPORATED 1376 


INSURANCE COMPANY OF PEORIA 
CAPITAL $200,000.00 Total losses paid since organizatior. $6,613, 180.00 


Reliable Agents Wanted in Illinois, Indiana, Wisconsin and Penn- 


S FIR 


Address Home Office 


HENRY F. TUERK, Secretary 
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Philadelphia at a dinner here. Interest- 
ing addresses were made by T. B. Don- 
aldson, state insurance commissioner 
and by T. Alfred Fleming, head of the 
conservation work of the National Board. 
The annual meeting of the Under- 
writers Association of the Middle De- 
partment will be held here tomorrow. 
The officers whose terms expire include 
President F. H. Walker of the Liver- 
pool & London. & Globe, and vice-presi- 
dent W. R. Adams, of the Commercial 
Union. New members of the executive 
committee will also be chosen. 





Form New Jersey Association 


GEORGE E. FEENEY, President 
@ EDWARD T. LYONS, Secretary-Treasurer 


The Columbian 
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NEWARK, N. J.; Jan. 20—Following 
an address by T. Alfred Fleming of 
the National Board at Newark yesterday 
which was attended by some sixty-five 
special agents, the Conservation & Fire 
Prevention Association of New Jersey 
was formed. 





Report on Pennsylvania Fires 


HARRISBURG, PA., Jan. 20.— More 
fires were investigated in Pennsylvania 
last year by the fire marshal’s depart- 
ment, now the Bureau of Fire Protec- 
tion, than in any previous year, accord- 
ing to figures just made public. Exclusive 
of Philadelphia and Pittsburgh, the big- 
gest cities of the state, which have their 
own systems for investigating fires, 
approximately 10,000 blazes were re- 
ported. State authorities were called 
upon to probe 353 of these. 
No trace of incendiarism was found in 
112 of the 353 cases, and in 93 others 
there was not enough evidence to war- 
rant prosecution. In 53 instances con- 
victions were obtained and 14 persons 
were acquitted after trials. Twelve are 
now awaiting trials and two have dis- 
appeared. Sixty-six cases are still under 
investigation. 





Eastern Notes 


Agents Wanted in Indiana, Illinois, Ohio, 
< 


430 N. Pennsylvania St., Indianapolis, Ind. 


Surplus to Policyholders . 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholde s and Creditors 


A. M. WAGNER, Supt. of Agencies 


Insurance Co. 


$529,005.00 
344,529.00 


Michigan, Wisconsin and Minnesotz. 
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PIONEER 


Fire Insurance Company 


29 South LaSalle Street 


of America 


CHICAGO 











Sc. R. Hunt & Co. have been appointed 
Philadelphia representatives by the Mas- 
sachusetts Fire & Marine. 


Miles C. Young, manager of the Home 
at Philadelphia, died last week. He had 
been with the company 33 years. 


The Hide & Leather Mutual of Phila- 
delphia, Pa., is retiring. It did a small 
business, The company will cancel all 
policies and pay return premiums. 


Franklin H. Wentworth, secretary of 
the National Fire Protection Association, 
will address the Board of Fire Under- 
writers of Allegheny county in Pitts- 
burgh, Feb. 2. 





Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M.Ins. Co. Security Ins, Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 
Capital a o a . 
Assets 


e « ° - 959,818.96 
Surplus to Policy Holders - 631,728.12 





F. A. ROTHIER, Prest. 
ADAM BENUS, Secy. 
F. C. BARTON, Asst. Secy. 
R. B. HEATON, State. Agt. 





George T. Ingham, formerly editor of 
the Mutual Insurance Journal News of 
Lebanon, Pa., died Jan. 15, at Towanda, 
Pa. Mr. Ingham was organizer of the 
Mutual Fire and the Business Men’s Fire. 





Massachusetts Notes 


Norris A. Butler, formerly with the 
Factory Insurance Association, will_ be 
added to the inspection staff of the Un- 
derwriters Bureau of New England, effec- 
tive Feb. 1. 


Norman A, Ray, formerly with the Bos- 
ton Insurance Company and with Nutting 
& Wells, will succeed Arthur E. Harris 
as manager of the marine department of 
Dewick & Flanders in Boston. Mr. Harris 
is leaving Boston to enter the New York 
office of the brokerage house of Monks, 
Goodwin & Shaw. 





Plans are being made to have T. Alfred 





ROSSIA INSURANCE CO. 
HARTFORD, CONN. 


FIRE and MARINE REINSURANCE 





4 Fleming of the National Board, change 
his plans for a Boston visit to visit the 
city on February 6 and 7, that he may 
address the insurance committee of the 
Massachusetts legislature, as well as 
members of the New England Exchange 
ani Boston Board. 

‘The New England Exchange has pre- 
pared ‘a form of application for appraisal 
qualification of umpire, declaration of ap- 
praiser and award of damages, to meet 
the requirements of a new law passed in 
Vermont last year which provides that 
the coinsurance clause is attached to a 
fire policy on a building the assured may 
demand an appraisal for the purpose of 


AUTO-OWNERS INSURANCE COMPANY 
; LANSING - - MICHIGAN 
Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 
V.V. MOULTON, Sec., F. P. WRIGHT andF. A. WALL, Field Secretaries 

















INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI IOWA 
QUINCY ADJUSTMENT 
and SERVICE BUREAU 


Well’s Bldg., Quincy. GEORGE C. GILL, Mgr. 


ILL., WIS. IND. 
Cc. H. TAYLOR 
1885 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


«LLINOIS AND EASTERN IOWA 


Western Illinois Adjustment Bureau 

62 S. Cherry St., Galesburg, Ill. 

a. F. Arnold F. R. Hazlett . A. Bartlett 
Fire and Automobile Losses 


JLLINOIS INDIANA 
ELDRIDGE H. SPERRY 
606 & 7 Robeson Bldg., (Champaign, Ill. 
stern Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates prompt service 


«{LLINOIS 
THOMAS A. PETTIGREW 
Rades Building, Streator, Illinois 
we loss adjuster for the companies. Building Losses 
a specialty. 




















Ben. C. Cooper, insurance "Adjustments 


Contra! Life Building “OTTAWA, ILL. Phones 913R and 791 
Beer ate FIRE AND WINDSTORM LOSSES for Companies 
$5 years in insurance work 





IND. FEE; KY. 

H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Iniand 


Marines Lasers 


SOUTHERN INDIANA KENTUCKY 








H. L. MAURY 
ADJUSTER OF LOSSES 











agreeing upon the value of the building. 





612 Columbia Bldg. Louisville, Ky 


Kansas Oklahoma Eastern Colorade 


WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 
NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 
MINNESOIA AND [RIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bldg., Minneapolis, Minn. 
MISSOURI 
F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 
1025 New York Life Bldg. KANSAS CITY, MO. 
Over 30 Years Experience 














KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 
HUTCHINSON - - - = 


NEBRASKA WESTERN IOWA 


CONFIDENTIAL ADVICE & ADJUSTMENT BUREAU 

W. H. Hatteroth, Attorney and Manager. 
Inspection reports. Investigation and adjustment a 
all classes of claims. Cases handled in court if nee- 
essary. 1418 First National Bank Building, OMAHA . 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 


Claims & Adjustments 











Ohio Bidg., Akron, O. Main 50, O. C. 2667 
WISCONSIN AND MICHIGAN 
Fire Loss Adjustments § Wisconsin and Northern 


Over 25 years’ experience. 
AVID LAWSON 


D 
Room 1, Cook Block @shkosh, Wisconsia 
Local and Long Distance kao 7% 
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HOGS BRING RECORD PRICES 





William Wrigley, Jr., Sells Animals 
for Average of $1,554 Apiece at 
Recent Sale 





Recently William Wrigley, Jr., the 
chewing gum king, sold 36 Poland- 
China thoroughbred sows at his Green 
Gables farm near Lake Geneva, Wis., 
for $55,975, an average of $1,554 for 
each animal. Of the hogs sold, 26 
bred to The Clansman, the Poland- 
China boar purchased by Mr. Wrigley 
for $15,000, brought $50,425, or an 
average price of $1, 939, a figure never 
before approached in the hog busi- 
ness. The nearest previous record 
price for sows was an average of $823 
At the sale Mr. Wrigley refused an 
offer of $50,000 for his prize boar The 
Clansman. 

These figures should do much toward 
convincing doubtful agents about the 
income possibilities of live stock insur- 
ance. Stock breeders who can afford 
to pay these prices for hogs are going 
to protect their investments. They 
cannot afford to take chances of disease 
or injury causing the death of even one 
animal. Neither can they afford after 
making carefully thought out purchases 
to have breeding plans interrupted by 
premature and untimely deaths. The 
premium on a policy covering a valu- 
able animal of this kind brings in five 
times as much to the agent in the way 
of net commissions as the average 
dwelling house policy. Live stock 
business renews annually and is con- 
tinued in force during the lifetime of 
the animal. A great deal has been pub- 
lished about the increased value of live 
stock, but the prices paid at this sale 
indicate clearly just what has happened 
and the prices that owners of valuable 
animals can demand. 





Guth Becomes Manager 


DES MOINES, IA., Jan. 20—George 











Guth, formerly secretary of the Iowa 
State Live Stock of Des Moines, has been 
appointed secretary and general mana- 
ger of the Corn Belt Live Stock of that 
city. P. J. Clancy is president of this 
company, which is capitalized at $500,- 
000. Mr. Guth was connected with the 
insurance department of lowa until he 
went with the Iowa State Live Stock 
two years ago. 





New Company at Des Moines 


DES MOINES, IA., Jan. 20. — The 
Prairie Live Stock has been organized 
here with an authorized capital of $500,- 
000 to do a general live stock insurance 
business, specializing in insuring hogs 
against death from disease. Ned Mc- 
Cauley, banker at Lacona, is »resident; 
Clyde Frazier, Des Moines banker, is 
treasurer and Will H. Field, formerly 
mayor at Valley Junction is secretary. 
E. H. Riddle is in charge of the organ- 
ization work. C. L. Snyder, Des Moines 
attorney and Dr. J. H. McLeod, Charles 





City veterinarian, are on the directory 
board. 
Will Have Live Stock Issue 
“Rough Notes” of Indianapolis, the 


educational insurance monthly magazine, 
is printing more business building ma- 
terial than any other and is giving many 
business getting hints. It will devote 
its February issue to live stock insur- 
ance. This field offers great opportuni- 
ties to agents who can build a large 
premium income by writing this class 
of indemnity. The live stock number 
of “Rough Notes” will be a complete 
sales manual covering all branches of 
live stock business. ; 


Made St. Louis General Agents 


Charles B. Whitbread & Co. of St. 
Louis have been appointed general 
agents of the Capitol Live Stock. 





Hasson Heads Nebraska Company 


OMAHA, NEB., Jan. 21—A. J. Hasson 
was elected president of the Nebraska 
Live Stock at its annual meeting, suc- 
ceeding W. B. Howard, former insurance 
commissioner, founder of the company 
and president since the company was or- 
ganized, who voluntarily resigned be- 





cause’ of ill health. 
te St. Petersburg, 
The company 
surance now 
sas, Iowa, 

kansas. 


Breeders. 
for the company for 1919 is 73 per cent 


Mr. Howard has gone 
Fla., for the winter. 
reports over $1,000,000 in- 
in force _in Nebraska, Kan- 
Kentucky, Illinois and Ar- | been increased about $30,000 in the past 
18 months, they being at the present time. 
$103,649. The company has had a good 
year and shows increases all along the 
line. 





W. A. Swain Resigns 


Dr. W. A. Swain, manager of the Farm- 
ers & Breeders Live Stock of Danville, 
Ill, has resigned as of Feb. 1. At pres- 
ent Dr. Swain plans to take a vacation 
of about a month and then engage in the 
general insurance business in or near De- 
eatur, Il. Dr. Swain is a competent live 
stock underwriter who has done splendid 
work in building up the Farmers & 


—_— 


The annual statement of the Ohio 
Millers Mutual of Canton, Ohio, showg 
assets of $2,154,107 and a net cash sur- 
plus of $1,003,008. 


The pro-rata distribution clause is now 
mandatory on all sprinkler leakage coy. 
erage in any building or sprinkler leak. 
age sections. 





The rate of premium increase — 


,over the corresponding period of 1918 
The admitted assets of the company have. 











“Tf he’s worth raising—he’s worth insuring.” 


NATIONAL HOG 
INSURANCE CO. 


SPRINGFIELD, ILLINOIS 
Capital $150,000.00 


Illinois Agents Wanted 





























The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 
Home Office: - - - Shelbyville, Illinois 








AMERICANIZE YOUR HOGS 


American Live Stock Insurance Co.Ca™" 


THE PIONEER NEBRASKA COMPANY 
Agents Wanted 











Flynn Building 
Des Moines, Iowa 


NATIONAL LIVE STOCK INSURANCE CO, we are the ORIGI- 
Cash Capital $100,000.00 


NATORS of HOG 
Insurance 


AGENTS WANTED IN IOWA 








Michigan Livestock Insurance Co. 
308 Davidson Building, Bay City, Michigan 


COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS, Secretary and General Manager 


Organized, owned and managed by Michigan men. Backed by 
the substantial interests of Michigan. Insuring Michigan farmers 
and owners of livestock against death from any cause. 


AGENTS WANTED 











FIRE 


WILLIAM G. WILLCOX, President 








COLLISION 


UNUSUAL OPPORTUNITY FOR LIVE AGENTS TO SECURE ATTRACTIVE TERRITORY 


_AUTOMOBILE INSURANCE 


PROPERTY DAMAGE 


BANKERS and SHIPPERS INSURANCE CoO.,, of new vor« 


SECURITY AND SERVICE UNEXCELLED 


1 South William Street, New York City 


CAPITAL, $1,000,000.00 
EUGENE V. R. THAYER, President of Board 


AMES BARBER, Vice President 
AROLD STANLEY, Vice President 


NET SURPLUS, $1,000,000.00 


J. SCOFIELD ROWE, Vice Presid: nt 
CLINTON V. MESEROLE, Vice President 


ROBERT VAN IDERSTEIN, Secretary 
ALL, 


Treasurer 


RAYMOND T. MARSH 














Asset, over $1,000,000.00 


The Indemnity Co. of America 









LIABILITY 


PROPERTY DAMAGE 
COLLISION 
St. Louis, Mo. FIRE 
AUTOMOBILE INSURANCE In All Its Branches FULL COVERAGE 














ROLLINS BURDICK HUNTER CO., General Agents, Chicago 
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ASSURED WANT THE 
RATES DECREASED 


WOO 


Agents Called On to Make Expla- 
nation on Account of Big 
Premiums 


REVISION NOW GOING ON 





President Stone Believes That the 
Period of Heavy Gains in In- 
come Is Gone 


NEW YORK, Jan. 20.—Companies 
writing workmen’s compensation insur- 
ance are gradually getting their agents 
to increase the estimated pay rolls be- 
cause of the higher wages of the last 
two years. Wages began to increase 
two or three years ago and they went 
up sharply. The result was that on 
the pay roll audit there have been large 
sums in additional premiums to pay. 
The companies therefore urge their 
agents to get the initial premium up 
much nearer the actual pay roll basis. 
Even at this, pay roll auditors find that 
the industries have been going at a fast 
clip, wages have been increased and in 
spite of the advances in the estimated 








Photo by International 

A battery of boilers in the plant of 
the Interstate Iron & Steel Company 
at East Chicago, Ind., was inspected 
Sunday, Jan. 18, by the insurance com- 
pany carrying the risk. The entire bat- 
tery exploded twelve hours later. 


Three men were killed and two 
others so seriously injured that they 
cannot yet be said to be out of danger. 
Thousands of dollars worth of prop- 





erty damage was done to the plant it- 
self and more or less damage was done 
to surrounding property. 

Boiler insurance pays the policy- 
holder for loss of the boilers, for loss 
of property, for loss by reason of his 
legal liability for the death of work- 
men and deaths among the public, and 
for loss by reason of his legal liability 
for damage to the property of others. 
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COMPANIES PLAN TO 
RAISE HEALTH RATES 


New Schedule Expected to Be 
Adopted at Bureau Meeting 
in New York, Jan. 28 


YEAR’S LOSS RATIO HIGH 


Far Beyond Margin of Profit, Aside 
from “Flu” Losses—Consider 
Change Imperative 


BALTIMORE, MD., Jan. 20--That 
the ratio of losses of health insurance 
during 1919 was so big as to cause the 
insurance companies to increase their 
rates beginning with all business writ- 
ten on and after April 1, 1920, is the 
statement of Richard H. Thompson, 
vice-president of the Maryland Assur- 
ance. The “flu” increased the losses 
considerably the latter part of 1918 and 
the early part of 1919. However, de- 
ducting the losses resulting from the 
“flu” the ratio was far beyond the 
margin of profit. But, though the 
health ratio was large, the accident 
ratio was satisfactory. 


— y - 

Br ahets, 5, considerable 248 | prior to the war and infact fn 1016 the | that the premiums will now sag and | Heavy aneen Genera 
course in some of the war industries | COMPensation companies were con- way Eco. gpm ~ ihe sag Pie, cape TBS... The Marylan ‘ - 
there has been a decrease in sctivddeal fronted with a rather serious situation. break even. He looks for no further pany to pare anche wh oa heal 
Many agents have hesitated to advance Nineteen sixteen was a bad year. | abnormal premium increases. As fast insurance. A table, compiled by Mr. 
the estimated pay roll fearing that they There was general sentiment all | as the rating bodies can get around to Thompson from reports of companies 
would lose the business. They are | around that rates would have to be in- | it and compile their experience, the re- | 311 over the United States, shows the 
simply postponing the evil day because creased. Increased pay rolls, however, | visions will be made. Wisconsin, for loss to be general. At the ‘eaten 
later on there will have to be an ac- solved the situation and made an in- | example, got a 15 percent decrease last meeting ef the Bureau of Pessoal 
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Say Rates Are Too High 


One of the greatest complaints heard 
at company headquarters these days is 
that assured say that their pay rolls 
have greatly advanced, wages have in- 
creased and yet there has been no 
more exposure. In. other words, with 
employing exactly the same number of 
men they are expending much larger 
amounts in wages, -thus giving tht 
compensation companies a larger pre- 
mium and yet the losses have not in- 
creased proportionately. Many of the 
local agents seem helpless in combat- 
ing a statement of this kind. As a 
matter of fact the country is passing 
through an extraordinary condition. 
The manual rating committee is revis- 
ing rates as fast as possible. Rates 
certainly cannot be based on the expe- 
rience of one year, but the total ex- 
perience covering a reasonable period 
must be used. 


Compensation Laws Differ 


The compensation laws differ in the 
various states and some laws were 
amended during the last legislature. 








Massachusetts, Pennsylvania, New Jer- 
sey and Virginia have been revised. It 
is thought that the new manuals for the 
various states will be out by the first 
of April. The experience on some 
classes may be such that no decrease 
can be made. Other classes may show 
that a decrease in rates can be allowed. 


Large Surplus Is Necessary 


However, the insurance companies 
realize that a large surplus is neces- 
sary to meet catastrophe lesses just as 
the fire companies must have a large 
surplus to meet conflagration losses. 
The last two years have been profitable 
so far as workmen’s compensation 1s 
concerned. The question is how long 
will this condition continue. Those 
that are entitled to experience rating 
will find that they will gain a benefit 
if their loss ratio has decreased. 

President Stone of the Maryland 
Casualty in commenting on the large 
premium increases of the war period 
says that there was a lop over to 1919 
so that the heavy advances were still 
in evidence. President Stone declares 








standing this tendency that may be 
engendered by state rating boards com- 
pensation underwriters feel that it is off- 
set by the anti-discrimination and rate 
stabilization features that must accom- 
pany these state boards. The companies 
themselves are represented on the state 
board and thus have a voice in them. 
Of course the final authority is up to the 
state. 

In case a state boar handles the rates 
all inspections are done by its own men. 
The company inspection service is not 
used for rating purposes in such states. 
It is employed solely to inspect risks and 
to make safety recommendations. The 
tendency towards state insurance being 
fostered by state boards is seen in Penn- 
sylvania where there are two or three 
very forceful people connected with the 
state rating board. 


State Funds 


This underwriter was asked whether in 
his opinion the state funds have become 
more or less popular in the last year or 
so. He replied that as a general rule the 
experience many assured have had with 
state funds has not been satisfactory. 
The disclosures as to conditions in the 
New York state fund have served to show 


(CONTINUED ON PAGE 30) 





Ages 18 to 50—premium $9.00 for each, 
$5.00 weekly indemnity. 

Ages 51 and up—premium $12.00 for 
each, $5.00 weekly indeninity. 

For policies providing compensation 
only when the assured is confined to the 
house the following premiums are sug- 
gested: 

Aged 18 to 50—premium $8.00 for each, 
$5.00 weekly indemnity. 

Ages 51 and up—premium 
each, $5.00 weekly indemnity. 


The resolution is expected to pass 
unanimously and will become effective 
on new business April 1 and will reset 
the entire business. 


$11.00 for 


Indefinite Liability Costly 


“The companies,” stated Mr. Thomp- 
son, “seem to have had their fill of 
indefinite liability umder the health por- 
tion of their contracts, for next to the 
partial disability feature, it seems to 
be about the most costly benefit that 
has ever been introduced. 

“Once an assured is out of the har- 
ness,” he continued, “and gets his pay- 
ments regularly from the insurance 
company, it has been rather hard, since 
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the war, to persuade him that he is 
well enough to get back into business 
again, etc. 

“As to the partial disability feature, 
it is abused more in health insurance 
than it is in accident insurance, and 
everybody knows that it is very much 
abused in the latter form of insurance. 
It is a costly and expensive feature to 
the company without being of any 
great vaiue to the individual. The man 
who is told that he may spend four 
hours a day at his effice finds it very 
agreeable to do so, especially after a 
considerable period of illness at home, 
and in these four hours he looks after 





most of the essentials of his. business, 
finds that certain ones who have taken 
up the responsibilities during his ab- 
Sence are doing pretty well and likes 
the proposition so well that the period 
of partial disability drags on a long 
time and meanwhile the insurance 
company is paying the freight.” 

Not Seeking Wealthy Men 


That there is a decided tendency on 
the part of wealthy men to take large 
accident policies is the statement of 
Mr. Thompson and of Mr. Hill, of the 
United States Fidelity & Guaranty. 
However, the companies are fot as 
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anxious for these policies as they once 
were. According to 
they seem to be inclined to “lay up” on 
the company “more than any other 
class. 

Prospects for 1920 are very good and 
all local companies are looking for- 
ward to doing a business that will far 
exceed that done in 1919. 


FEDERATION IN BIG MEETING 
Massachusetts Organization Has More 
Than 400 Insurance Men in 
Attendance 





BOSTON, MASS., Jan. 20.—More 
than 400 insurance men attended the 
third annual meeting of the Insurance 
Federation of Massachusetts. Princi- 
pal among the speakers at the dinner 
following the meeting was Frederick 
Richardson, president of the Insurance 
Institute of America, who delivered a 
scholarly address on the ethics of the 
business and outlined the purposes of 
the institute. Arthur A. Lawson, for 
three years chairman of the executive 
committee of the Massachusetts Fed- 
eration, spoke of the work of the state 
body and emphasized the importance of 
keeping up a_ strong organization. 
James H. Carney of Boston, former 
president of the National Council, re- 
viewed some of his country-wide work 
as head of the national organization. 
Charles E. Hodges, president Ameri- 
can Mutual Liability, brought the good 
will and pledge of co-operation from 
the mutual companies. 

The annual report of Executive Sec- 
retary Downs called attention to the 
fact that although 79 inimical bills 
were introduced in the 1919 Massachu- 
setts legislature, not one got away 
from the federation and every one was 
defeated. 

The following officers were elected: 
President, James N. Buffinton, Fall 
River; treasurer, Stephen E. Barton, 
Boston; executive secretary, John W. 
Downs, Boston; executive committee, 
John J. Cornish, R. H. Bulloch, Fred 
Farquhar, Arthur E. Gates, Charles E. 
Hodges, Frank A. DeWick and Thomas 
R. P. Gibb. 


Credit Company Chartered 


BOSTON, MASS., Jan. 20—The first 
credit insurance company organized in 
Massachusetts has been granted a certifi- 
cate of incorporation by the insurance 
department and will be known as the 
Bankers Insurance Company, with head- 
quarters in Boston. It will have a cap- 
ital of $200,000 and is authorized to carry 
on “credit insurance or to do a guaranty 
business, either by agreeing to purchase 
uncollectible debts or otherwise to insure 
against loss or damage from the failure 
of persons indebted to the assured to 
meet their liabilities.” It is expected the 
company will deal principally with banks. 
The officers are: President, Henri A. Ra- 
bonnet, treasurer of the Tyng Box Co.; 
vice-president, John A. MacDonald; treas- 
urer and secretary, Ernest S. Butler of 
the National Shawmut Bank. 


Travelers Milwaukee Convention 


MILWAUKEE, WIS., Jan. 20—The an- 
nual convention of the Wisconsin agency 
force of the Travelers of Hartford, held 
in Milwaukee on Jan. 14 and 15, attracted 
the largest attendance on record, more 
than 100 participating in the sessions. 
The home office was represented by John 
H. McGinley and H. H. Armstrong, assist- 
ant superintendents of agencies; John E. 
Ahern, secretary, and M. G. Wolfe, as- 
sistant secretary; W. F. Chamberlain and 
Dudley Gray, superintendents; Dr. F. L. 
Grosvenor, medical department; Elmer E. 
Johnson, J. A. Coffman and L. M. Robo- 
tham, agency assistants. 

Mr. Ahern presided over the session on 
accident and health insurance. ~ Mr. Mc- 
Ginley reported on casualty business, and 
Mr. Wolfe on liability and compensation 
business. Great enthusiasm was created 
by Mr. Armstrong’s announcement that 
the Travelers’ business in 1919 exceeded 
$512,000,000 on life contracts alone, repre- 
senting a gain of $299,000,000 over 1918. 

Richard H. Coulton has been appointed 
assistant manager of the plate glass 
department of the Great Eastern Cas- 
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NEW LIABILITY RATE! 
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MANUAL TO BE ISSUED SOON 





Improvement in Method of Fixing 
Automobile Charges Expected in 
New Publication 





NEW YORK, Jan. 20.—A new man- 
ual of rates for automobile liability in- 


companies. In such connection it will 


automobile business in Missouri 
reached the acute stage some months 
ago and the stock companies lost heav- 
ily of their risks to the mutual and re- 
ciprocal organizations, a delegation of 
Missouri agents visited this city to con- 
fer with company executives regarding 
the situation. 
Marked Improvement Expected 


It was pointed out at the time that 
manual rates were predicated upon the 
list price of machines and the year of 
their manufacture rather than upon 
their horse power, which latter is the 
important factor in considering the po- 
tential damage hazard, and the sugges- 
tion was made that in arranging future 


employed, through the use of which a 
figure more equitable than that pre- 
viously quoted would be given. The 
manual committee demurred to the 
suggestion, holding that as that as 
work upon the new manual was then 
completed it would be impossible to 
attempt further revision, a decision ac- 
cepted by the casualty men generally. 
It was anticipated though that when 
the 1920 manual was prepared careful 
heed would be given the recommended 
change in rating methods, and pre- 
sumably this has been done, and the 
forthcoming edition should be a 
marked improvement over preceding 
issues. 
Stock Companies Handicapped 


Under the old method of rating the 
non-bureau offices had a distinct ad- 
vantage over their competitors and 
were able to get the select business, 
leaving to the stock companies the less 
desirable classes. 





Southern Surety Elects 


DES MOINES, IA., Jan. 20. — The 
Southern Surety at its annual meeting 
elected thirteen Des Moines men to its 
directory board.: Eight directors from 
ether points in Iowa and other states 
were chosen. Burns Brothers enter- 
tained the visiting stockholders at lunch- 
eon. President Cobb in his report showed 
how the company in the past year had 
a total premium and investment income 
of $3,700,000, an increase of about $1,- 
000,000 over the preceding year. 


Capital Increase Approved 


BALTIMORE, MD., Jan. 20.—The stock- 
holders of the Maryland Casualty at 
their annual meeting approved the 
recommendation of the board of direc- 
tors that the capital of the company be 
increased by 60,000 shares of the par 
value of $25 each, or an aggregate par 
value of $1,500,000, so that the total 
stock of the company will be 140,000 
shares of the par value of $25 each, or 
$3,500,000 in the_aggregate instead of 
$2,000,000. Shareholders of record at 
the close of business Jan. 31 will have 
the right to subscribe to the additional 
stock at $50 a share in the proportion 


of three new shares for every four 
shares of old stock. 
Plan to Purchase Company 
HARTFORD, CONN., Jan. 21.—A 


special meeting of stockholders of the 
First Reinsurance of Hartford will be 
held Feb. 19 to arrange for the corpora- 
tion’s retirement. The alien property 
custodian holds practically 90 percent of 
the company’s stock and hence dictates 
abselutely its policy. An effort is being 
made to form a syndicate to purchase 
the First Reinsurance, which still has a 
number. of valuable casualty treaties 





upon its books. 
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Contract Bond Rates 


Tue very illuminating letter in a recent 
issue Of THE NATIONAL UNDERWRITER 
from R. H. Towner, of the Towner 
RatinG Bureau which is the official 
surety rating organization, created much 
interest. Mr. Towner is an authority on 
surety rates and what he says naturally 
carries much weight. He was discussing 
two points of view that had been pre- 
sented in previous issues of this paper. 

One viewpoint was expressed by an 
agency firm that held that in the fixing of 
contract bond rates the contractors them- 
selves should be graded. In other words 
the contractor of strong financial re- 
sources, experience and excellent reputa- 
tion was entitled to a better rate than a 
much weaker concern, a beginner or one 
whose reputation was somewhat in doubt. 
Then came another expression from a 
company official to the effect that instead 
of grading contractors, the contracts 
themselves, or in other words, the kind 
of work should be graded. Some work is 
much more hazardous than others. This 
should be recognized and rates should 
be made accordingly. 

Mr. Towner contends that the flat rate 
system is just and that any seeming in- 
equalities are leveled in the great average. 

It is undoubtedly true, as he points 
out, that the more hazardous operations 
requiring large capital and experience are 
taken by contractors of the more depend- 
able type with larger financial resources. 
If such contractors did not take work of 
this kind and we were forced to rely 
on a weaker contractor, rates would nat- 
urally have to be materially raised. The 
smaller jobs are taken by the less expe- 
rienced and less able contractors. If 
there is a loss on a very hazardous job 
it is usually a severe one as Mr. Towner 
points out. He shows that frequently 
there are losses on the less hazardous 
jobs that are taken by the weaker con- 
tractors. 

As a matter of fact a surety under- 
writer in passing on a contract bond must 
consider the contractor, not in the rela- 


Where the Government Fails 


Berore people recommend that the state 
or federal government take over insur- 
ance activities they need to investigate 
the experience that railorads, telephone 
and express companies have had during 
government control. There are many in- 
cidents that show the great mass of red 
tape that is required before action can be 
had, the inconsistent practices and the 
unsatisfactory service. 

Not long since a man purchased his 
railroad ticket and Pullman berth from 
a western city to New York. He lost 
both tickets. On the Pullman daily res- 
ervation blank was his name. He went to 
the ticket office to explain his predicament 
but nothing could be done for him. He 
desired to purchase another Pullman 
ticket for the same berth. He was told 
that this could not be done without much 
circumvolution and no action could be 
gotten for some time. There was no 





tionship to one job alone but to all his 
undertakings. Undoubtedly his rating 
may be the highest. He has had a wide 
and valuable experience. His personal 
reputation is the best. He has on hand, 
however, many contracts of great impor- 
tance involving large sums of money, a 
large mechanical equipment and careful 
management. Then there may be a 
smaller job and a weaker contractor is 
doing that. The contract bond under- 
writer must look at his undertakings. He 
is not nearly so strongly fortified and 
yet his work does not require anything 
like the amount of resources, experience 
or ingenuity that the larger contractor 
did. In other words the proportion must 
be kept in view. Proportionately the 
large contractor bears about the same 
relationship to each individual contract 
that the smaller or weaker contractor 
does. 

It may be that the contract rates today 
are a bit high and yet we are told that 
at least some of the surety companies 
have met with very severe losses in 1919, 
so that their contract bond department 
shows a deficit. We must realize that in 
these days we are confronted with un- 
usual conditions as to material and labor. 
A contractor hardly knows how to bid 
and what is confronting him. His bids 
may be most intelligently made in view 
of all the conditions that met him when 
the figures were sent in. 

The railroad situation is uncertain 
owing to the lack of freight cars, and 
the big demand on the railroads. The 
markets so far as material is concerned 
are also uncertain. Altogether the con- 
tractor is confronted with doubt and the 
surety companies necessarily have to con- 
sider this fact. It is true that many 
architects are advising that bonds be 
waived because of the price. If the price 
was more reasonable there would be more 
bonds written. The question is would 
there be far more: losses? We confess 
that it is a vexing question for surety 
underwriters. 


doubt in the mind of the authorities at 
the ticket office as to the reputation or 
identity of the man. They felt sure of 
course that the ticket had been lost. He 
was obliged, however, to purchase a ticket 
for another berth. The lower berth that 
he had reserved and which was repre- 
sented by the ticket that was lost re- 
mained unoccupied all the way to New 
York although the car was crowded and 
there was much clamoring for Pullman 
facilities. 

This is just one of many incidents that 
show the red tape, inconsistency and un- 
satisfactory conditions in dealing with a 
government running private business. A 
government can do some things well. It 
fails when it endeavors to enter the realm 
of private activities. It is there that the 
initiative, ingenuity, ambition and ability 
of individuals, for which America is 
noted, should have fere play. 


MISSOURI A PUZZLER 


EMPLOYERS’ STATUS IN DOUBT 





Impossible to Tell Whether They 
Come Under General Liability Law 
or Compensation Act 





Employers of labor and representa- 
tives of casualty companies in Missouri 
are still unable to determine whether 
they are amenable to the general lia- 
bility law or the workmen’s compensa- 
tion act of the state, and will likely 
have no positive knowledge in the mat- 
ter until April or May next, by which 
time the State Supreme court will have 
passed judgment. 
At a former session of the Missouri 
legislature a workmen’s compensation 
act was adopted to become operative 
on Nov. 1, 1919. Petitions for a refer- 
endum were filed, the matter to be 
submitted to the voters in November 
of the present year. The legitimacy of 
some of the petitions being challenged 
the matter was referred to a special 
master who has promised to make his 
final report to the Circuit ‘Court soon. 
The attitude of the labor interests of 
the state toward the compensation bill 
is apparently divided, one element fa- 
voring while another opposes it, hold- 
ing for a compulsory state fund. 
Until a definite court decision is 
reached the underwriting conditions in 
Missouri must remain clouded, and 
hence unsatisfactory. 


PERSONAL GLIMPSES 
| CASUALTY MEN 


Wade Fetzer, of W. A. Alexander 
& Co. of Chicago, managers of the 
Fidelity & Casualty, who has been 
elected president of the Insurance Fed- 
eration of America, is one of the most 
prominent and alert insurance men of 
the country. He started his business 
career with W. A. Alexander & Co., 
Sept. 27, 1897, advancing through sev- 
eral positions such as cashier, office 
manager, special agent, state agent and 
finally was made a partner in 1904. Mr. 
Alexander retired from the active field in 
1908 and Mr. Fetzer then became the 
managing partner. He was the first 
president of the National Association 
of Casualty & Surety Agents. 

Mr. Fetzer is a native of Ottumwa, 
Ia., having been born there Nov. 22, 
1879. He is just in the zenith of his 
career, is a man of great resourceful- 
ness and influence. Mr. Fetzer at one 
time specialized on soliciting accident 
and health insurance, building up a 
large account. He is a man of means. 
He has always kept a keen eye on the 
insurance domain at large, participating 
in numerous activities. 























A. W. Hogue, vice-president of the 
1,000 Club of the Business Men’s Acci- 
dent this year and last year, has been 
called into the home office at Kansas 
City. The agency plant and the busi- 
ness of the company is growing to the 
point where a supervisor was needed, 
to help in the sales department. Mr. 
Hogue has proved particularly com- 
petent in assisting new salesmen, as 
well as in personal production. His 
home has been in Kansas City, except 
for periods during which he has cov- 
ered distant territory for the company, 
and executive work appeals to him. 


Logan Biddle, for several years an 
accident and health special for the 
Aetna Life, has been appointed super- 
intendent of the group disability divi- 
sion and will direct the development 
of this new department from the home 





WHELAN HEADS F. & D. 


WAS CLAIM ADJUSTER IN 1892 





Van Lear Black Is Chairman of Board 
—Other Official Promotions—New 
Statement Figures 





BALTIMORE, Jan. 20.—Thomas A. 
Whelan and Van Lear Black were 
elected today president and chairman 
of the board, respectively, of the Fidel- 
ity & Deposit Company. Both elec- 
tions were unanimous, and Messrs. 
Black and Whelan have already en- 
tered upon the discharge of their new 
duties, The position of chairman of 
the board is a new one. The presidency 
has: been vacant ever since December 
31, when the resignation of Former 
Governor Edwin Warfield became ef- 
fective. 

Mr. Whelan’s connection with the 
company dates back to 1892, when he 
became associated with the legal de- 
partment and spent much of his time 
traveling the west settling claims for 
the company. 


Began as Claim Consultant 


He received his education at Rock- 
hill College and his degree in law from 
the University of Maryland. Imme- 
diately upon his graduation he began 
the practice of his profession and 
quickly became recognized as one of 
the leaders of the bar. While practic- 
ing law he was consulted by the Fidel- 
ity & Deposit on legal matters and 
this eventually led to his being called 
to take charge of the legal department 
of the company. A year later, on Jan. 
10, 1893, he was elected a member of 
the board of directors. He has been 
continuously in the service of the com- 
pany for a period of 28 years. 

Mr. Whelan was made a member of 
the executive committee Jan. 8, 1895. 
In 1899, he was elected fourth vice- 
president; on Jan. 12, 1904, second vice- 
president, and on Jan. 9, 1906, was 
made first vice-president. Mr. Whelan 
is married and has four children. 


Other Officers Advanced 


The resignation of Mr. Warfield and 
the promotion of Mr. Whelan necessi- 
tated important changes in the official 
staff of the company. The vice-presi- 
dency, made vacant by Mr. Whelan’s 
promotion, was filled by the promotion 
of Charles R. Miller, who had been sec- 
ond vice-president and who has been 
connected with the company since Octo- 
ber, 1891. William Hugh Harris, super- 
intendent of agents, was elected second 
vice-president in charge of agents; Sey- 
mour Mandelbaum retired as vice-presi- 
dent, but will continue as a director, 
member of the executive committee and 
as chairman of the finance committee. 
Two additional vice-presidents were 
elected—Guy Leroy Stevick, manager of 
the company’s Pacific coast business, and 
Roberts Hart, secretary of the com- 
pany, who will continue in that position 
as well. The following vice-presidents 
were reelected: Henry B. Platt of New 
York, Joseph A. Flynn of New York; 
Frank A. Back, George L. Radcliffe, Fred 








Faxon, vice-president, and E. C. Bowen, 
assistant secretary. 


Officials of the North American Ac- 
cident at its home office in Chicago 
have established a notable record for 
length of continuous service. Miss 
Elizabeth Lindstrom, head. of the 
women’s department, heads the list with 
a record of 27 years’ service. Miss 
Eleanor C. Harnan, assistant claim ex- 
aminer, will have been with the com- 
pany 20 years next July. H. A. Luther, 
second vice-president, and Mrs. M. K. 
Gordon, chief claim examiner, both 
have been with the company for 18 
years. In addition, there are any num- 


ber of general office employes who 
have records ranging from 10 to 15 








office under the direction of W. C. 





years of service. 








28 CASUALTY 


THE NATIONAL UNDERWRITER 


January 22, 1999 _ 








Business-Builders 


Developing 
Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 
BOSTON T. J. FALVEY, President 


Paid-in Capital $1,500,000 Write for Territory 








AMERICAN 
CASUALTY 


BONDING 
COMPANY 





AMERICAN BONDING 
CASUALTY COMPANY 
Tilt) aia d 





S. Axtell, Frederick A. Price of Chi- 
cago and Millard Leonard. 


New Members of Board 


In addition to the above changes, six 
new members of the board were elected. 
They are Richard H. M. Robinson of 
New York, naval architect, vice-presi- 
dent of the firm of W. Averill Harriman 
& Co., marine securities and investment 
bankers, New York, president of the 
Merchants Shipbuilding Corporation, 
managing director of the Lake Torpedo 
Boat Company, vice-president of Liver- 
more, Dearborn & Co., Inc., steamship 
managers and operators; Donald Sym- 
ington, president of the T, P. Symington 
Corporation of Delaware, holding com- 
pany of all the subsidiary concerns of 
the T. P. Symington Company, vice-pres- 
ident of the National Steel Car Com- 
pany, Limited, of Canada, president of 
the Lock .Insulator Corporation and 
member of the firm of Symington, Hoff- 
man & Co., industrial plant managers 
and advisers; George H. Jackson, for- 
mer member of the grain firm of Gill & 
Fisher and second vice-president of the 
United States Food Administration Grain 
Corporation; John H. Gibbs, Jr., presi- 
dent of the Gibbs Preserving Company, 
director of the Citizens National Bank, 
director of the Fidelity Trust Company 
and trustee of the Johns Hopkins Hos- 
pital; E. Everett Gibbs, president of the 
Southern Can Company; John M. Re- 
quardt, lawyer, former assistant attor- 
ney general under Governor Ritchie and 
associated with Frank Novak, largest 
real estate operator in the city, director 
Drovers & Mechanics National Bank and 
identified with many other interests, 

Members of the board reelected were: 





ee 


E. W. Biddle, Carlisle, Pa.; Harry GQ 
Black, Vanlear Black, Alberd B. Board. 
man, New York; Abram Dosler, Carlisle, 
Pa.; Herman E. Bosler, James W. Denny, 


Joseph A. Flynn, New York; Solomon | 


Frank, Frank A, Furst, E Stanley Gary, 
William Hugh Harris, R. Curzon Hoff. 


man, Jr., W. Bladen Lowndes, Seymour © 


Mandelbaum, J. Dudley Mason, Charleg 
R. Miller, Gustavus Ober, Jr., Henry B, 
Platt, New York; Frederick A. Price of 
Chicago; Lawrason Riggs, Senator John 
Walter Smith, Edwin Warfield, Edwin 
Warfield, Jr., George Warfield, Clarence 
W. Watson, Thomas A, Whelan, Richard 
J. White. 

The following officers were reelected: 
Roland Benjamin, treasurer; Thomas 
Berry, assistant secretary; Charles V. R, 
Marsh, assistant secretary-treasurer; 
Harry A. Schultz, assistant treasurer; 
William R. Bishop, Richard W. Worthing: 
ton, William B. Athey, Frank P. Welsh, 
John G, Yost, Hugh M. Allwood and 
William E. Lauten, were elected assist- 
ant secretaries; W. Bladen Lowndes and 
John S. Gibbs, Jr., were elected to the 
executive committee to fill two vacan- 
cies; Harry C. Black was elected to the 
finance committee to fill the vacancy 
caused by the death of Charles A. Webb, 

The Fidelity & Deposit, with one ex- 
ception, is the oldest surety company in 
the United States. When it was organ- 
ized years ago it had an authorized cap- 
ital stock of $200,000. The Fidelity & 
Deposit was the pioneer in the surety 
business in this section of the country, 
and was the first to realize the possibil- 
ities of that line of business. It estab- 
lished agencies in every important city 
in the country. 
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FEW “FLU” CLAIMS SO FAR 


Companies Inclined to Be Optimistic 
Regarding New Epidemic—Less 
Serious Than Before 


Companies writing personal accident 
and health insurance- have received 
very few claims so far as a result of the 
new outbreak of influenza, which seems 
to be most severe in Chicago and vicin- 
ity. Some of them are inclined to view 
the situation with considerable alarm, 
but most of them are disposed to be 
rather optimistic. From the reports 
received so far, there seems to be good 
reason to believe that there will not be 
nearly so many cases and that the dis- 
ease is not nearly so severe in its 
character as the one visited the coun- 
try during the winter of 1918-19. 


, Many May Be Just Grip 


There is always a heavy run of ordi- 
nary grip cases at this time of the 
year, and with an influenza scare on, it 
is quite possible that many -of these 
may be reported as influenza. Further- 
more the new cases are being reported 
more thoroughly than they were at the 
time of the former epidemic, as in- 
fluenza. was not classed as a report- 
able disease at the beginning of that 
trouble. 

One disturbing element has been 
added by the appearance of a new form 
of the contagion, of intestinal type, re- 
sembling cholera, although less dan- 
gerous. Outbreaks of this new form 
have been reported from several cities 
in Kansas, Nebraska, Oklahoma and 
Iowa, and a few cases have been re- 
ported in the vicinity of Chicago, which 
are believed to be of that type. 

One feature that adds to the belief 
that the new visitation will_ be less 
serious than the former one, is the fact 
that it is not affecting the lungs so gen- 
erally as before, and therefore it is be- 
lieved that less pneumonia is likely to 
result from it. It is also noticeable that 
many of the victims now are persons of 
advanced years, while last year the large 
majority of the persons attached were 
those in the prime of life and apparently 
of the greatest bodily vigor. 

Claims Heavy Last Year 

The influenza of course had a very un- 
favorable effect on the experience on the 
health and accident companies last year, 











after effects of the disease being prob- 





ably more serious so far as health com- 
panies were concerned than the influenza 
itself. There never was a disease so 
varied in its effects, heart lesions, tu- 
bercular affections, nervous disorders and 
many other organic troubles being ex- 
perienced by people who had had influ- 
enza earlier in the year. Some of the 
companies are still paying on claims of 
that.sort. Another feature which added 
to the number of claims received was 
the fact that the doctors, especially at 
the beginning of the epidemic, were 
very much in doubt as to the methods of 
treatment to be used. In cases where 
there was even a suspicion that it might 
be influenza, the patients were instructed 
te remain at home until all possibility of 
the development of the disease had 
passed. Of course the companies had to 
pay on all of these cases where policy- 
holders remained at home under physi- 
cians’ orders, even though in many cases 
many of them under ordinary conditions 
would have been back to work after @ 
few days. 





PROGRAM BEING ARRANGED 





President Isaac Miller Hamilton Mak- 
ing Plans for Accident and Health 
Underwriters’ Conference Meet 


Isaac Miller Hamilton, president of 
the Accident & Health Underwriters’ 
Conference, is shaping up a program 
for the mid-winter program of the or- 
ganization to be held in Des Moines, 
Feb, 23-25. Mr. Hamilton is arranging 
for a strong array of talent. He will 
secure as speakers one or two promi- 
nent Iowa statesmen. He is now 
negotiating with Thomas W. Black- 
burn, secretary of the American Life 
Convention, who will in all probability 
deliver an address at the Des Moines 
meeting. It is also Mr. Hamilton’s 
idea to have on the program two or 
three of the prominent Des Moines 
company officials. The return of the 
influenza epidemic has brought a seri- 
cus situation to the companies writ- 
ing accident and health insurance and 
some interesting data and experience 
will undoubtedly. be exchanged at the 
mid-winter conference. 





Limit New Companies in Virginia 

RICHMOND, VA., Jan. 20.—Designed to 
protect the poorer and ignorant classes 
against irresponsible industrial sick 
benefit companies, a bill has been intro- 
duced in the Virginia General Assembly 
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requiring that domestic companies here- 
after incorporated in that state must 
have a2 minimum capital stock of at least 
$100,000 and also a certain specified 
surplus. Foreign companies would be 
subjected to similar restrictions before 
being admitted. 


To Issue Group Policies 


OMAHA, NEB., Jan. 21—The Lion Bond- 
ing & Surety is going into the group in- 
surance proposition on a broad scale. The 
penefiis payable to the injured or sick 
employe will be an agreed percentage of 
the weekly wage. For instance, a cover- 
age of two-thirds of the weekly wage 
would bring an average premium of about 
1% per cent of the payroll of the insured 
employes. If an employer is not carrying 
workmen’s compensation insurance, the 
company will provide complete coverage 
for both accident and sickness under the 
same form of group policies, but the rate 
in this case would be more than 1% per 
cent, because of the extra hazard incurred 
for occupational accidents. 


Stevenson to Life Field 


Courtney S. Stevenson, sales manager 
of the Business Men’s Accident since its 
organization, has resigned to become as- 
sociated with his brother, Earl-J. Stev- 
enson, aS managers of the United States 
Life at Kansas City. The brothers were 
formerly together as managers for an 
accident insurance company. 


Will Lift Ban on Life Companies 


TOPEKA, KAN., Jan. 20.—The old 
statute of nearly half a century ago 
which prohibits life insurance companies 
from writing accident or accident and 





health policies is practically certain to 
be repealed by the special session of the 
Kansas legislature. The law has not 
been enforced for years, but the present 
superintendent, Frank L. Travis, has 
served notice on companies and the 
legislature that if the law is allowed 
to remain on the statute books it will be 
enforced to the letter. 


New Management Takes Hold 


J. N. Randal has resigned as secretary 
and general manager of the Great North- 
ern Casualty of Chicago and is suc- 
ceeded by G. B. Ladd, who has recently 
been connected with the Confederation 
Life in Saskatchewan, Can. Mr. Ladd 
is not only an experienced life man, but 
also experienced in the accident and 
health business. He intends to inauge- | 
urate new plans for the development 
of the Great Northern Casualty. . 


Texas Managers Named 


The Central Business Men’s has trans- 
ferred R. V. Fleig from Indianapolis to 
Fort Worth, Tex., to take charge of the 
business for the western half of Texas. 
B. F. Easterling has been transferred 
from Kansas City to Dallas, Tex., with 
supervision over the eastern half of the 
state. . Both will have the title of state 
manager. 





Casualty Accident Notes 


E. H. Mueller, general agent of the 
Bankers Accident at Madison, Wis., is 
father of a daughter, born Jan. 13. 

Dr. Frank Allport will talk on eye in- 
juries at the next meeting of the Chi- 
cago Claim Association, Feb. 11. The 
association is composed exclusively of 
health and accident men. 
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DEPOSIT BOX RATES REDUCED 


Association Fixes New Figures, Effec- 
tive for New Business Jan. 16 and 
Renewals March 1 


NEW YORK, Jan. 20.—A 20 per cent 
reduction upon robbery rates on safety 
deposit boxes located in banking in- 
stitutions throughout the country was 
decided upon by the Burglary Insur- 
ance Underwriters’ Association  re- 
cently, the new figures being effective 
for new business as of Jan. 16, and 
for renewals on March 1. Bank 
burglary tariffs continue as formerly. 

In justification of the change in 
safety deposit box insurance rates it 
was felt that securities from these re- 
ceptacles are seldom exposed upon the 
banking house counters, as are those 
owned by the banking institution them- 
selves, but for the most part are kept 
securely locked in the deposit vaults, 
materially reducing thereby the chance 
for serious loss. 

In New York City, Chicago and the 
Northern New Jersey counties of Hud- 
son, Essex, Bergen and Passaic, mer- 
cantile policies issued by association 
companies, covering upon stocks of 
silks, velours, furs, linens and kindred 
lines of goods, are now being written 
with the 80 per cent co-insurance 
clause, where the amount insured is 
$15,000 or less. Beyond the .former 
limit the clause does not apply. The 
adoption of the co-insurance clause 
‘was forced through the very heavy 
losses that have been suffered upon 
the stocks above enumerated, all of 
Which have so appreciated in value dur- 
ing the past year or two as to make 
them shining marks for robbers. 

Because of its geographical location 
and the facility with which shipments 
can be made in all directions, Chicago 
is a favorite stamping ground for 
crooks and fences, and the robbery 
Osses in the city have been relatively 
arger than were those in New York— 
and that is a bold statement, for the 
Metropolis has been a happy hunting 
ground for members of the underworld, 
who have been highly successful in 
Plying their art, despite the vigilance of 
etective departments formed by the 
silk merchants’ associations and kin- 
dred trade bodies, 





Chicago Burglary Meeting 


At the meeting of the recently organ- 
ized Burglary Underwriters Association 
at Chicago held this week, S. B. Brew- 
ster of New York, formerly secretary of 
the Burglary Insurance Underwriters 
Association and at the present time 
manager of the burglary department of 
the American Surety discussed the burg- 
lary situation in general. He explained 
burglary underwriting conditions from 
the standpoint of the company. He said 
that great difficulty has been encount- 
ered during the past year in attempting 
to arrive at equitable rates. An effort 
has been made to reduce rates on certain 
classes and increase them sharply on 
others upon which the losses have been 
heavy. 

The Chicago Association recorded 
itself as favoring the use of the co- 
insurance clause with certain specified 
minimums for each of the five groups of 
mercantile open stock contracts. The 
Chicago Association also favors the plan 
of writing residence burglary, theft and 
larceny policies with coverage under 
any or all three different classes to be 
known as A, B and C. A is to cover 
jewelry and furs only; B, to furnish gen- 
eral coverage, excluding jewelry, furs, 
wines and liquors; C, to cover wines and 
liquors only. The discussions developed 
the fact that Chicago burglary under- 
writers also advocate the increasing of 
minimum premiums on interior and ex- 
terior robbery policies. 


Will Have Burglary Issue 


“Rough Notes” of Indianapolis, the 
well known educational, business build- 
ing and salesmanship monthly magazine 
for insurance men will devote its June 
issue to complete sales and underwriting 
manual for local agents on burglary in- 
surance, This will contain graphic 
stories of hold-ups, burglaries and rob- 
beries, profusely illustrated. The num- 
ber will be given to explaining this 
indemnity as well as showing local 
agents how they can increase their busi- 
ness by vushing this line. 


Writing Many Floaters 


In the large cities London Lloyds is 
writing a big business with its floater 
policy covering furs and jewelry. The 
rate on this is 1 percent up to $5000 then 
the rate decreases. This policy covers 
furs and jewelry anywhere against 
burglary loss or mysterious disappear- 
ance. The American companies have 


not written a policy of this kind. Lon- 
don Lloyds increased its rate on this 
policy some months ago. It is a popular 
seller and it would not be surprising to 
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Automobile Insurance 
Accident and Health 


Where We Are Doing Business: 


Cal., Conn., D. C., Ills., Ind., Ia., 
Md., Mass., Mich., Minn., Mo., 
N. J.,N. Y., Ohio, Pa., R. I. and Wise. 


United States Head Office : 
431 Insurance Exchange, Chicago 
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Enables the REINSURED to accept larger lines 
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see the stock companies take it up 
later on. 
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THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 
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American Indemnity Company 


(GALVESTON, TEXAS 
CASH CAPITAL - - + «+ e« 
ASSETS—OVER 


$ 600,000.00 
,000,000.00 
This Company was examined by the New York Insurance Department as of June 
30,1919. The examiners stated in part: 
“The Company is in a sound financial condition. Its funds 
are well invested, its reserves are ample and its affairs are 
efficiently managed. Claims are promptly settled and policy 
holders and claimants receive fair and equitable treatment.” 
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Re-Insurance DEE A. STOKER 


Excess Re-Insurance RE-INSURANCE UNDERWRITER 
Catastrophe Hazard 11 So. LaSalle St. CHICAGO 


Accident Re-Insurance Underwriter. Employers Indemnity Corporation 











Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 

Central Business Men’s Association, 


Westminster Bidg. 
CHICAGO, ILL. 


G. ROYER, Pres. 
O. PAULEY, Secy. & Treas. 
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WORKMEN'S COMPENSATION 








EXPERIENCE BEING ANALYZED 





Findings of Actuarial Committee to Be 
Made Basis for Revision of 
Existing Rates 





NEW YORK, Jan. 20.—Close study 
is being made by the actuarial com- 
mittee of the National Workmen's 
Compensation Service Council of the 
experience of membership companies 
and associations with compensation 
business, and when its findings are 
complete they will be turned over to 
the general rating committee of the 
organization, properly analyzed by the 
latter body and made the basis for a 
revision of existing compensation rates. 

For want of a more practical method 
of application, workmen’s compensa- 
tion rates are based upon payrolls. 
This, it is recognized, does not accu- 
rately measure the hazard of the in- 
dividual units, but to attempt such 
scientific gauge would be utterly be- 
yond the power of the average labor 
employer, and hence the use of the 
existing method. It is appreciated that 
the abnormal increase in wages during 
the past three years has introduced fac- 
tors difficult to measure; the wage 
advances varying in different indi s- 
tries, and having apparently litle reia- 
tion to the hazard involved. 
Underwriters are studying this phase 
of the problem and will seek to reach 
an equitable solution of it. 

Both Pennsylvania and New Jersey 
recently issued new compensation rate 
manuals, but thus far no other states 
have done so. 





Would Extend 


SALEM, ORE., Jan. 
dation “that nothing 
extend the workings of the workmen’s 
compensation act to all employers, so 
that in case of injury all workmen will 
be protected, is contained in the report 
submitted to Governor Olcott by the com- 
mittee of nine named last July to con- 
duct an investigation into the affairs of 
the State Industrial Accident Commis- 
sion. Other recommendations include 
the appointment by the governor of a 
committee of three to make a. semi- 
annual check on the affairs of the com- 
mission. 

Sharp criticism is directed against 
former commissions for laxity in col- 
lection of contributions to the fund from 
employers and also for delays in the 
payment of compensation but the pres- 
ent commission is highly commended for 
the great improvement made in both 


Oregon Act 


20.—A recommen- 
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collections and compensations, Charg 
of mismanagement of the affairs of thy 
commission which brought about the im 
vestigation are declared in the report tg 
have been found lacking in substantia] 
foundation. 
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Hearings on Minnesota Plan 


ST. PAUL, MINN., Jan. 20—Legislati 
hearings on the proposed adoption by t 
state of workmen’s compensation insur 
ance on a state conducted basis, will be 
commenced in St. Paul early next month, 
W. I. Nolan, of Minneapolis, chairman of 
the house of representatives committeg 
and Paul Guilford, of Minneapolis, chain 
man of the state senate committee, g9 
announced following a conference. y 
report of the committee will be made to 
the Minnesota state legislature in Jan. 
uary, 1921. ; 

Already briefs have been filed for and 
against state insurance by the Minne 
sota Insurance Federation, the Minnesota | 
Employers’ association, the National Ag 
sociation of Casualty Companies and the 
State Federation of Labor. 
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Commissary Rate Reduced 


OKLAHOMA CITY, OKLA., Jan. 20.— 
The state insurance board last week 
placed employes of commissaries con- 
nected with mines, other than coal mines, 
in the same workmen’s compensation 
classification as employes of other com- 
missaries. The change amounts to a res 
duction in rate from $4.97 to $1.01. 
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RATES DECREASED 


(CONTINUED FROM PAGE 25) 
what may happen in these organizations, 
The deadening effect of bureaucratic ser- 
vice, the lack of initiative and the knowl- 
edge that ability will not be recognized 
te the extent that it would in private 
business all serve to keep down the gen- 
eral efficiency level of state funds. In 
Pennsylvania owing to the forcefulness 
and ambition of the management it has 
succeeded in making headway because 
there is more vitality and ambition in it 
This seems to be however, the sole ex- 
ception. 

This official declares that agents 
throughout the country should be on the 
alert at all times to protect their busi- 
ness because the path of least resistance 
toward greater state activity is largely 
through workmen’s compensation. Hu- 
manitarian appeals can be made that will 
touch the minds of the people who will 
be influenced through the heart rather 
than the head. When the subject of 
state insurance so far as workmen’s 
compensation is concerned can be gotten 
intelligently and truthfully before busi- 
ness and thinking people there is not 
much danger of state fund or state 
monopoly being favored. It is the propa- 
ganda of radical labor leaders, parlor 
socialists, professional reformers and 80 
on that is regarded as dangerous. Local 
agents should stand, this underwriter 
said, as a solid bulwark against disin- 
tegration of private business and the 
introduction of the German system of 
government ownership and control in 
this country. 


Consolidation Is Ratified 


SIOUX CITY, IA., Jan. 19—At a largely 
attendéd meeting of the stockholders 


of the American Bonding & Casu- 
alty today the contract with the 
Chicago Bonding & Insurance was 


unanimously ratified. This contract, a8 
already outlined in The National Under- 
writer, provides for the consolidation of 
the two companies, under the name 
American Bonding & Casualty with home 
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office in Sioux City. The contract, fur- 
thermore, carried with it the assignment 
of offices to former officials of the 
merged companies, as heretofore an- 
nounced. The meeting was presided over 
by President Gus A. Elbow, who has 
been at the head of the American Bond- 
ing since its organization three years 
ago and who retains the presidency of 
the amalgamated organizations. A very 
good feeling prevailed at the stockhold- 
ers’ meeting and an optimistic view of 
the consolidation and the future of the 
company was. taken. The Chicago 
Bonding already having approved the 
contract the two forces will be united 









some time the coming month. 
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AMONG SURETY MEN | 


FIDELITY LOSS RATIO NORMAL 

High Cost of Living Did Not Cause As 

’ Great an Increase as Companies 
Expected 














BALTIMORE, MD., Jan. 20.—That 
the high cost of living did not-have 
any material affect on the fidelity losses 
during 1919 is the experience of both 
the New Amsterdam Casualty and the 
Maryland Casualty. In fact, according 
to James H. Stone, vice-president of 
the latter concern, the fidelity losses 
for last year were normal and the in- 
crease did not come over the mark esti- 
mated. 

The New Amsterdam, basing its fig- 
ures on rough tables, believes that its 
losses for 1919 increased 20 per cent 
over those of 1918 and that, while the 
high cost of living formed a small por- 
tion of the increase, the main cause 
was the “high living” of the wealthy 
men. Big times, before prohibition 
went into effect, and running around 
with women formed the main cause for 
the increase in the losses. 

The statements of the two companies 
come as a big surprise, as it was gen- 
erally figured that the high cost of 
living had caused the fidelity losses to 
go up considerably. 


Change in Foreign Rates 


The fidelity rates for employes in for- 
eign fields have been revised. Hereto- 
fore there was a flat rate of 50 cents for 
bonds covering men in British posses- 
sions and a few other countries and $1 
in the others. This rate remains the 
same for saiaried employes in the British 
possessions, Canal Zone, Cuba, Porto Rico, 
the Virgin Islands Canada and New- 
foundland carry the United States rate. 
For bonds covering those on a commis- 
sion basis the rate is 75 cents for the 
first group and $1.50 for employes else- 
where. 





Ohio Surety Bond 


The General Insurance Agency Com- 
pany of Cincinnati, general agents for 
the Globe Indemnity, has just signed a 
bond for $600,000 on behalf of Rudolph 
Archer, state treasurer for Ohio. This 
is one of the largest bonds required by 
the Ohio law. 





Sees Much Building Ahead 


BALTIMORE, MD., Jan. 20.—That the 
building enterprises are due for a big 
boom for the next two years, is the 
opinion of H. B. Sprague, head of the 
contract bond department of the Mary- 
land Casualty. 

“I look for a big increase,” stated Mr. 
Sprague,” for the next two years in 
building operations. The work has 
been held up for the past two years, due 
mainly to the war and it is only natural 
that building on a scale larger than ever 
before will be done this year and next. 
A big local contractor told me today that 
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Lion Bonding. and Surety. Company of Omaha 
Capital and Surplus 6 - 0s 











The 


$750,000.00 


I have just written to a friend,— 


“In the management of The Lion, I have two ideals,— 
one, to keep the assets of the Company sound, and the 


other, to give the public a fair d 


”,. This program 


ought to appeal to the Agent who is wise. The Lion 
has a premium income of a Million a year, and is in 
the arena for keeps. With these things to recommend 
us, you should write for an agency. We write practic- 


ally all lines. 


E.R.Gurney 


President 





WE DON’T WANT MUCH 
JUST THE LION'S SHARE 























Hotel RONTENELLE 
OMAHA, NEB. 
H. EDGAR GREGORY, Manager 


330 Rooms—330 Baths 


RATES 


One person - - - $2.50 
Two persons, - -  $3.50—$7.00 

















Expert Claim Adjuster and Confidential Advisor 


Thirty years’ experience in adjusting 
Health and Accident Claims, etc. 


J. STEPHENSON 


624-26 M. & M. Bank Bidg., 
Milwaukee, Wis. 


For Wisconsin and Northern Michigan 











MERICAN LIABILITY 


COMPANY 


Disability Insurance 
>  W.R., Sanders, General Mgr. 

Citizens Nat’! Bank Bldg., CINCINNATI, OH10 

$100,000.00 Insurance Department Deposit f 








All Classes 
All 


Occupations 















CLAIM SUPERVISION 
The busy claim executive likes to feel that the eases he 
refers to a field representative will be promptly and 
efficiently handled without further supervision. 
R. L. NASE 
Adjuster for Casualty Companies 
1109-10 Mutual Bldg., Ri Va. 
a Compensation, Accident and Health Claims. 
‘erritory:— Virginia and No. Carotina 
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The American Credit-Indemnity Co. 


of NEW YORK 





CREDIT INSURANCE ONLY 





E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent losses. 


If you are a manufacturer or jobber, write for the full particulars of this service. 


415 Locust St., St. Louis, Mo. 
OFFICES IN ALL PRINCIPAL CITIES 
R. J. LYDDANE, General Agent 


91 William St., New York 


1140 Marquette Bldg., Chicago 4 
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MACON 





GEORGIA CASUALTY COMPANY 


Suiplus and Reserves to 


Policy Holders, $2,030,162.08 


Compiied Under Laws of New Tork, Penneyivania and Georgie 


GEORGIA. 



















Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty lisurinee 





and Surety Bonds 
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Southern Surety Co. 


Des Moines, Iowa 


Cc. S. Cobb, Pres. J.H. Huckleberry, Vice Pres. 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes “‘All Casualty and Surety Lines’’ 
Agents Wanted in Unoccupied territory. 





Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $747,657.55 


Specializing in Automobile and Public 


Liability and Excess Insurance 


General Agents 
STATE AGENCY 


THE AGENCY COMPANY 
Insurance Exchange, Chicago 


Salt Lake and San Francisco 
CRAIG BELK & CO. FERGUSON & HARRIS 
Chronicle Bldg., Houston, Texas Columbia Bldg., Louisville, Ky. 
STATE AGENCY, No. 1 Montgomery St., Jersey City, N. J. 














ANNOUNCING THE CONTINENTAL’S NEW 
NON—CANCELLABLE DISABILITY INCOME POLICY 
(a) It increases the sale of Life 

Insurance. 
(b) It increases the sale of Commercial 
Accident and Health Insurance. 
YOU ARE INTERESTED IN EITHER. 

Write or telegraph for particulars. 
CONTINENTAL CASUALTY COMPANY 
H.G.B. Alexander, President 

General Offices: Chicago, Illinois 
The CONTINENTAL is an American Company with 
a national reputation. 














Chas. L. Nicholson, President Harry R. Wood, Secretary 


THE INTER-STATE SURETY COMPANY » 


REDFIELD, SOUTH DAKOTA 


WE ISSUE 
eoecienaty, FIDELITY BOND S or OFFICIAL and 


PLATE GLASS and BANK BURGLARY INSURANCE 











The Fidelity and Casualty Company of New York 


92 Liberty Street, New York, N. Y. 
SEMI-ANNUAL STATEMENT JUNE 30, 1919 
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: Widelity, Surety, Accident, 
Owners’ and 
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Health, Disability, Burglary, Robbery, Larceny, 
Tenants’ Ldability, Employers’ Ldability, Publie 
» Automobile (Liability, Preperty Damage 











for the next three years building was 
due to go big.” 

A large number of big building enter- 
prises are billed for Baltimore, chief 
among them being the Columbia Grapha- 
phone plant, the Kennedy Corporation, 
the Steinmetz Motor Corporation and the 
American Sugar Refinery plant. 


Get the Iowa Bonding 


The Neckerman Insurance Agency of 
Madison, Wis., has been appointed gen- 
eral agent of the Iowa Bonding & Cas- 
ualty for surety lines. 
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MARYLAND CASUALTY FIGURES 


President Stone Comments on the 
Showing Made—Big Increase in 
Premium Income 


President John T. Stone has gotten 
out the annual report of the Maryland 
Casualty as of Jan. 1. The total net 
premiums for the year amounted to 
$18,984,988. The total commisisons on 
the year’s business were $3,808,043. The 
total cost of securing the business 
amounted to $4,220,976. The general 
expenses, including home office, were 
$1,229,972. The taxes amount to $729,- 
111, or 3.84 per cent of the premiums. 
The total cost of direct service to 
policyholders amounted to $8,605,393, 
which includes cost of indemnities paid 
under all forms of policies and surety 
bonds amounting to $6,206,094. The 
balance to underwriting account is 
$4,199,536. The income on investments 
was $731,168, making the net earnings 
on the year’s business $4,930,574. The 
total depreciation in stocks and bond 
valuations amounted to $130,774. 

In speaking of the big increase in 
commissions, Mr. Stone said that much 
of the premium was derived from risks 
of a special and temporary nature in- 
cidental to the war yet carrying over 
into 1919. The extraordinary increase 
of 1918 and 1919, he says, will not be 
repeated how that the extraordinary 
conditions that caused it have ceased. 

The increase in the premium reserve 
amounted to $947,545. An increase was 
made to claim reserves amounting to 
$2,898,788. The dividends paid in 1919 
amounted to $399,950. There has been 
added to surplus $433,334. The total 
assets are $21,083,333, premium reserve 
$6,696,146, workmen’s compensation 
and liability claim reserve $8,193,131, 
capital stock $2,000,000, net surplus 
$2,454,421. As soon as the capital will 
have been increased the surplus to 
stockholders will be $7,454,000, giving 
the company total resources of $24,000,- 
000. The Maryland Casualty is one 
of the great institutions of its kind in 
the country which is most ably man- 
aged. 

* * * 

American Surety—<Assets, $12,871,652; 
unearned premiums, $3,967,079; reserve 
for claims, $1,426,199; capital, $5,000,000; 
net surplus, $1,059,784. Fidelity and 


surety premiums, $6,007,544, and losses, 
$1,038,146. 
* * * 

Inter-Ocean Casualty — The company 
closed the year with $521,000.00, premium 
income, an increase of $65,000.00, over 
the previous year. The capital stock is 
$200,000.00, and the surplus is $110,708.57. 
The December premiums were the largest 
in the company’s history. The Inter- 
Ocean is now licensed in twenty-two 
states, and starts off the year with pros- 
pects for a large increase during 1920. 

* * * 

Interstate Surety—The company’s an- 
nual statement shows: Assets, $257,354; 
unearned premiums, $68,236; reserve for 
claims, $19,000; capital, $131,000; net sur- 
plus, $35,868. Business in 1919: 

Class Prem. 
Fidelity and Surety...$ 95,444 
Plate Glass - 10,461 
Burglary and Theft.. 3,218 2,701 


ceearees «+++ -$109,123 $18,698 
* 


* * 

Fidelity & Deposit—The company’s 
annual statement, as of Dec. 31, shows 
assets of $11,317,585, reserves $5,968,654, 
leaving after, deducting the capital stock 
of $3,000,000, surplus and undivided 


Losses 
$13,263 
2,734 





Totals 


profits amounting to $2,348,930, or a: 
loss paying power over and aboves 
reserves of $5,348,930. It has charge 
during the year $246,669, in liquid 
of its foreign business, $74,434, loss 
securities sold, $112,885, depreciation 
the book value of its stocks and bo 
and has marked off $5,000 from the 
value of its home office building, a t 
of $483,989. In addition it has 
$480,000 in dividends and has added 
560 to its undivided profits. 
ee Pe 

Reserve Health & Accident—A: 
$34,748; unearned premiums, $483; ¢ 
tal, $30,000; net surplus, $4,265. Accif 
and health premiums, $36,718, and log 
$11,435. 4 


ee, Ga 
Federal Casualty—<Assets, $471,173; 
earned premiums, $27,393; reserve ~ 
claims, $32,000; capital, $200,000; net 
plus, $186,530. Accident and health j 
$408,053, and losses, $151,451. 7 


* * * 

Kansas Central Indemnity — Asg 
$132,480; unearned premiums, $14,154; 
serve for claims, $1,140; capital, $100, 
net surplus, $15,535. Accident premiw 
$26,724, and losses, $5,521; health 
miums, $27,033, and losses,’ $5,222. 


* * * 

American Liability—<Assets, $126, 
capital, $100,000; net surplus, $18,692. | 
cident and health premiums, $61,366, 
losses, $20,560. 


* * * 

Union Health & Accident—Assé 
$178,303; unearned premiums, $5,612; 
serve for claims, $4,563; capital, $100, 
net surplus, $66,506. Accident and he 
premiums, $64,045, and losses, $24,40¢ 


* *k * 

Columbus Mutual Life—<Assets, 
754,070; unearned premiums, $4,428; 4 
serve for claims, $1,925; capital, $150, 
net surplus, $217,527. Accident 
health premiums, $77,261, and los 
$30,235. 

* ok Ox ; 

Lincoln Accident—Assets, $443,241; 
earned premiums, $282,200; reserved 
claims, $6,260; capital, $100,000; surpl 
$40,581. Accident and health premiui 
$383,976, and losses $59,292. 7 

* 


*x* * 

Pennsylvania Surety—Assets, $502, 
unearned premiums, $11,018; reserve 
claims, $5,521; capital, $250,000; surpl 
$222,636. The company paid out in dh 
dends, $263,299. Business in 1919: 

Class Premiums 
Fidelity 
Surety 


DPOCAss. 606.0553 880 8 «. -$16,635 


Black Heads Fidelity Trust 


BALTIMORE, MD., Jan. 20.—Van Lé 
Black has been chosen president of 
Fidelity Trust Company to. suce 
former Governor Edwin Warfield, w 
relinquished the position because of 
health some time ago. Governor Wi 
field becomes chairman of the board 
directors, a position created espec 
for. Mr. Warfield, who wished to be ® 
lieved to the active management of 
institution. W. Bladen Lowndes 
elected first vice-president to succeé 
Mr. Black. ‘g 

Mr. Black entered the service of t 
Fidelity & Deposit in 1895, continuii 
with it for several years, when he f 
tired to become associated with Bl: 
Sheridan & Wilson, of which his fathé 
H. Crawford Black, is head. 3 

About 15 years ago he again enteré 
the service of the Fidelity & Depos 
Company and has taken an active pa 
in directing it ever since. Since the fo 
mation of the Fidelity Trust Compan 
which took over the banking business 
the Fidelity & Deposit, he has b 


Can Deduct Claim Reserve 


BALTIMORE, MD., Jan. 20.—That t 
Maryland Casualty had the right, uné 
the excise tax of 1909, to deduct fro 
its taxable income the loss claim 
serve funds, was the decision of 
United States Supreme court. 
held that the company had been ill 


granted a refund of $8,000 that had be 
paid. 


ant underwriter in the liability depa 
ment of the Maryland Casualty, has 
cepted a position with Black, Rogers 
Co., general agents of the Maryland 
New Orleans, 


|. The fire and accident prevention cor 
mittee of the Chicago Association 
Commerce met yesterday to discw 
plans for an accident prevention dri 
in Chicago and Cook county during th 
spring months, 





active in promoting the interests of tha 
institution. a 


ally assessed under the tax law, afl 


The cour 


George T. McGraw, who was an assist 
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Helen C. Shoecraft 


IS THERE AN OPPORTUNITY FOR THE LADY AGENT? 
READ THIS RECORD. 


Two years ago Miss Shoecraft was teaching school in Kansas. She was a 
good, successful teacher on the usual teacher’s pay—but she desired bigger and 
better things—thought her ability deserved it. 

She secured an agency with the PEORIA LIFE. From the start she pro- 
cured business and made money. Today she has one of the best GENERAL 
AGENCIES in Kansas and HERSELF produces over a QUARTER OF A MIL- 
LION A YEAR—She is a member of our TWO HUNDRED THOUSAND 
CLUB. 

She no longer worries about her income or her progress in the Business 
World. All that is settled, fixed and certain. 


She is Successful, Satisfied and Happy. 


WE HAVE ROOM FOR MORE SHOECRAFTS 






































—_ GOOD CONTRACTS TO [STO LIVE CLEAN AGENTS 
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UNIQUE ‘‘ADS” BOOST _ 
LIFE INSURANCE DAY 


Milwaukee Underwriters Make 
Notable Contributions to 
Publicity Literature © 


BANKS AID IN CAMPAIGN 





“Will” of Man Who Failed to Provide 
for His Family Is Featured in 
One Advertisement 





MILWAUKEE, WIS., Jan. 20.—Life 
underwriters in Milwaukee and vicinity 
observed “Life Insurance Day” of Na- 
tional Thrift Week-in a notable man- 
ner on Monday. The observance which 
struck the public eye was in the form 
of newspaper advertisements which 
are regarded as interesting contribu- 
tions to the literature of life under- 
writing publicity. 

The Milwaukee Association of Life 
Underwriters published in the morn- 
ing and afternoon newspapers of Mon- 
day a five-column advertisement, 15 
inches deep, exceptionally attractive 
in text and layout. The “copy” was 
prepared by the advertising depart- 
ment of Clifford L. McMillen, general 
agent of the Northwestern Mutual 
Life, and reads as follows: 


“Are You This Man?” 


There is a man in Milwaukee who is 
the envy of his many friends. 

He is a man in business—his future is 
before him—he has a family—he lives 
for it. 

He has seen business reverses come 
to others—he has seen families in dis- 
tress—he has seen men drop out in the 
prime of life before their success was 
assured. : 

Yet this man does not worry. 

Threatened business reverses do not 
destroy his complacence—his sickness is 
not aggravated through fear of death— 
he does not fear for his family. 

He is calm and untroubled in the face 
of epidemics or misfortune because his 
family is provided for. His affairs are 
on a firm foundation. His conscience is 
clear because he has done his first duty 
fully. 

For him life is a clear stretch ahead— 
he carries ample life insurance. 

Are you this man? 

Milwaukee Association of Life Under- 

writers. 


MeMillen Agency’s Advertisement 


The Clifford L. McMillen agency 
also published an advertisement of 
similar size, entitled, “A Tribute to 
the American Husband,” which was a 
striking appeal for life protection and 
called the American husband who 
meets his responsibility as the protec- 
tor of women and children as enacting 
the finest piece of chivalry of the 
twentieth century. The text in brief 
was: 

In some European ‘countries life in- 
surance is made compulsory, like taxes, 
because it is regarded as a necessity 
for the nation’s welfare. 

In America, the home of democracy, 
ur men have shown that they can be 
depended upon, with out compulsion,.to 
meet their responsibility as protectors 
of women and children. 

In our opinion, this is the finest piece 
of chivalry of the twentieth century. 

Like all literature issued by the 
McMillen agency, the advertisement 
was signed, “Clifford L. McMillen and 
Associates,” the title invariably used 
to designate the home agency of the 
Northwestern Mutual Life. 


Bank Gets Spirit of Occasion 


The oldest bank in Milwaukee, the 
Marshall & Illsley Bank, entered into 
the spirit of the occasion by publish- 
ing an advertisement that was con- 
spicuous: At the top was “National 











ADVANTAGES OF AN 


INSURANCE COURSE — 








phia, president of the first class 

of the. Carnegie: School of. Life 
insurance Salesmanship, in his address 
to the members of the second class on 
the opening day of the second term 
reviewed the advantages which he had 
gained from the courses studied there 
and the possibilities which they offer 
to an ambitious young life insurance 
man. He satd m part: 


-In-the- first-place, this: course in Life 
Insurance Salesmanship has put me in 
a position where I KNOW. It has in- 
creased my self-confidence wonderfully, 
for I have none of the hesitancy born 
of ignorance, and fear, lest I be cornered 
by some question or assertion. I KNOW 
now when I am talking to a prospect 
that I have more than enough knowledge 
about life insurance to meet his every 
query. Mind you, I don’t intend to use 
that knowledge except when needed. 
But the big point is that I know it is 
there when I do need it, and the self- 
confidence which that gives is alone 
worth the time spent here. For with 
that confidence in one’s self, one cannot 
but more easily inspire the confidence 
of others in him. If I can talk to a man 
straight from the shoulder with the 
positive conviction that every word I 
am saying is absolutely true, and that 
I know it is true, he simply must re- 
spond. What gives men confidence in a 
lawyer? A shifty eye, or a direct, unflinch- 
ing look? A roundabout, hesitating am- 
biguous answer, or a short, direct to the 
point assertion, backed up with the con- 
viction of absolute knowledge? And so 
I say that the course in Principles of 
Life Insurance has given me a broad 
working knowledge of the factors un- 
derlying the business, which in turn, 
has given me a most valuable self-con- 
fidence that years of actual experience 
in the field could not have yielded. 


* * x 


A LBERT W. MOORE of Philadel- 


Secondly, in the course in Functions 
of Life Insurance, the school has given 
me a wonderfully inspiring conception 
of the bigness, the far-reaching useful- 
ness of life insurance as an institution. 
Here we took up the manifold purposes 
and needs which life insurance fulfills, 
from caring for funeral expenses to pro- 
viding all kinds of incomes for all kinds 
of conditions, its value as a promoter of 
thrift and the savings habit, the enor- 
mous resources accumulated by the life 
insurance companies and_ reinvested 
throughout the country, building up 
municipalities, railroads, schools, im- 
proving sanitary conditions, and all the 
ether ramifications of the influence of 
life insurance. 

Again, I learned how to go after and 
get business in definite and concrete 
ways. The school has given me a very 
real basis upon which to build, a work- 
ing knowledge of how to go after pros- 
pects and line them up, of how to ren- 
der particular and special service to 
them and create a cumulative business. 
The course in Practical Life Insurance 
Salesmanship showed me how to com- 
bine all that I learned from whatever 
other source and bring it into one smooth 
working whole, a knowledge which must 
Erove of inestimable value in the days 
to come. 

* + * 


But one of the most important things 
that the course has given me, if any one 


thing can be singled out, is at least a 
small glimpse, a little insight, into the 
great art of selling intelligently. The 
study which you will make here can 
only be a preliminary one. You can only 
hope to gain here a foothold upon which 
to build in the years to come. But in 
this course I learned that it-is.perfectly 
possible, if one will but study his course 
of procedure and be versatile and wise 
enough, to lead a prospect through a 
series of progressive steps up to and 
through the buying point. It requires 
great art and skill and no little amount 
of study, not only of the prospect, but 
of his needs, his-habits, his very move- 
ments, and answers during the inter- 
view for little undercurrents which 
really tell more.than his actual words. 
And so I say that this work here can 
only be elementary. It will take years 
and years of practice, of analyzing each 
interview, picking out the faults and 
correcting them in the next one, and 
ever building toward the goal of per- 
fection. But is not this just the crux 
of the whole matter? Aren’t we here 
primarily to learn how to sell intelli- 
gently? And if-it takes years to achieve 
perfection, then is it not all the more 
to be desired? A doctor does not become 
a great surgeon ina day. A lawyer does 
not become a jurist of international 
fame over night. Neither does a true 
salesman, in the highest sense of the 
term, spring up like a mushroom. Per- 
fection in salesmanship is a goal we all 
want to reach, but one to be attained 
only through long and painstaking 
effort. And so I believe this course has 
given me that glimpse, or insight into 
the great possibilities of salesmanship, 
and the keen desire to perfect myself 
in the art of my profession. 


* * * 


Finally, and in many ways most im- 
portant of all, I have received wonder- 
ful and lasting inspiration from’ the 
numerous lectures by the successful men 
who have come to address the class. 
When men of the biggest character in 
the business, who have risen only 
through years of hard work and bitter 
experience, will come here and give of 
that experience, imbuing us with their 
enthusiasm and devotion to the institu- 
tion of life insurance, there is not a man 
who draws breath, who must not get a 
tremendously bigger and broader vision 
of the great field which life insurance 
serves, than he ever could get in the 
hum-drum existence of every day work 
at home. He simply becomes obsessed 
with the great wonder of the business; 
he exudes his enthusiasm from every 
pore, and, carried on by that enthusiasm, 
guided by his knowledge of the busi- 
ness, its manifold uses and a working 
knowledge of the art of selling, he can- 
not help but succeed, 

So, in conclusion, let me say that you 
are here, facing the opportunity of a 
life time. You have a chance to gain in 
three months what it has taken those 
in years gone by a quarter of a century 
to acquire. What you will make of this 
opportunity depends entirely upon each 
individual here. You will receive back 
directly in proportion to the amount of 
energy you putin. Take my advice and 
resolve to work as you never worked 
before. The time is short, the amount 
to be accomplished enormous. Unrelent- 
ing and unmitigated work is your only 
Salvation. 








Thrift Week.” Then followed this text: 


The Rejected Risk. The man who has 
been rejected for life insurance learns 
something in the twinkling of an eye 
that no one could ever teach him, He 
suddenly discovers that he is carrying a 
burden. He may laugh at the doctors, 
he may not fear'an early death, but— 
if he loves his family, he wishes he had 
been insured. He regrets that he did 
not make application sooner. 

Insure your life now for what it is 
worth. If you are not insured or are 
not carrying sufficient life insurance, 
make application now. If you delay, 
whose fault will it be if you are re- 
jected? Your insurance premium will 
not worry you if you will put a portion 
of your income into a savings account 
each pay day. Open your “Insurance 
Premium Account” at this bank today. 


Will of “John Smithell” 


C. E. Brasted, general agent of the 
Old Line Life of Milwaukee at Wau- 





kesha, Wis., published unique and at- 
tractive advertisement in the form of 
a certificate purporting to be the last 


will and testament of one John 
Smithell. The testator leaves to his 
wife “one washboard, one tub, one 


well worn clothes wringer and one old 
clothes line, believing. she will find 
them useful after I am gone.” The 
next paragraph reads: 

To my friends I leave the memory of 
my indifference and unusual selfishness. 
To the serious-minded man, C. E. 
Brasted, 223 Ovitt Block, phone 286W, 
who tried to sell me a life insurance pol- 
icy in the Old Life Insurance Co. of 
America, Milwaukee, Wis., I leave recol- 
lections of my continued refusal. ... To 
my children I leave some threadbare 
garments, wornout shoes and an empty 
cupboard. . . . I leave to posterity this 
epitaph: “He provided not for his own; 
not even for those of his own house- 
hold.” 





GOOD SHOWING MADE — 
ON MORTALITY RATI 








Notable Improvement Is Reported 


by Life Companies in Their 
Annual Statements 





BIG GAINS IN_ BUSINESS. 


4 


Tremendous: Increases’ Shown in: Pros: 
duction for Year and Amount of 
Insurance in Force 


The annual statements of life -insur- 
ance companies show a_ tremendous 
gain in new business and amount in 
force. Never was such a golden period 
in life insurance. The companies make 
far different showings this year in their 
mortality ratio, although the influenza- 
pneumonia losses early in the year 
were heavy. However, the mortality 
rate the last six months. of the year 
was far more favorable and in fact 
went below the normal line. 


Northern Assurance 


The Northern Assurance of Detroit, 
one of the leading western companies, 
well managed in every particular, shows 
net insurance last year of $8,085,828, 
gain $3,916,900; insurance in force $23,- 
907,426, gain $6,292,044. Its assets are 
$2,002,145, a gain of over $300,000. Its 
income last year was $795,412, a gain 
of about $215,000. The Northern 
Assurance is popular with its agents 
and is well equipped to render a large 
service. -President Clarence L. Ayres 
is an active man in life insurance, who 
keeps in close touch with his agents. 

The Royal Union Mutual Life at the 
close of 1919 had $58,000,000 of insur- 
ance in force, an increase of $7,000,000 
over 1918, and 20 per cent of the busi- 
ness written in 1919 consisted of addi- 
tional insurance purchased by policy- 
holders. 

Cleveland Life 


The annual statement of the Cleve- 
land Life shows assets of $2,949,883, 
policyholders’ surplus $278,552, total 


income $1,143,302, insurance in force 
$26,341,797, gain $3,903,650. The new 
business of the Cleveland Life 


amounted to $6,408,440. Its assets in- 
creased $426,428. The excess of in- 
come last year was $417,045. It paid 
policyholders and beneficiaries $293,- 
611, its total disbursements being 
$725,257. Since the first death claim 
in 1909 the Cleveland Life has paid 
policyholders $1,268,236. The success 
of the Cleveland Life is due to Presi- 
dent W. H. Hunt and his associates, 
who have spent much time and effort 
in its development. The Cleveland Life 
can be counted on to make good 
progress and show growth from year 
to year. 

The Northwestern National Life 
shows new business last year $42,803,- 
814, gain $20,064,889. Its paid for busi- 
ness was $39,307,415, gain $18,381,511. 

The Mutual Benefit’s net business 
last year was $182,933,657, a gain of 
$71,671,428. It paid for $21,291,903 in 
December, which was the best month 
in its history. The best previous month 
was October when the record was $17,- 
000,000. 

The Franklin Life shows insurance 
in force $92,000,000 and assets $10,750,- 
000. 

Equitable of Iowa 


The Equitable Life of Iowa last year 
showed new paid for insurance $57,- 
328,210, insurance in force $206,553,403, 
gain * $46,935,313, dividends $924,992, 
death claims $1,130,635, percentage of 

(CONTINUED ON PAGE 4) 
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DIFFICULT TO GAUGE 


Life Insurance Medical Men Still 
in Doubt as to Its Prob- 
able Effects 








TAKE OPTIMISTIC VIEW 





Physicians Believe Visitation Will Not 
Be So Severe or Widespread as 
One Last Year 


Life insurance medical men are 
frankly at sea in regard to the effect 
of the new outbreak of influenza 
which so far seems to be most severe 
in Chicago and vicinity. The former 
epidemic came wholly without warn- 
ing and another might do likewise. 
Generally, however, they are disposed 
to take an optimistic view. In spite of 
the fact that the new cases have been 
appearing in Chicago at the raie of 
hundreds each day, with an outbreak at 
the Great Lakes Naval Training sta- 
tion sufficient to cause a rigid quaran- 
tine to be established there, several 
hundred cases at Camp Grant, the mili- 
tary post near Rockford, Ill, and scat- 
tered cases reported throughout the 
state, the general belief is that the epi- 
demic this year will not reach anything 
like the serious character, in point 
either of virulence or number of cases 
as the one which raged during the 
winter of 1918 and 1919. 

Chicago Pestoffice Crippled 


Chicago’s postoffice has been seri- 
ously crippled by the new epidemic and 
with 40 men out in one day was un- 
able even to get out all of the first 
class mail. Even some of the life in- 
surance offices have had a large num- 
ber of absentees. While the number 
of cases reported is sufficient to be 
alarming, it is pointed out that there 
is always a heavy run of ordinary grip 
at this time of the year and that with 
an influenza scare on, many of these 
cases are likely to be reported as in- 
fluenza. Furthermore the list is likely 
to seem larger in proportion than at 
the beginning of the former epidemic, 
because influenza cases were not 
classed as reportable at that time, and 
the reports now are sure to be much 
more complete. 


New Form Causes Alarm 


While the new cases are in general 
less virulent than those of last year, 
a disturbing element has been added 
by the appearance of a new form of the 
contagion, which is even more deadly 
in character. It is of the intestinal type 
and resembles cholera, though less 
dangerous. Little detailed information 
in regard to its characteristics and ef- 
fects have been received, although out- 
breaks have been reported from several 
cities in Kansas, Nebraska, Oklahoma 
and Iowa, and a few cases have been 
reported in the vicinity of Chicago, 
which are believed to be of that type. 

One feature of the cases reported 
recently, which inclines physicians to 
believe that the mortality will be much 
less than in the former epidemic, is 
that the disease is not going to the 
lungs as it did before, but the effects 
are felt mostly in the throat and the 
aching throughout the body. It was 
the fact that it went to the lungs al- 
most immediately that caused so many 
Pneumonia cases in the former attack. 


Attacks People of Advanced Years 


It is also noticeable that many of 
the victims now are persons of ad- 
vanced years, while last year the large 


SALES COURSE READY 





AIDED BY THE LIFE PEOPLE 





Northwestern University Will Present 
a Splendid Course on Life Insur- 
ance Salesmanship at Chicago 





The Northwestern University will 
open its course in life insurance sales- 
manship in the College of Commerce 
building, Lake and Dearborn streets, 
Chicago, Feb. 10. The course will be 
in charge of Dr. Fraser Hood who is 
a professor of psychology in the uni- 
versity and for a number of years was 
connected with the Massachusetts Mu- 
tual Life at Memphis. The lessons will 
be given every Wednesday evening and 
Saturday afternoon, the sessions being 
two hours long, there being sixteen 
different lessons. The cost will be $45. 

The Chicago Life Underwriters As- 
sociation has appointed an advisory 
committee to assist Dr. Hood in shap- 
ing up the course. The committee con- 
sists of E. C. Platter, Massachusetts 
Mutual, chairman; J. F. Oates, North- 
western Mutual; J. H. Miles, Union 
Central; W. E. Webb, National Life 
U. S. A.; Courtenay Barber, Equitable 
of New York; H. C. Hintzpeter, Mu- 
tual Life; R. E. Whitney, New York 
Life; E. C. Fowler, New England Mu- 
tual; George Hoffman, Guardian of 
New York; L. Brackett Bishop, Massa- 
chusetts Mutual; F. B. Mason, Aetna 
Life; I. B. Eberhardt, Northwestern 
Mutual; G. S. Brown, Mutual Benefit, 
and Jules Girardin, Phoenix Mutual. 

The course now used at the Carnegie 
Institute will be adapted as far as pos- 
sible to the Northwestern University 
classes. In fact, if it is found that the 
course in Chicago is popular an effort 
will be made to establish a regular life 
insurance salesmanship course similar 
to that at Carnegie. The Life Under- 
writers Association is taking a keen 
interest in this work and hopes that 
the different life agencies will see to 
it that some of their men take this 
course and better prepare themselves 
for their everyday tasks. 








those in the prime of life and appar- 
ently of the greatest bodily vigor. In 
fact, it almost seemed that the persons 
who had been subject to tonsilitis or 
rheumatism, and to some extent with 
those with tubercular affections, were 
immune. 

Pneumonia cases have shown a de- 
cided increase recently, but there is 
some doubt as to whether that fact can 
be directly connected with the new 
influenza visitation. The damp, raw 
weather during the winter in the mid- 
dle west has been especially favorable 
for the development of pneumonia. 
Colds, throat troubles and grip have 
been especially prevalent throughout 
the winter. These weather conditions 
also are favorable of course to the de- 
velopment of influenza, but if the new 
outbreak is in fact the same disease 
which spread such havoc last year and 
the year before, it is apparently in a 
much milder form. 


After Effects Not Unfavorable 


Whiie many diseases of other sorts 
followed in the wake of the influenza 
epidemic, these after effects do not 
seem to have had an especially unfa- 
vorable effect upon the experience of 
the life insurance companies. While 
many applications of persons who had 
had the influenza last year were held 
up on that account until it could be 
determined whether or not they had 
fully recovered, medical examiners 


state that there have been very few 
death claims so far from people of that 
sort who were finally accepted by the 
companies. 

Whether or not the new epidemic 
proves to be in any way comparable to 


BUY MORE U. S. BONDS 


POPULAR AS AN INVESTMENT 

Life Companies Adding Materially to 

Their Holdings of Government 
Securities 





HARTFORD, CONN,., Jan. 20—Gov- 
ernment obligations are becoming in- 
creasingly popular with insurance com- 
panies as an investment and the annual 
statements of the leading Hartford 
companies are likely to show that dur- 
ing the last year the various companies 
have added to their holdings of Liberty 
bonds of various issues and in addition 
have acquired the bonds of the allied 
nations, which not only return a splen- 
did income but are now entitled to an 
extremely high rating. 

Commenting on this sttuation, Pres- 
ident Henry S. Robinson of the Con- 
necticut Mutual said that his company 
has added materially to its holdings in 
government bonds. 


Offer Splendid Investment 


“Possessing tax exemption features, 
as they do, and returning a very fair 
rate of interest, several of the bond 
issues of the United States offer a 
splendid investment, and although we 
bought a large share during the war the 
company has added to its holdings in 
the course of the past year, buying the 
bonds in at favorable prices, on the 
market,” he said. 

Mr. Robinson added that several of 
the allied issues are also very attractive 
and the company has made quite a few 
purchases in this field. The situation 
with other local companies is under- 
stood to be much the same. 


Follow Conservative Policy 


In point of investments, the com- 
panies have always followed a conserva- 
tive policy. The past few years have 
been favorable ones for making new 
purchases, inasmuch as the prices of 
securities of very high standard have 
been decidedly reasonable. Some of 
the bonds, including those of the lead- 
ing railway systems held by the com- 
panies, have declined somewhat during 
the last few years; however they were, 
for the most part, acquired on favorable 
terms and the depreciation in price has 
not been great. On the other hand, 
many securities owned by the insurance 
companies have shown very substantial 
gains. All in all, so far as the invest- 
ments of the Hartford insurance com- 
panies are concerned, the year has been 
a favorable one, with the outlook ap- 
parently favoring a substantial increase 
in value of securities during 1920. 








to the matter in the press has again 
served to call attention to the needs 
of life insurance protection, and insur- 
ance salesmen are not slow to take 
advantage of that fact. They find it an 
effective talking point, and believe that 
it will have a material effect in stimu- 
lating new business and increasing the 
production during the early months of 
the present year. 





Cameron Agency Sets Record 


D. N. Cameron, general agent of the 
Northwestern Mutual Life at Oshkosh, 
Wis., reported a total business of $7,215,- 
000 for 1919, which is a gain of 135 per- 
cent over 1918. In honor of the achieve- 
ment, Mr. Cameron entertained his en- 
tire field force at the general agency 
headquarters on Jan. 8 At a round 
table on business for 1920, a number of 
officials and department heads from the 
home office at Milwaukee were present 
and made addresses. Among these was 
Michael J. Cleary, vice-president; George 
E. Copeland, superintendent of agencies, 
and John J. Hughes, assistant superin- 
tendent of agencies. Mr. Copeland com- 
plimented Mr. Cameron and his staff very 
highly on the work of the past year and 
said the agency ranks second in the 
United States per capita production, and 








majority of the people attacked were 





the former one, the prominence given 


WESTERN & SOUTHERN = 
HOLDS BIG MEETING 


Every One of Its 70 District Su- 
perintendents in Attendance 
at Convention 


PROGRESS IS REVIEWED 


Insurance in Force Is $191,495,761 and 
Increase for Year $46,440,277— 
Has Million Policies 


CINCINNATI, O., Jan. 21—Every 
one of the 70 district superintendents 
of the Western & Southern, represent- 
ing the eight states in whch the com- 
pany is entered, was present Friday 
and Saturday for the superintendents’ 
conference. It was an optimistic and 
enthusiastic crowd, thoroughly imbued 
with the spirit of confidence for the 
future of life insurance and of the com- 
pany. Gloom was cast over the second 
day’s session by a death in the family 
of Noah Morgan, superintendent of 
agencies of the Central division. On 
account of Mr. Morgan’s enforced ab- 
sence separate conferences of superin- 
tendents from the three divisions were 
consolidated, Saturday afternoon. 


Otherwise the program was followed 
throughout the meeting. 


Superintendents Speak at Banquet 


Luncheon was served each day at 
the home office building. President W. 
J. Williams was host to the visitors 
Friday night at Keith’s theatre, al- 
| though unable to be present. Saturday 
night there was an elaborate banquet, 
with Vice-President C. F. Williams 
presiding as toastmaster. There were 
eight toasts, with the leading superin- 
tendent from each state, reckoned on 
the basis of last year’s business, re- 
sponding. In order of response, they 
were: Ohio, C. H. Curry, Columbus; 
Indiana, J. D. Huff, South Bend; Mich- 
igan, John Gibbs, Detroit; Illinois, C. 
H. Catron, East St. Louis; Missouri, 
Philip Becker, St. Louis; Pennsylvania, 
D. D. Troxell, Pittsburgh; West Vir- 
ginia, J. B. Radcliffe, Huntington; 
Kentucky, A. J. Altsman, Louisville. 
Two-minute addresses were made by 
a number of the other superintendents. 


Growth of Business Reviewed 


In the absence of President Wil- 
liams, Vice-President C. F. Williams 
presided at the sessions and opened the 
proceedings with a cordial speech of 
welcome, from which he proceeded 
into an analysis of the company’s prog- 
ress. He and Vice-President H. W. 
Wannenwetsch, who spoke in the 
afternoon, aroused much enthusiasm 
over their presentation of the com- 
pany’s progress last year. It was 
shown that total receipts were $7,778,- 
707.51, of which $6,977,862.99 was pre- 
mium income, and that total disburse- 
ments were $4,988,257.30, leaving $2,- 
790,450.21 added to investment account. 
Assets were shown to be $18,682,446.35, 
and surplus as regards policyholders 
to be $950,098.35. Insurance in force at 
the close of 1919 was $191,495,761, an 
increase for the year of $46,440,277. 
More than 1,000,000 policies are in 
force, and the gain for the year was 
more than 145,000 policies. _ ‘ 

Clyde S. Johnson, second vice-presi- 
dent and general counsel, touching on 
the phenomenal growth of the last 
year, said the purpose of large produc- 
tion is not to make money, for there 
ig no money in it; but its more noble 
purpose is to bring as many people as 
possible into the fold of life insurance. 

Arthur I. Vorys of Columbus, former 





sixth in total production. 
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PROGRAM COMPLETED 
FOR SALES CONFERENCE 





Full Arrangements Made for Hold- 
ing One Day’s Selling Sympos- 
sium in Chicago 


SPEAKERS WIDELY KNOWN 


Life Men of National Prominence Will 
Address Gathering—Variety of 
Topics Chosen 


Arrangements have just about been 
completed for the one-day sales con- 
gress to be held in Chicago Feb. 9, un- 
der the auspices of the Chicago Life 
Underwriters Association. Edgar C. 
Fowler, Chicago general agent of the 
New England Mutual and chairman of 
the program committee, has just re- 
turned from the east where he has ar- 
ranged with a number of nationally 
known life insurance men to appear on 
the program. It now remains to simply 
arrange for the details of the meeting. 


Stevenson to Speak 


One of the most prominent speakers 
who has a place on the program is 
John A. Stevenson who is at the head 
of the course in life insurance sales- 
manship at Carnegie Institute in Pitts- 
burgh. Mr. Stevenson spoke at the 
meeting of the National Life Associa- 
tion in Pittsburgh last fall and is rec- 
ognized as a man who has a deep un- 
derstanding of the problems of selling. 
He will /Speak on “The Psychology of 
Selling.” 


Hall on Monthly Income 


J. Elliott Hall, one of the leading 
producers in the New York City gen- 
eral agency of the Mutual Benefit, will 
talk on “Monthly Income Life Insur- 
ance.” Mr. Hall is one of the most suc- 
cessful salesmen of this form of pro- 
tection in the country. He is widely 
known for his ability to sell monthly 
income insurance and has done a great 
deal in the way of instructing Mutual 
Benefit men both in the New York 
general agency and at the homme office. 


Wright to Give Inspiration 


H. D. Wright, superintendent of 
agencies of the Metropolitan Life, will 
give an inspirational talk. Mr. Wright 
was for many years superintendent of 
the Kenwood branch of the Metropoli- 
tan Life in Chicago and two years ago 
was called to the home office to assume 
his present position. He has charge of 
one of the eastern territories for the 
company and is a practical life insur- 
ance mani. 


Two to Discuss Taxation 


Insurance taxation will be discussed 
by Samuel T. Swanson, assistant gen- 
eral counsel of the Northwestern Mu- 
tual Life, and A. H. Ingersoll, assist- 
ant to A. A. Drew, Chicago general 
agent of the Mutual Benefit. Mr. In- 
gersoll will discuss the state and in- 
heritance tax laws and Mr. Swanson 
will treat the subject of life insurance 
taxation in a broad way. They are ex- 
perts on the subject. 


Beers on Standardized Talk 


William H. Beers, district agent of 
the Mutual Benefit at Rochester, N. Y., 
will give his famous standardized sell- 
ing talk. Mr. Beers is a great believer 
in the idea that the same underlying 
motives move all men to buy life in- 
surance and has arranged a standard- 
ized talk after a great deal of study of 
the subject. 


Augustine in Pep Talk 





}a policy dated March 3, 1917, he having 
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Life Companies 


fIncludes health and accident. 
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the Illinois Life at Peoria, Ill. will give 
a “pep” talk on life insurance. Mr. 
Augustine’s addresses have always 
been a feature of the annual meetings 
of the sales force of the Illinois Life. 
Mr. Augustine has a magnetic person- 
ality and has been a source of great 
inspiration to Illinois Life men at all 
of the company’s agency meetings. 


Business Insurance by Hatfield 


A. D. Hatfield, of Cleveland, O., wiil 
speak on “Business Insurance.” Mr. 
Hatfield was formerly a member of the 
firm of Hatfield, Murray & Walker, 
Cleveland general agents of the Penn 
Mutual. For several years past Mr. 
Hatfield has been operating independ- 
ently, producing business at the rate 
of about $2,000,000 annually. He is one 
of the leading life men of Cleveland. 


Will Attract Big Attendance 


Wilbur Nesbit, vice-president of the 
William Rankin advertising agency, 
will talk on “The Humanizing of Busi- 
ness.” Mr. Nesbit has the salesman’s 
viewpoint and is an important: figure in 
the advertising world. The meeting 
will be held in one of the big conven- 
tion halls of the Hotel La Salle. Chi- 
cago general agents will turn out their 
selling forces on en masse. A great 
many life insurance men within a ra- 
dius of 100 miles or so of Chicago will 
be on hand at the meeting. No expense 
will attach to attending this gathering. 
Jules Girardin, president of the Chi- 
cago Association will preside at the 
business sessions and at the banquet 
to be given in the evening by the Chi- 
cago association. It will be one of the 
really great life insurance meetings of 
the year. 


Ruling on Grace Period 


The court of civil appeals, at Austin, 
Tex., has reversed and rendered judg- 
ment in the case of Mrs. Flora Mitchell 
vs. Southern Union Life, holding the in- 
surance company liable for $1,500 on the 
life of Mrs. Mitchell’s husband, who held 


died on April 22, 1918, and without hav- 
ing paid a second premium, The opinion 
of the court says the policy allowed a 
grace of one month in the payment of 
the premium which was due March 2, 
1918, and provides that if the premium 
has not been paid with the period of 
grace, the insurance will automatically 
continue as term insurance for the face 
of the policy for such term as, at the 
end of any policy year, is stated in the 
table, and the term in the table at the 
end of the first policy year is one month, 
the period of automatic continued insur- 
ance began at the end of the grace pe- 
riod and the policy was in force on April 
22, 1918, when the insured died. 


Cobb Leaves American National 


The resignation is announced of As- 
sistant Secretary W. H. Cobb of the 
American National of Galveston, Tex. 
Mr. Cobb has been associated with the 
company in various field capacities and 
has held his present position for the past 
two years. His resignation becomes 
effective Feb. 1 and his future connec- 





O. H. Augustine, general agent of 





tion has not been announced. 


GOOD SHOWING MADE 
ON MORTALITY RATIO 


(CONTINUED FROM PAGE 2) 


dividends to death claims 82 percent, 
mortality ratio 48.7 percent, insurance 
gained to amount written since organ- 
ization 67.2 percent. Assets $28,649,067. 
The average mortality for last ten 
years was 49.1 percent. 


Northwestern Mutual Life 


New business of the Northwestern 
Mutual Life of Milwaukee for 1919, on 
the paid-for basis, aggregated $297,- 
100,000, the largest in the history of 
the company, and a gain of 104 per 
cent over the business of 1918, which 
amounted to $151,335,000. One of the 
outstanding facts of 1919 business is 
that 49.4 per cent of new business was 
in the form of additional protection 
purchased by policyholders. This is 
believed to be a record for American 
life companies. In the first six months 
of 1919 the new business amounted to 
more than the aggregate of new busi- 


ness written in the entire twelve 
Cedar Rapids Life 
The Cedar Rapids Life last year 


made an increase of 30 percent of in- 
surance in force, a 28 percent increase 
in gross assets and a substantial in- 
crease in surplus. The company now 
has gross assets of $1,012,672 and sur- 
plus to policyholders of $164,721. The 
company had a premium income last 
year of $300,200 and now has insurance 
in force of $10,010,022, as compared to 
$7,700,619 last year. The Cedar Rapids 
Life is admitted to Minnesota, Iowa 
and South Dakota and has application 
pending in Nebraska. It is one of the 
staunch and sturdy companies of the 
middle west. C. B. Svoboda, the secre- 
tary, is the active insurance man of the 
company. The Cedar Rapids Life is 
now in a very strong financial position. 


Liberty Life 


The Liberty Life of Lincoln, Neb., 
now has gross assets of $151,000, capi- 
tal of $100,000 and $50,000 of paid up 
surplus. The company was organized 
in May of last year and has to date 
issued business of $1,200,000. It is li- 
censed only in Nebraska and writes 
both participating and non-participat- 
ing business. Ira Cook, vice-president, 
and Joseph Goldstein, the secretary, 
are the active insurance men of the 
company. 

Great American Life 


The Great American Life of Hutch- 
inson, Kans., now has insurance in 
force of $4, 128,125, distributed among 
1,712 policies. This is a gain of insur- 
ance in force for the year of $1,192,375. 
The total amount of business written 
and delivered last year was $2,891,375 
as compared to $1,968,750, paid for in 
1918. 


Montana Life 
The Montana Life showed issued busi- 





ness last year $12,121,930, giving it busi- 
ness in force $30,747,236. During the 
last two years the company has paid 
death claims $548,000. The slogan for 
1920 is $15,000,000 issued business. The 
company is now making arrangements 
to enter Oregon, Utah and California, 
The agency force in Montana produced 
$6,438,430 last year. The company is 
now operating in the Dakotas, Washing- 
ten, Idaho and Montana. 


CONCLUDE REGIONAL RALLIES 





Lincoln National Life Officials Report 
Gratifying Results from 
Conferences 


Lincoln National Life officers, who have 
returned to the home office after spending 
a week in conference sessions with dis- 
trict agencies forces in Chicago, Toledo 
and Pittsburgh, announce the most grati- 
fying results from contact with their 
salesmen in the east and middle west. 
More than 200 Lincoln Life agents at- 
tended the regional meetings. 

E. Colwell, Jr., of Greensboro, N. C., 
delivered his able lecture on “The Strat- 
egy of Approach” before the Pittsburgh 
conference body. He was called to give 
this lecture at the Carnegie Institute last 
year and his effort was heralded as one | 
of the most masterful contributions to 
the institute. Mr. Colwell, a Lincoln 
Life agent, is credited with the sale of 
more life insurance than any other one 
man in the state of North Carolina last 
year. The arousing of the curiosity of 
the prospect should be the first and most 
important step in the sales approach, Mr. 
Colwell maintains. 

At the Toledo gathering, L. A. Griffin, 
Lincoln Life supervisor for Ohio, illus- 
trated by a chart talk his method of sell- 
ing the 23-year endowment policy of the 
company. 

Walter T. Shepard, vice-president and 
agency manager, proceeded from the 
Pittsburgh conference to Newark, N, J., 
where he attended the silver wedding an- 
niversary of his parents on Monday. 


Rockford Increases Capital 


The directors of the Rockford Life 
have purchased 5,000 additional shares 
of stock, paying $20 a share, par value 
$10. This will increase the capital stock 
to $175,000 and give the company a sur- 
plus of about $60,000. No commissions 
were paid on this transaction. The com- 
pany is- applying for admission to Iowa 
and will also enter Wisconsin this year. 
The idea is to put two or three agency 
organizers into the field who will give 
all of their attention to selecting and 
training new men in the territory that 
will be entered. 


Agency Convention at Hartford 


The annual convention of the Connec- 
ticut agency force of the Mutual Life 
of New York was held at the company’s 
Hartford office Jan. 11 and 12. Inter- 
esting and enthusiastic sessions were 
held each day. Manager Dwight Hol- 
brook announced an increase of 65 per- 
cent over the previous year, with over 
11,000 policies, aggregating over $24,000,- 
000, in force in Connecticut at the end 
of the year. At the close of the conven- 
tion a dinner was held. 
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Why Lincoln Life? 





BECAUSE, your contract will be direct with the company. 


BECAUSE, your contract will not contain a thirty days’ cancella- 
tion clause. 


BECAUSE, the company is growing very rapidly and men of proven 
worth can now get extremely favorable positions where execu- 
tive and organizing ability may be realized upon to the 
fullest extent. 


BECAUSE, you will get your policies back just a little bit more 
quickly (51 per cent are mailed the very day the applications 
come in). 


BECAUSE, you can sell both the participating and non-participating 
insurance. 


BECAUSE, you can write women at the same rates as men. 


BECAUSE, you can write men who are engaged in all kinds of 
hazardous occupations. 


BECAUSE, your losses from rejections will be less. (Lincoln Life 
agents get policies upon 96% of their applications.) 


BECAUSE, you will be able to sell all that is best in life insurance. 
One policy for instance combines the essential elements of an 
ordinary life, a limited payment lifeand an endowment policy. 











THE LINCOLN NATIONAL LIFE INSURANCE COMPANY 


*‘Its name indicates its character’’ 


FORT WAYNE - - - INDIANA 


Operating in the Northern States from More than $100,000,000.00 
Pennsylvania Across to California. Of Insurance in Force. 



















6 LIFE 





THE NATIONAL 





UNDERWRITER 





January 22, 











THE NATIONAL 


Formerly THE WESTERN UNDERWRITER 


UNDERWRITER 








Published every Thursday b EB 
Cincinnati and New i: 
MUTH, poco S and 
rae J, H. HIGGINS, 
A. SCANLON, ‘Sues Manager: FRAN 
pct te Managers. 

c 


FRANK 
e pp ge acl, OFFICE, 
EORGE A. WATSON, 


THE NATIONAL UNDERWRITER conn, eee 
—— J. Pagar g LCE. 


we. 
HWE WRIGHT NORA VINCENT PAUL. Vice-Presidents; WILLIAM 


M. CARTWRIGHT, Managing Editor 
HOWARD J. BURRIDG 
A’ POST. Associate Editor 

RICHARD C. BUDLONG, Associate Editor 

PUBLICATION OFFICE, Insurance Exchange, CHICAGO 

229 East Sixth Street. RALPH E. RICHMAN, Manager; 
MITH, Statistician; ABNER THORP, JR., Director Life Insurance Service Department. 

ae YORK yA 95 William Street, New York; Telephone John 4243; 


Entered as Second-Class Matter February 24, 1900, at Post Office at Chicago, Il]., Under Act of March 3, 1879 


President; JOHN 


N BEYNUM, Treasurer Ae sae Men. 


. BLAND and GEORGE C. ROEDING, 


E, Associate Editor 


Eastern Vice-President 














Subscription Price, $3.00 a year; in Canada, $4.00 a year. 





Single Copies 15 Cents. 











Good Kind of a Slogan 


THE PrubENTIAL has adopted as its 
1920 slogan, “The best today makes 
for the better tomorrow.” Life insur- 
ance men can well rivet their attention 
and thought to this slogan, because in 
compact form it includes much whole- 
some philosophy. 

THE PRUDENTIAL suggests that agents 
strive for the best there is in them 
today, knowing that every day’s effort 
is their greatest education and that the 
more they do and learn now the better 
prepared they will be with this doing 
and learning for the test of tomorrow. 
The fact is that those men that con- 


scientiously and sincerely endeavor to 
do the task right before them so that 
at the end of the day they can feel in 
a reasonable manner satisfied with their 
achievements are well prepared for the 
duties that confront them the next day 
and the day after. Preparedness con- 
sists merely in being ready to meet any 
emergency, any task and duty that may 
come. The man who completes each 
day’s work so far as he can is in mighty 
good shape for the morrow. We can 
learn much from this. PrupENTIAL 
slogan, which can be applied to ad- 
vantage in any field. 


Window Display Advertising 


Tue OxitanomMa City Lire Unper- 
WRITERS’ ASSOCIATION adopted a plan 
during the time that it held its one 
day’s salesmanship convention that cre- 
ated wide interest. The association 
offered a prize to the best window dis- 
play in any business house symbolic or 
representative of life insurance. The 
professional window dressers got in 
touch with life insurance men for sug- 


. 


gestions, resulting in some wonderfully 
graphic and impressive displays. The 
window dressers used wax figures to 
represent widows and children bereft 
of the breadwinner. The public was 
attracted to these displays and un- 
doubtedly much favorable sentiment 
was created for life insurance. The 
Oklahoma City life people are alive in 
every respect. 


Declination of Risks 


Harotp F. Larkin, assistant secretary 
of the Connecticut Mutuat Lirs, in a 
recent message to the agents of that com- 
pany makes some observations on the 
declination of risks. This is a big bug- 
bear in the minds of agents. They work 
hard on a case, spend much time, energy 
and thought, finally convince the prospect 
that he should sign an application only 
to have him later declined. Frequently 
the action of the head office is a heart 
breaker and is depressing to the agent 
who allows himself to be influenced by 
unfavorable action. The agent may be 
very conscientious himself in feeling that 
the prospect is an excellent risk. He 
cannot understand why the application is 
rejected. Frequently he takes it as an 
affront to himself and to his applicant. 
Agents who are older in the business 
know that a certain percentage of appli- 
cations are bound to be turned down be- 
cause the judgment of the agent is not al- 
ways infallible. Rejections go with the 
business. 

The agent who allows himself to feel 
that because certain of his applicants are 
rejected the home office is endeavoring by 
every possible way to make it uncomfort- 
able for him, has entirely the wrong at- 
titude of mind. The company is just as 
anxious as any of its agents for business. 
It is not turning down risks unless it has 





to. It probably is going to the limit in 
liberality to help its agents. When an 
application is rejected it means that the 
home office has applied the acid test. The 
standard required has not been reached. 
Of course companies have various rules 
as to their standards. The same appli- 
cant may be accepted by one company 
where another has rejected him. This 
all goes to show that the agent should 
make as thorough a preliminary investi- 
gation as possible to ascertain whether 
his prospect is insurable and whether he 
measures up to the standard required by 
his company. 

Mr. Larkin in going over the rejected 
cases of his company during the first ten 
months finds that 75 cases were declined 
for occupational reasons. Thirty-five of 
these were cases where the occupations 
were definitely prohibited as shown by 
instruction in the rate book. 

The agent is expected to report con- 
cerning the habits of the applicant, but 
frequently he himself is deceived. This 
is often brought out in the inspection re- 
port. Mr. Larkin asserts that the great 
majority of declinations is because of 
medical impairment. The agent naturally 
may be going in the dark in soliciting 
risks that cannot stand up under the med- 
ical examination, but in cases of this kind 
the number can probably be reduced by 


John E. Higdon, formerly assistant 
actuary of the State Life of Indiana, 
will be actuary of the life department 
of the Business Men’s Accident of 
Kansas City. The association will add 
life insurance this spring, i 7 neg un- 
der a new charter. Mr. Higdon will 
have full charge of office detail of the 
life department, excepting the sales 
management. Mr. Higdon has been 
living in Kansas City the past five 
years, while making special examina- 
tions for the insurance department of 
Kansas, Missouri, Illinois and other 
states. Previously he was for several 
years actuary of the Texas insurance 
department. 

Ben S. Beecher, who was formerly 
with the Guardian Life of Madison, 
Wis., and until recently has had charge 
of insurance taxation for the treasury 
department at Washington, D. C., has 
returned to the Guardian Life as its 
actuary. He has served in the insur- 
ance departments of Wisconsin and 
Rhode Island as actuary. 


A. J. McAndless, who has gone to 
the underwriting department of the 
Lincoln National Life is another Uni- 
versity of Michigan graduate, he hav- 
ing left the college in 1917, specializing 
in actuarial science and life insurance. 
For a while he was actuary of the De- 
troit Life. His work with the Lincoln 
National Life will be devoted largely 
to the selection of risks and the expe- 
diting of the business from the time 
the application is received until the 
policies are forwarded to the agents. 
Secretary Mead has worked out a sys- 
tem for more rapid service to the 
agents. 

Roy L. Beck, who has been a mem- 
ber of the St. Louis agency force of 
the Missouri State Life has been ap- 
pointed manager of the company’s 
service department. He will be under 
the direct supervision of Vice-Presi- 
dent T. F. Lawrence and his duties will 
be largely along literary lines in con- 
nection with the company’s agency 
bulletin and selling literature. Mr. 
Beck went with the Missouri State in 
1913 and made a splendid success from 
the start. From Jan. 1, 1916 to Jan. 1, 
1918, he wrote at least one application 
every week. In 1918, he took up the 
work of Y. M. C. A. secretary and was 
stationed at Camp Taylor until after 
the armistice was ‘wigpet. 


Joel T. Traylor of Denver, traveling 
secretary of the National Association 
of Life Underwriters, who is pushing 
the membership campaign, has visited 
the various associations in Texas, 
Oklahoma, Missouri and Illinois. So 
far his trip has netted a total of 1,000 
new members. Mr. Traylor was con- 
nected with the Provident Life & Trust 
in Denver and is very enthusiastic over 
life insurance and the association 
movement. 


Vice-President Allan Waters of the 
Union Central at the recent agency 
convention closed his address of wel- 
come with the following play on the 
names of some of the company’s promi- 
nent general agents: 

“Our organization is unique in a 
way: In Pittsburgh, we have a roar- 
ing lion (Lyne), domesticated; in Bos- 
ton, a sterling Silver, always above 








some preliminary skirmishing. As agents 
grow in their business they should be- 
come more efficient in eliminating risks: 
that are ineligible. Agents should be- 
come thoroughly conversant with the 
rules and regulations of their company 
which will serve to reduce the waste time 
that is expended in soliciting those that 





cannot pass muster. 





PERSONAL GLIMPSES OF:.LIFE UNDERWRITERS 








par; in New York, a plumed Knight 
ready for any encounter; in Nort 
Carolina, two experienced and success. 
ful Hunters; in Georgia, a Daniel jp 
the lion’s den, able to take care at 
himself in any kind of company; in 
Florida, a member of Royalty, but a 
good Democrat; in New Orleans, one 
who smashes opposition to Smithers; 
in Texas, two General Lees, a faith. 
ful Shepherd, and a human form 
Devine.” 

Mr. Waters has been granted a two 
months’ leave of absence and leaves 
this week for Winter Park, Fla., where 
he has a fine cottage. 


President H. S. Robinson, Superin- 
tendent of Agents H. H. Steiner and 
J. A. Scott of the agency. department 
of the Connecticut Mutual are makinga 
trip through the country visiting dif- 
ferent cities and holding agency meet- 
ings. They started at Albany, N. Y, 
then went to Cincinnati, then to Chi- 
cago and then farther west. The Con- 
necticut Mutual will get out a revised 
course of lessons in book form for 
agents, thus bringing together under 
one cover a very excellent instruction 
course. The Chicago agency wrote 
over $5,000,000 of new business last 
year and has the goal of $6,500,000 set 
for this year. 


Dr. Mitchell O. Devaney of Indian- 
apolis, associate medical director of the 
Indianapolis Life, lost his life there 
when his automobile ran over a 30-foot 
embankment into Fall Creek. Dr. 
Devaney was pinned beneath the ma- 
chine and his body was completely 
submerged. The body was not found 
-— about twelve hours after the acci- 

ent. 

Dr. Devaney was a native of Indiana, 
a graduate of the Indiana Medical Col- 
lege and well known in Indianapolis 
and throughout the state. He began 
his service with the Indianapolis Life 
in 1905 as an examiner. In 1907 he 
was made assistant medical examiner 
to Dr. Frank Morris, and in 1910 he 
was made associate medical examiner 
with Dr. Morris, doing most of the 
actual examination and field work. He 
enlisted for service in the medical corps 
of the United States army at the time 
of the trouble at the Mexican border. 
He served for a time with the troops 
on the border, and during most of the 
period of the world war was stationed 
at Camp Taylor, Louisville, Ky. 


Mortgage Schedule Changed 


The Union Central, this year for the 
the first time, will not have to print 
its elaborate and costly Schedule D, here- 
tofore required by the tmsurance com- 
missioners. This has been a complete 
schedule of mortgages, by states, and 
in the case of the Union Central has 
been a volume about two inches thick, 
weighing between 10 and 12 pounds. The 
commissioners have adopted a much ab- 
breviated form, and in place of the heavy 
volume, costing thousands of dollars each 
year, the company will make its return 
of mortgages in a pamphlet of 12 pages. 
The change is much appreciated. 


Metropolitan Veterans’ Benefit 


BALTIMORE, MD., Jan. 20—Elaborate 
preparations are being made for the 
benefit performance at the Academy of 
Music Feb. 9 for Baltimore Chapter No. 
14, Veterans’ Association of the Metro- 
politan Life. The Veterans’ Association 
is an affiliated, though independent, ad- 
junct of the Metropolitan Life, organ- 
ized to promote and foster the social 
life of the active veterans and retired 
employes of the company. These vet- 
erans have served the company and pol- 
icyholders of Baltimore faithfully for 
20 years and more. Haley Fiske, presi- 
dent of the Metropolitan, is honorary 
president of the Baltimore chapter. 


The Equitable Life of New York wees 
just $100,000 less than $23,000,000 of 
for business in Chicago territ ory 3 
year, and has set $25,000,000 as its mini- 
mum for 1920. 
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$100,000,000 


INSURANCE IN FORCE 
$14,000,000 Assets 


An old line St. Louis company, which has set up world records for sound growth, offers the 
most modern life insurance policy contracts to the insuring public and attractive openings for cap- 
able and reputable men desirous of expanding their opportunities by adopting life insurance as a 
profession. 


INSURE YOUR INSURANCE 
FOR THE FUTURE 


A secure and happy autumn of life can easily be secured by the forehanded buyer of insurance 
if he secures one of the new 


‘‘Multiform’’ policies, built to meet and overcome adverse conditions, 
issued by the company that for healthy growth broke all records hereto- 
fore made by American companies. A wonderful record—a wonderful 
organization—it’s alive. 


The new “Multiform” Policy Bridges the present period of abnormal expense as nothing else 
can do, and actually makes it possible for the insured man to Increase His Line, in the face of 
adverse financial conditions, and insure his insurance for the future. 


eee 








The “Multiform”’ is designed to meet the strain of present conditions of high iaxes, high living 
costs and patriotic demands on the income, particularly of those men who have not profited by 


war activities. 
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Write or Phone for Further Information 


THE INTERNATIONAL LIFE OF ST. LOUIS 


‘A World of Strength’’ 


MASSEY WILSON, J. L. BABLER, 
President Vice President 
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C. B. ROBBINS, President ED. H. SMITH, Vice-President 
C. B. SVOBODA, Secretary 


THE OLD LINE 


CEDAR RAPIDS LIFE INSURANCE COMPANY 


CEDAR RAPIDS, IOWA 
Financial Condition, December 31, 1919 


ASSETS 
First: Mortgages on Farm Lands.......20.. cg0s cSecaescceden $ 765,136.25 
Premium Notes and Policy Loans.................ee0 Wiickte o's 56,078.46 
Municipal Bonds, Liberty Bonds and W. S. S............000. 109,799.32 
Cash in Bank and Office and other Ledger Assets...........- 36,381.24 
Accrued Interest and Uncollected and Deferred Premiums... 45,276.48 
GROSS“ASSETS i sso scsc seems bat eaten Beds iaaee $1,012,671.75 
Less Assets not covered by Reserve............cccccccccceecs 8,275.44 
ROO SABRE Fe SP oer wick Saas ck Ones da ee ke eR $1,004,396.31 
LIABILITIES 
eens Amaurames Madeewe.... i. o5'5 0632S. ea ea as bbe $ 808,357.00 
Reserve for Dividends and Installment Policies............. 19,020.17 
Tax Reserve on other Liabilities....................00-cee eee 12,297.72 
purges 00. Rrobaphaneee oo) 6 2565 0s o Scb ign de chndcescens 164,721.42 
ween A wees 2835 ols - oS ea a SR $1,004,396.31 
OBSERVE OUR STEADY GROWTH 
End of Gross Assets Premium Income Insurance in Force 
1906 $43,278.91 $3,289.00 $95.000.00 
53,106.27 ,031.00 1,120,495.00 
1810 142,741.60 70,010.00 2,154,270.00 
1912 237,351.38 93,943.00 3,004,245.00 
1914 366,655.33 136, 225.00 4,612,580.00 


1916 535,795.19 170,932.00 5, 766,062.00 
1918 790,890.90 227,716.00 7,700,619.00 


1919 1,012,671.75 300,200,00 10,010,022.00 


GOOD CHANCE for GOOD MEN to BUILD GOOD FUTURE 








NEWS ABOUT LIFE POLICIES 











New Policies, Premium Rates, Dividends, Surrender Values and all pee = ae 
Policy Literature, Rate Books, etc. Supplementing the “Unique Manual- 
and ‘‘Little Gem,” Published Annually in May. PRICE, $3.00 and $1.50 ert od 








New York Life Dividends 


Paid on Policies Issued in 1910 


TEN-PAYMENT LIFE 








Dividends Paid In 
1915 

1918 1917 1916 extra 
4 $4.46 


5.17 

5.62 

< t 6.15 
13.31 12.60 11.91 6.79 
. iS 7.56 
8.50 

9.67 


15-PAYMENT LIFE 








Dividends Paid In 

1915 
1918 1917 1916 extra 
: 4 $3.30 


10-YEAR ENDOWMENT 











Dividends Paid In 
1915 


15-YEAR ENDOWMENT 




















The Agents of the 


New England Mutual Life Insurance Company, 


After another Year of Splendid Success, 





Face the New Responsibilities resulting from the War, 
with the Determination to give that 


Generous Service which is making Life Insurance 


A Universal Necessity 








Dividends Paid In 
1915 


*25-YEAR ENDOWMENT 





9.75 
10.98 





Dividends Paid In 
191 


9.65 9.26 -88 
10.93 10.54 10.15 5.44 


30-YEAR ENDOWMENT 

















Dividends Paid In 

1915 
1918 1917 1916 extra 
- $3.11 


35-YEAR ENDOWMENT 











An Exclusive Life Reinsurance Company 





THE REINSURANCE LIFE COMPANY 


OF AMERICA 
DES MOINES, Iowa. 


Prompt Service Full Coverage 
Attractive Contracts 


H. B. HAWLEY, President — F. D. Harsh, Secretary 


1919 
$4.67 
4.97 
5.32 
5.74 
6.34 
7.14 


LIFE 





Dividends Paid In 
1915 


1918 1917 1916 extra 
$4.59 $4.37 “s 16 $2.66 
4.89 4.67 45 2.74 
5.25 5.03 ri 81 2.84 
5.68 5.46 5.23 2.98 
6.29 6.05 5.81 3.20 
7.11 6.85 6.60 3.55 


PREMIUMS TO AGE 60 








Dividends Paid In 
1915 
1918 1917 1916 extra 
$3.52 $3.41 $3.31 $1 
4.00 3.88 3.75 
4.66 . 4.50 4.34 2.40 
5.53 5.32 5.13 2.82 


6.72 6.45 6.20 3.40 
8.52 8.16 7.81 4.28 
11.37 10.85 10.35 5.72 


PREMIUMS TO AGE 65 
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Dividends Paid In 
1915 


18 1917 1916 extra 
41 $3.31 $3.22 $1.81 
87 3.76 3.64 2.02 
47 4.32 ~.4.18 2.30 
5.22 5.04 4.86 2.66 
6.24 6.01 5.78 
7.65 7.36 7.07 


12.40 11.86 
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VER $64,000,000 














| New Insurance Sold 


(Including Revivals and Increases) 














27th ANNUAL STATEMENT 


as of December 3lst, 1919 


MISSOURI STATE LIFE 


INSURANCE COMPANY 
Home Office: ST. LOUIS M. E. SINGLETON, President 


Insurance in Force December 31, 1919 


$219,415,635.00 








ADMITTED ASSETS LIABILITIES AND SURPLUS FUNDS 
est Morteace Loans on Real Estate......... se eS 13,305,948.27 WN OMEN OR gos ooo ws cadets name ge duties cudae cade $19,399,236.01 
Fiset Saenigne hasne.0it yon cana a or Policy Claims in Process of Adjustment Not Due........ 118,908.72 
Real Estate (Home Office Building, etc.)................. 510,187.57 , el 
: - ee Premiums and Interest Paid in Advance.................. 126,484.08 
Loans to Policyholders on Company’s Policies........... 3,349,905.00 Dividends Left With Company.....................0000+: 275,511.15 
(Amount of loan does not exceed the reserve held by the Company.) To accumulate at interest and accrued interest thereon. 
United States Government Bonds......................-: 3,261,854.61 Reserved for Taxes Payable in 1919-20................... 130,362.12 
Municipal. Bonds 124,010.00 All Other Liabilities (Including unpaid bills and accrued 
ADs tate Om a SS Rar ele all aig a ade he Se i + PRS RSE: ip iste Rie gas gs “agitator ot Shar. ep RR a 53,836.43 
Premium Notes on Policies in Force...................+-: 189,938.86 ee ae 
Cash in Home Office and Banks (Including Deposits 1 SRR Ege ee et ee Fes oe ee ee eer A Te $20,104,338.51 
Sinha Male ors cater cedar 1,329,205.43 Excess Guarantee Fund to Protect Policyholders, Includ- 
Accented Vethatineh tel: Wasiaiaticiieihe 538,298.62 ing Dividends, Due Provisionally Apportioned and Set 
: joc ne Bae Soles. Sap gs Ler — Unassigned Surplus, and Capital Stock of $1,000,. 
Outstanding and Deferred Premiums..................... PE RG a dls cic ads «du sand van ude 1 BSCR USER Oa 2,991,734.52 
$23,096,073.03 $23,096,073.03 
Premium Receipts for 1919................: cece ee eeeeeee $ 7,123,451.84 Death Claims Paid in 1919.................. ccc cee eeee cece $ 1,824,307.13 
Interest and Other Receipts for 1919.....................- 1,721,733.38 Other Payments to Policyholders in 1919................. 853,973.59 
Total Receipts for 1919............. ccc cee ee eee e cece eee eees $ 8,845,185.22 Total Payments to Policyholders and Beneficiaries in 1919.$ 2,678,280.72 





COMPARATIVE STATEMENT SHOWING YEARLY GROWTH OF COMPANY 


Insurance in Force 


Dee. Sh 1515. Patil For Basie 
$12,000,808.15 $106,880,393.00 
Dec. 31, 1916 Dec. 31, 1916 
$14,142,052. 49 $129,199,279.00 
Dec. 31, 1917 Dec. 31, 1917 
$17,025,067.71 $156,948,542.00 
Dec. 31, 1918 Dec. 31, 1918 
$ 19,895,653.58 $ 1'76,746,636.00 

Dec. 31, 1919 Dec. 31, 1919 


$23,096,073.03 $219,415,635.00 
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Over 100% Gain in 


Full-Time Organization 


is the Record of 


The Connecticut Mutual 
Life Insurance Company 


For 1919 


Its 1919 appointees have been thorough- 
ly educated and prepared to render 


“Professional Public Service’ ::  :: 














Midland Mutual Life 


Insurance Company 


Columbus, Ohio. 


W. O. Thompson, President G. W. Steinman, Secretary 

















The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For terms 


ani territory, write to 


WM. MONTGOMERY, President and Gen. Mgr. 


New Masonic Temple Washington, D. C. 














EXCELLENT OPPORTUNITY for Reliable, Energetic men to 


represent us in the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY OF COLORADO 


THOS. F. DALY, President 
DENVER, COLORADO 














Southland Life Insurance Co. 


DALLAS, TEXAS 


The Progressive Company of the South 


HARRY L. SEAY, President 








Frans Nelson, President 








F. J. Uehling, Secretary 












The ‘Giant of the West’? 
RED 
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‘ 2 3 4 
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3.23 3.39 3.54 
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Northwestern National Dividends 


WHOLE LIFE 





‘Years in Force 


January 22, 16 








J ‘3 





2 3 5 
$2.96 $3. 4 $3.08 $3.14 
07 2 


3. 3.1 3.2 3.30 
3.20 3. 30 3.40 3.50 
3.39 3.52 3.63 3.75 
3.63 3.77 3.93 4.08 
3.95 4.13 4.31 4.50 
4.36 4.60 4.82 5.05 
4.95 5.22 5.49 5.76 


TWENTY-PAYMENT LIFE 
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= i C100 DI DO COC 
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" ec qipgeaetine 





Eales FS eer ee: 416 4.44 4.74 ° 5.03 5.32 
Re as ee 4.69 5.00 5.32 5.64 5.98 


TWENTY-YEAR ENDOWMENT 
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cr : ; aaa in Force 
14 $4.47 $4.82 $5.17 
15 4.48 4.84 5.19 
22 4.53 4.88 5.23 
27 4.60 4.94 5.29 
Rae arouse rete 4.02 35 4.68 5.03 5.39 
a 4.85 5.20 5.56 
Mts aah oNioe oak 4.43 8 5.13 5.48 5.85 
5.55 5.93 6.30 


1920 Mutual Life Dividends 


ORDINARY Reta 





Te 


ues of. 





ge Prem. ,1919 1918 1917 yy 1915 ioit Rh _ 1911 ieee 
H ee 1 $3.42 $3.52 $3.63 $3.75 $3.86 $3.98 $4.11 $4.23 $4. 


8. 8. . E P i 
7. 10.40 10.75 11.10 11.45 11.80 12.15 12.49 12.84 
13.19 13.60 14.00 14.40 14.79 15.17 15.55 15.92 
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é 5.1 5.67 $5. 6.21 
5.45 5.72 5. 99 6.27 6.56 6.86 
6.10 6.39 6.69 7.00 7.32 7.66 
6.91 7.23 HH 7.91 8.27 8.63 


: - 8.68 9.06 9.44 9. 4 
9.32 9.71 10.11 10.52 10.94 11.37 11.80 12.24 
11.15 11.58 12.01 12.45 12.89 13.34 13.79 14.25 
13.69 14.15 14.61 15.07 15.52 15.98 16.45 16.91 


20-YEAR ENDOWMENT 





orents | 


Issues of 





1918 1917 1916 1915 1914 1913 1912 1911 
$5.65 $6.08 $6.52 $6.98 $7.46 $7.96 $8.47 $9.00 
5.99 6.42 6.86 7.33 7.80 8.30 8.81 9.34 
6.43 6.86 7.30 7.77 8.24 8.74 gr} 9.78 
7.01 7.45 7.89 8.36 8.83 9.33 9.84 10.37 
7.80 - 24 8.69 9.16 9.64 10.14 10.65 11.18 
et} 8.94 9.39 9.85 10.32 10.80 11.29 11.80 12.32 

10.55 11.01 11.48 11.96 12.44 12.93 13.43 13.94 
12.90 13.38 13.86 14.35 14.83 15.32 15.81 16.31 


1920 oo Life (Delaware) Dividends 


ORDINARY LIFE 
Issues of: 
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“1918 1917 1916 1915 1914 1913 1912 
$1.33 $1.43 $1.54 $1.64 $1.76 $1.87 $2.00 
60 1.73 1.85 1.99 27 


1.68 1.83 1.98 2.14 2.31 2.48 2.66 
1.95 2.15 2.33 254 2.74 2.96 
2.34 2.57 2.81- 3.06 3.31 3.57 
2.83 3.12 3.42 3.72 4.03 4.35 4.67 
3.49 3.85 4.20 4.58 4.95 5.32 
4.42 4.85 5.29 5.73 6.16 6.59 


20-PAYMENT LIFE 








Issues of 
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1920 State Mutual (Massachusetts) Dividend 





56 

; 3. 

5 4.02 4.42 4.84 

z 5.07 56.53 

F 5.88 5.87 6.38 

f 6.36 6.89 17.45 . 

20-YEAR ENDOWMENT 
Issues of. 
1918 1917 1916 1915 1914 13 «+1912 
$3.26 + $3.79 $4.33 $4.91 $5.49 $6.12 $6.7 
4.39 4. 5 6.18 6.82 


ORDINARY LIFE 





Issues of. 





seat 1916 1915 1914 1913 1912 


As 


igi ge gone rene> 
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1918 1917 1916 1915 1914 1912 
$2.35 $2.50 $2. 





4.52 4.84 6.17 5.51 5.85 6.20 6.56 
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cr Issues of. 
Age . 1919 1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 
BB ccc cess eves 62.53 5.37 5.75 613 6.52 6.92 7.32 7.73 8.14 8.54 895 9.36 
BD cc cccceccves 76.52 7.15 7.61 8.08 8.55 9.02 9.50 9.97 10.45 10.91 11.37 11.81 
20-YEAR. ENDOWMENT 

cr Issues of. ~ 
Age Prem. 1919 1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 
BB wp ccccceecccs $47.52 $2.41 $2.69 $2.99 $3.29 $3.61 $3.93 $4.27 $4.61 $4.97 $5.35 $5.74 
BD ipccccccsesce 48.25 2.59 2.87 3.16 3. 3.78 4.11 4.45 4.79 65.15 5.53 5.92 
ign ccc cece cis 49,32 2.80 3.09 3.38 3.70 4.01 4.34 69 5.03 5.39 5.77 6.16 
AO cecccecececee 51.03 3.12 3.41 3.72 4.03 4.36 4.70 5.05 5.41 5.78 6.16 6.55 
BE pecccceseees 53.84 3.57 3.88 4.21 4.54 4.89 5.25 5.62 5.99 6.37 6.77 7.16 
BO wccccccececee 58.52 4.28 4.63 4.99 5.35 5.73 6.11 6.50 6.90 7.30 7.70 8.11 
DTS Spo 0.'t aloes 66.15 5.41 5.81-6.22 6.63 7.05 7.47 7.90 8.32 8.74 9.16 9. 
BD ccccccccceves 78.36 7.18 7.64 8.12 8.60 9.07 9.55 10.03 10.51 10.97 11.42 11.85 





Provident Life & Trust 


Following are the dividends for 1920 
only of the Provident Life & Trust, tem- 
porarily adopted on account of the in- 
fluenza epidemic. It will be noted that 
the reduced scale does not affect new 
policies, for the reason that the company 
felt that the “flu” losses should be borne 
py the policyholders who. were in the 
company when the losses occurred: 


ORDINARY LIFE 
Age...25 30 35 40 45 50 


$ $ $ $ 3 $ 
Prem. ..18.88 21.49 24.89 29.38 35.43 43.73 
1919 . 3.37 3.53 3.76 4.12 4.70 5.77 
1918 . 1.45 155 1.68 1.88 2.18 2.72 
1917 . 154 1.65 1.82 2.05 2.42 3.04 
1916 - 1.63 77 #196 2.24 3 
Prem, ..19.00 21.80 25.45 30.25 36.50 45.10 
1915 . 1.72 1.88 2.11 2.43 2.93 
1914 - 1.82 2.01 2.22 2.63 3.20 4.07 
1913 . 192 2.13 2.43 2.84 3.48 4.43 
191 ‘ her 2.26 a4 ei 3.77 4.80 


3 
TWENTY PAYMENT LIFE 
3 $ $ $ $ $ 
Prem....27.24 29.95 33.32 37.53 42.99 50.29 
ero 58 3. 4.1 3 


1919 - 3.43 3.5 81 7 4.74 5.80 
1918 - 160 1.69 1.83 2.02 2.31 2.82 
1917 - 1.76 1.88 2.04 2.27 2.61 3.20 
1916 - 1.94 2.08 2.27 2.53 2.93 3.58 
Prem....26.75 29.70 33.28 37.84 43.46 01.26 
1915 - 2.11 2.50 2.80 3.98 
1914 - 2.80 2.49 2.74 3.08 3.60 4.39 
1913 . 2.49 2 2.99 3.38 3.95 4.81 
1912... 2.69 2.93 3.25 3.68 4.82 5.23 
1911... 2.90 3.17 3.52 4.00 4.69 5.67 
1910... 3.12 3.41 3.80 4.83 5.08 6.11 


$ $ $ $ $ $ 
Prem... .45.92 46.60 47.63 49.27 52.01 56.64 
-70 -24 4.79 5.83 


1919... 3.55 3 3.91 4 

1918 ... 193 1.99 2.07 2.22 2.46 2.92 
1917 - 2.27 2.33 2.42 2.58 2.84 3.35 
1916 - 2.62 2.69 2.78 2.95 3.24 3.79 
Prem....44.82 45.63 46.70 48.64 51.45 56.55 
1915... 2.99 3.06 3.16 3.33 3.65 4.24 
1914 - 8.37 3.44 3.55 3.73 4.08 4.70 
1913 - 3.77 3.84 3.95 4.15 4.52 5.17 
1912 - 4.19 4.26 4.37 4.58 4.97 5.65 
1911 - 4.62 4.69 4.81 5.02 5.43 6.13 
1910 - 5.07 5.14 5.26 5.49 5.91 6.62 





Lincoln National Dividends 
ORDINARY LIFE 


c———Years of Issue——_, 
Prem. 1918 1917 1916 1915 1914 
$2.92 $2.98 $3.05 

5 3.43 7s 
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means 62.45 7.62 7.93 8.24 8.57 
TWENTY PREMIUM LIFE 
c——Years of Issue——, 

Age erm 1918 1917 1916 1915 1914 


| ae 62 $2.74 $2.89 $3.07 $3.24 $3.43 
|) 32.58 3.07 3.26 3.45 3.66 387 

rth sss 36.31 3.52 3.73 3.96 4.20 4.45 
ee 41.05 4.09 4.34 4.60 4.88 5.16 
. oe 47.25 4.85 5.14 5.45 5.76 6.09 
|) aa 55.66 5.92 6.24 6.59 6.95 7.32 
en 67.57 7.40 7.77 8.16 8.56 8.96 


TWENTY-YEAR ENDOWMENT 
c——Years of Issu 
Age Prem. 1918 1917 1916 191 


5 1914 

a asieies $48.51 $3.60 $3.98 $4.39 $4.81 $5.26 
hie 49.26 3.73 4.12 4.53 4.95 5.40 
» ina 50.46 3.95 4.33 4.74 65.18 5.63 
+ 52.40 4.26 4.65 5.06 5.50 5.95 
| 55.61 4.72 5.12 5.54 5.97 6.43 
ee 61.03 5.45 5.85 6.27 6.72 7.18 
wee 70.16 6.58 7.00 7.44 7.89 8.35 





Travelers 


The Travelers nas just issued a new 
contract, especially fitted to the needs 
of a business woman, guaranteeing a 
monthly income commencing at age 60 
or earlier in the event of permanent 
total disability, together for life insur- 
ance for a small amount to meet the 
necessities of the settlement of an estate. 

In many cases it has been found that 
the insurance requirements of the aver- 
age business woman are not satisfied by 
the old forms, in which the proportion 
between insurance and annuity is not 
Satisfactory. This new contract has 
been designed to permit adjustment of 
insurance and annuities to the needs of 
the individual case. The applicant may 
Select the amount of monthly annuity 
Payable to herself and the amount of 
the principal sum payable to her bene- 


sion provides for the commencement of 
the full monthly annuities six months 
after receipt of proof of permanent dis- 
ability and provides for the usual waiver 
of premiums. 





Missouri State Life 


The Missouri State Life has just gotten 
out a complete new set of policies, to- 
gether with new surrender values, The 
changes in the new policies embrace the 
following: 

The disability clause is changed to a 
basis of $10 monthly annuity instead of 
$8.33, per thousand; the rates on the 
double indemnity clause have been 
changed; on participating policies the 
change has been made of paying the 
dividend at the end of the second year 
instead of at the end of the first year. 
Formerly the dividend was paid at the 
end of the first year, but contingent on 
the payment of the second year. As to 
surrender values, the company formerly 
gave values at the end of the second year, 
with a surrender charge limited to $25 
per thousand; the surrender charge has 
now been eliminated and values on non- 
participating policies are given at the 
end of the second year and on partici- 
pating policies at the end of the third 
year, giving the full modified preliminary 
term reserve values right from the be- 
ginning. The continuous instalment 
feature of the settlement option has 
been liberalized to this extent; the pay- 
ments can be made certain over 5, 10, 
15 or 20 years, instead of only 20 years. 
The new policies are attractive in ap- 
pearance and up to date. 





Central Life, Des Moines 
The Central Life of Des Moines has 
not yet determined its dividend scale for 
the coming year. 





American National 
The American National of Galveston, 
Tex., has discontinued its intermediate 
and guaranteed annual addition policy. 
It is now writing a new whole life 
specific protection policy which provides 
additional benefit for accidental death, 
total disability, both of waiver of pre- 
mium and life income to the insured. 
The premium rates on this policy, with 
disability only, at the following ages, 
are: 21, $16.35; 25, $18.10; 30, $20.65; 
35, $24.05; 40, $28.55; 45, $34.65; 50, $43.10; 
55, $54.95. 





Western Union Life 


icy 





i ell 


The Prudential Insurance 


Company of America 


Forrest F. Dryden 


Home Office, 


President Newark, N. J. 


Incorporated Under the Laws of the State of New Jersey 








1867 


THE 


1919 


Equitable Life Insurance Company of lowa 


ANNOUNCES 


$200,000,000.00 of Insurance in Force 


Having Doubled in Size in 
LESS THAN FOUR YEARS 


Low Net Cost with Increased Service, Including Double 
Indemnity and Total Disability Benefits Assures Satis- 


For Information, address: 


fied Policyholders. 


Home Office, Des Moines 











The Western Union Life of Spokane, 
Wash., is issuing an entirely new set 
of policies and rates which will be ready 
about the first of March. 





Cotton States Life 

The Cotton States Life of Memphis, 
Tenn., is revising its disability clause 
and intends to include the double in- 
demnity clause also in its policies here- 
after. 





Guardian Life, New York 

The Guardian Life of New York has 
issued its new dividend schedule for 
1920. This shows an increase in its or- 
dinary life and 20-year endowment with 
a slight reduction in the 20-payment 
life. The company reduced its dividends 
last year on account of the “flu” and 
this year’s dividends on the whole show 
an increase, although the company is not 
yet back to its old schedule. 





Massachusetts Savings Banks 
Concerning dividends for 1920 of the 
Massachusetts Savings Banks, two 
banks, the Berkshire County and the 
City, will pay dividends the same as in 
1919. The two banks, the Whitman and 
the Peoples, will pay in addition to the 
regular dividends an extra equal to 75 
per cent of the regular in 1920. 





Equitable of New York 


The Equitable of New York announces 
that excess interest on dividends left on 





BUSINESS 


W. T. GRANT, Secre 


Membership 80,000 


Unusual A Opportunities at present in 
Witensta” eleneen, Indiana and Iowa 


Our Leading Salesmen in 1918 made $10,000.00 


N’S ACCIDENT ASSOCIATION 


Combination Accident and Health Policy 
$6,000.00-12,000.00 $50 per week 


$48.00 a Year 
Claims Paid $2,000,000.60 


KANSAS, CITY, MO. 











ficiary at death. The disability provi- 





deposit, life income and 3 percent install- 
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THE COMPANY THAT 


LEADS THEM ALL IN KANSAS 


ANNOUNCES OVER 


$28,000,000.00 


In force on December 31, 1919 


The Farmers and Bankers Life 


WICHITA 


Insurance Company 


KANSAS 








THE CRESCENT LIFE INSURANCE COMPANY. 
CAPITAL STOCK (FULLY PAID) $100,000. 


Owned and operated exclusively by Masons (only one of its kind in 
the world). 


COPYRIGHTED CONTRACTS. 
Only Masons need apply for Agencies. No advances. No first 


year premium notes. Cas 
M. E. Callane, Secretary. 


FLETCHER TRUST BUILDING .- .- 


Business. All Physicians must be Masons. 


Bertram Day, President. 
INDIANAPOLIS 











HOME LIFE 
INSURANCE CO. 


(Purely Mutual) 
.256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, Pres. 


The 59th Annual Report of the Home Lite 
Insurance Company shows over Four Mil 
lion Dollars paid to policyholders in 1918, 
of which over Seven Hundred Thousand 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality. 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
4% and are now over Thirty Six Million 
Dollars. : ; 
The total insurance in force was increased 
during the year 8.6% and is now nearly One 
Hundred and Fifty Nine Million Dollars. 

W. A. R. BRUEHL & SONS 
General Managers 
Central and Southern Ohio and 
Northern Kentucky 
Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 


HOYT W. GALE, General. Manager 
For Northern Ohio 
229-232 Leader-News Building 
CLEVELAND, OHIO 


MANAGERS WANTED 


Three men for managers at Stockton, 
Fresno and ‘Sacramento. Give age, ex- 
perience, four references, and choice of 
location in first letter. Duryea & Finley, 
General Agents, Penn Mutual Life Insur- 
ance Co., 901 Phelan Building, San Fran- 
cisco, 
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Ulita-modern in Equipment — 
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Complete washed air Ventilating System 
Unique in the Courtesy of its Service 
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HOME OFFICE SERVICE 


and 
POPULAR POLICIES 


Bring an Exceptional 
Year to the Central Life 


The Central Life has had an un- 
usual record of progress. The volume 
of business and assets have been more 
than doubled every five-year period 
since the organization of the Company, 
but 1919 brought success and progress 
far beyond the greatest expectations. 


MORE THAN FIFTY PERCENT 
OF THE AMOUNT OF INSURANCE 
IN FORCE DECEMBER 31, 1918, 
WAS PRODUCED IN 1919. 


A perfected Home Office service, 
co-operating continually with a pro- 
gressive agency force and liberal policy 
contracts which meet the needs of the 
oe public made this record pos- 
sible. 








Central Li e offers a special opportunity 
to Agents for 1920. 


**CENTRALIZE”’ 


ment settlements and on certificates of 
deposit, deposit for proceeds of death 
claims, etc., will be continued on the’1.3 
percent basis for 1920, making total inter- 
est allowances of 4.3 percent. 


San Jacinto Life 
The San Jacinto Life of Beaumont, 
Tex., has in preparation a new disabil- 
ity and double indemnity clause which 
will. shortly be issued. 








LIFE AGENCY CHANGES 




















“GEORGE W. RYAN IS NAMED 





Becomes General Agent of the Provi- 
dent Life & Trust at Pittsburgh 
Succeeding Wells 





PITTSBURGH, PA., Jan. 20.—The 
Provident Life & Trust.has appointed 
George W. Ryan general agent and 
Rome Hutson associate general agent 
at Pittsburgh. The appointees have 
been identified with the Pittsburgh 
agency a number of years. Mr. Ryan 
was the right hand man of General 
Agent G. C. Wells and the high rank 
attained by the Pittsburgh office has 
been in great measure due to his ability 
and efforts. 
performed important 
Pittsburgh agency. 


duties at the 


Courtney S. Stevenson 


Courtney S. Stevenson, sales manager 
of the Business Men’s Accident of Kan- 
sas City, has resigned to become asso- 
ciated with his brother, Earl J. Steven- 
son, aS managers of the United States 
Life at Kansas City. 


Charles P. Wilkins 


A. M. Hopkins, who has just entered 
upon his duties as superintendent of 
agencies for the Philadelphia Life, an- 
nounces his first staff selection the 
appointment of Charles P. Wilkins as 
manager of agents for Virginia, with 
headquarters at Lynchburg, who will 
have under his direction forty~field men. 
Manager Wilkins was associated with 
the Jefferson Standard Life for six years 
and held the record of being one of its 
best producers. 


S. L. Pratt 


The Montana Life has opened a gen- 
eral agency and branch office at Great 
Falls, Mont., S. L, Pratt of Lewiston be- 
ing appointed general agent and district 
manager. He was formerly connected 
with the Power Mercantile Company of 
Lewiston and later with the Prudential. 
More recently he served the Minnesota 
Mutual. He produces about $500,000 of 
business a year. ~ 


J. F. Hathaway 


J. F. Hathaway of Salt Lake City, 
Utah, is the new manager of the Mutual 
Benefit Life for North Dakota and is ex- 
pected to assume his work this week. 
He has been city superintendent in Salt 
Lake City and goes to Fargo as the 
successor of John Whitney, who died 
last October. 


Edwards Names New Assistant 


DENVER, COLO., Jan. 29—Seward W. 
Coffin, general agent of the Provident 
Life & Trust at Albany, has been ap- 
pointed by President J. Stanley Edwards 
of the National Association of Life Un- 
derwriters as assistant to the president 
for the New York state membership dis- 
trict outside of greater New York, to 
succeed Mr. Brockway, who was obliged 
to resign on account of a serious acci- 
dent. 

W. D. Mead, assistant to President Ed- 
wards, on the Pacific Coast, will visit 
the Portland, San Francisco and Los 
Angeles association, beginning Jan. 25. 
From Los Angeles he goes to Phoenix, 
Ariz., and Reno, Nev., with a view to 
crganizing new associations in those 
states. 

Robert W. Moore, Jr., assistant to the 
president for the New England district, 
has made arrangements for a contest 
between Boston and the other combined 
New England associations for member- 
ship results. 

The associations of Boston and Phila- 
delphia have set their membership drive 











campaign dates for early in February. 


Mr. Hutson has capably’ 
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Chicago—At the regular monthly meets 
ing of the association, held last week. 
the proposed amendment to the cons 4 
tution, which would have excluded fro 
membership all home office officials 
life companies, was defeated. The ex. 
ecutive committee submitted this amend. 
ment with the recommendation that it) 
be not accepted. President Jules Girar. 
din announced that the various factiong: 
in the association had been brought to 
a better understanding and that frond 
the way the differences of opinion h 
been settled, there was every indicatio 
that harmony will prevail in the asso- 
ciation. He announced that one member™ 
of the executive committee will resign 
because he has refused to state that he 
will not accept business from twisters, 
Mr. Girardin announced that plans for” 
the one day sales conference to be held! 
on Feb. 6 are going forward. The regu-_ 
lar monthly dinner of the Chicago As-) 
sociation will be held at the conclusiona 
of this gathering. Mr. Girardin asked) 
for greater harmony and announced that) 
in. the future bitter debates and discus-- 
sions into which personal feeling is in- 
jected are to be eliminated as features 
of the meetings of the Chicago Associa~q 
tion, He said that most of the big ques-i/ 
tions of the business must finally be sett} 
tled by the agency managers’ association’ 
and the Life Insurance Field Men’s Club 
although they can be discussed by the 
Chicago Association. .The association’. 
cannot legislate the evils out of the!} 
business by prolonged discussions. In, 
the future the efforts of the present ad+j 
ministration will be along educational+! 
and social lines. 

Dr. Fraser Hood, professor of psychol- 
ogy at Northwestern University, was one» 
of the speakers and explained the school | 
in life insurance salesmanship which will’; 
be inaugurated at Northwestern Feb. 9. . 
The course will be similar to the one, 
given at Carnegie. The course will’ 
cover three points: + 

A preliminary study and lecture. . 
2. Principles and science of life insur-|! 
ance. 3. Instruction in salesmanship.') 

Courtenay Barber, general agent of the 
Equitable Life of New York, told of the 
importance of fitting the policy to the, 
prospect’s needs. He said that it is of © 
the greatest importance to anticipate’ 
the full and complete needs of the pros- | 
pect and to foresee so far as possible, 
what the future is to bring that will, 
affect the prospects’ life insurance re-)' 
quirements. The future financial possi- > 
bilities should be. visualized and the | 
immediate needs should not wholly influ~ 
ence the kind of policy taken out. In 
other words, the life insurance field man 
must be a diagnostician. 

Harry Burlingame, local representa- 
tive of the war risk insurance bureau,, 
explained the work that is being done}; 
by the government in reinstating poli-’’ 
cies and holding business. Stuart B. ' 
Edmondson, until recently Chicago gen- . 
eral agent of the Illinois Life, spoke on . 
“Some Features of Life Insurance Sales- 
manship Not Often Emphasized.” 

Joel T. Traylor, traveling secretary of 
the membership campaign of the Na- 
tional Association, who is on a swing . 
around the circle, told of the work be- 
ing done by the National Association in, 
rounding up new members. He said that . 
in the last 15 days 1,000 new members: 
have been added to the list. ' 

s * + 


Philadelphia, Pa—Under the auspices 
of the Philadelphia Association the dif- 
ferent industrial establishments of the. 
city were on Monday, Jan. 19, National 
Insurance Day, visited by speakers, who 
addressed the workers upon topics ger- 
mane to the day and to “Thrift Week.” 
Special and appropriate slides were furn- 
ished to the principal motion picture 
houses and were displayed to the audi- 
ences during the day and evening. 

The monthly meeting of the associa- 
tion on Feb. 5 will be held at the Hotel 
Adelphia and will be designated as 
“Presidents’ Night.” The business ses- 
sion will be followed by a banquet at 
which the chief executives of all life 
insurance companies located in Phila- 
delphia will be the guests of the associa- 
tion. Dr. Frank Crane, the popular 
humorous writer and lecturer, will ad- 
dress the assemblage after the banquet. 

ee, 

Denver, Colo.—A drive to increase the 
membership of Colorado Life Under- 
writers in Denver has just come to a 
close, which resulted in the addition of 
151 paid new members to the associa- 
tion. A campaign for members in Colo- 
rado outside of Denver is now in pro- 
gress, in charge of President Hunsaker 
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of the Travelers, J. S. Fabling of the 
Pacific Mutual, James H. Cowles of the 
provident Life & Trust and Dick Oliver 
of the New York Life. A meeting will 
be held in Greeley soon, where Mr. 
Cowles expects to organize a branch as- 
sociation of 20 members. The Colorado 
association now numbers between 600 
and 700 members out of a possible 1,000 
licensed agents regularly engaged in life 
business. 


*x* kx * . 
Baltimore, Md.—aAt a meeting last week 
of the executive committee of the Bal- 
timore Association, plans were discussed 


ducted in the city and state in the near 
future, when the organization expects 
to add several thousand names to its 
membership roll. The entire plan, which 
was outlined by Charles R. Posey, presi- 
dent of the association, and Edwin W. 
Bartol, its secretary, met with the hearty 
approval of the members of the com- 
mittee, it being the consensus that such 
a move was necessary in order to bring 
the organization up to its highest state 
of business and social efficiency. 

A committee, composed of Frank M. 
Wheaton, chairman; Charles. R. Posey 
and Edwin W. Bartol, was appointed to 
at once begin the work of securing the 
names of all regularly licensed life in- 
surance men in the city and state from 
the state insurance commissioner’s office, 
after which they will proceed with the 
campaign organization, the appointment 
of team captains and team workers 
which will prosecute the work. It was 
emphasized at the meeting that every 
superintendent, manager and agent in 
the state will be expected to have.their 
entire office and street forces lined up 
for membership by the middle of March. 

x * * 

Cedar Rapids, Ia.—The Cedar Rapids 
Association held an afternoon confer- 
ence and evening dinner and entertain- 
ment Jan. 10, with 150 insurance men, 
many from outside Iowa, in attendance. 
J. Stanley Edwards of Denver, president 
of the National Association of Life 
Underwriters, was present and during the 
afternoon session told of the National 
Association’s plan for doubling the mem- 
bership and the quotas of the different 
Iowa associations were agreed to. Trav- 
eling Secretary Traylor of Denver was 
also present. There were a few non- 
association men at the meeting, and the 
majority of them tendered their applica- 
tions for -membership. At the dinner 
Lieutenant-Governor Moore and Presi- 
dent J. Stanley Edwards were the chief 
speakers. 


* * * 

Milwaukee, Wis.—The Milwaukee As- 
sociation, at its regular monthly lunch- 
eon, Jan. 16, listened to a most interest- 
ing and enlightening address by E. J 
Kearney, Milwaukee banker and manu- 
facturer, who talked on “Conditions in 
Europe” from the standpoint of an eye- 
witness, of the situation in France, Bel- 
gium, Germany, Italy and other nations. 
Mr. Kearney returned a short time ago 
from a three months’ tour of the war- 
stricken regions to investigate commer- 
cial as well as social conditions. 

The annual meeting of the Milwaukee 
Association for the election of officers 
will be held Saturday noon, Feb. 21. At 
that time it will be determined definitely 
if the regular luncheons and sessions 
will be held on Saturday. For several 
months the week-end date has been 
chosen and the experiment appears to 
have worked out satisfactorily. The at- 
tendance as a rule has-been more repre- 
sentative than on other days of the week 
because on Saturday numerous mem- 
bers who spend most of the week in 
travel are able to be in Milwaukee. 


ee. eh 
Lincoln, Neb.—At the monthly meeting 
of the Lincoln Association officers were 
elected for 1920. They were: President, 
Cc. R. Easterday; vice-president, J. E. 
Berg; secretary and treasurer, C. H. 
Bentz. Paul M, Ray, field superintendent 
of the Equitable Life of Des Moines, was 
the speaker. His subject was “By- 
Products of Life Insurance.” 
ad s * 


Grand Rapids, Mich.—Rev. Traverce 
Harrison and Verne H. Smiley of Grand 
Rapids addressed a meeting of the Grand 
Rapids Association at a lunch meeting 
which opened the national Thrift cam- 
Ppaign in Grand Rapids. 

s s s 


Kansas City, Mo—At the January 
meeting of the Kansas City Association 
130 life insurance men were present and 
65 new members were received into the 
association. Th Kansas City organiza- 
tion held an intensive campaign for mem- 
bers last fall, which resulted in raising 
the membership to 181. Its part in the 
nation-wide campaign under President 
Edwards’ administration will, therefore, 





Peoples Life Insurance Company 


Frankfort - - - - - - - Indiana 


Assets - - - - $ 1,000,000 
Insurance in force 10,000,000 


Of course we want salesmen 
Of course we will pay the right kind well. 


Nor.do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 

If you are loyal, enthusiastic and industrious we will stand 
back of you. 


E. O. BURGET, W. A. IRWIN, 
Secretary. Supt. Agents. 











WANTED 
MANAGERS FOR IMPORTANT DISTRICTS IN OHIO — INDIANA — ILLINOIS — MICHIGAN 
Guaranteed Low Cost Policies. As Good as We Can Make Them. 


Any one of the above is an absolutely first class opportunity. If your record is cleanand you can 
furnish evidence of your ability as a Personal Producer, your application will be considered. 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


The Rookery, Chicago 
O. W. JOHNSON, President S. W. GOSS, Vice-Pres. and Agency Mgr. 








Indiana N ational Life Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our pay corals are liberal and modern, ate many Our Home Office is helpful: our agents are pleased with 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
. For Territory and Agency Contracts Address C. D. RENICK, President 
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DETROIT LIFE INSURANCE COMPANY 


The Leading Michigan Company 


for the fourth consecutive year led all Michigan Companics in new paid-for business issued in Michigan in 
1918. Over $3,800,000 new business paid for last year. Now has $13,500,000 in force. 

A number of counties are open for General Agents and we invite Michigan men to investigate this op- 
portunity. We write Participating and also Non-Participating Insurance, Double Indemnity and Disability. 


Write Direct to 


M. E. O’BRIEN, President DETROIT, MICHIGAN 














Home Office, Blessed Building 











George Washington Life Insurance Company 


Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our Monthly 
Income Coupon Bond Policies are growing in popularity. We are 
also writing all standard forms at low premium rates. A few attract- 
ive Agency openings are now available in the state of Ohio. For 
particulars address 


C. B. BEAUMONT, State Manager, 2205 E. 83rd St., Cleveland, Ohio 

















be conducted on a different plan this 


Pioneer Life Insurance Co. || HOTEL WISCONSIN 

of America KANSAS CITY, MO. Big Hotel of Milwaukee 
Organized 1907 John W. Cooper, President HEADQUARTERS for INSURANCE MEN 

EVERYTHING NEW BUT THE NAME 500 Rooms-400 with Bath 
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Insurance in Force 











THE INDIANAPOLIS LIFE INSURANCE CO. 












we. 12,021,820.06 Indiana 
wn 13,665,053.54 


ww _ 15,532, 346.26 Michigan 
woe. 19,225,392.00 





re aia Look up the Company’s Record 
teeo | 2,344,448.12 
mr UBL Managerships Open 


Illinois 
















If You Have Confidence in Your Ability 
address 


FRANK P. MANLY, President 


Home Office: INDIANAPOLIS, INDIANA 


























Ten-Year Periods 





W. J. WILLIAMS, President 
Organized February 23rd, 1888 





Attractive Opportunities 


Western Pennsylvania and Michigan 


A Record of Thirty Years of Progress— 


Aseets Insurance in Force Income Policies Iseued 
Dee. 31—1888.... $ 104,307 $ 889,073 1889-1898 $ 2,128,182 $460,386 
1898.... 321, 8,392,902 1899-1908 12,088,346 1,169,329 
1908.... 3,621,170 43,443,633 1909-1918... 35,887,982 2,199,357 
1918.... 15,758,208 145,055,484 


The WESTERN and SOUTHERN 


Life Insurance Company 
CINCINNATI 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 


















The American Home 


Insurance Co. 


Topeka, Kan. 


F. S. Jackson, Pres. 


Good contracts for live agents. Address F. P. Metager, Topeka, 


Life 


F. P. Metzger, Sec. 


, Kan. 


















A REAL PROPOSITION FOR A REAL MAN 


Cash Capital $200,000.00 V. D. CLIFF, President 


FEDERAL CASUALTY COMPAN 


| One oe OUR We have a contract for you under which your 
ERVICE income will be limited only by your activities. 


DETROIT 


MICHIGAN 















Write for Territory 








PHILADELPHIA 





Lis 








Are You Permanently Established? ‘ 


Pennsylvania—Ohio— West Virginia 
PHILADELPHIA LIFE INSURANCE CO. 


















winter, the basis of which is the pro- 
gram of benefits to new and old mem- 
bers in the work of the association. An 
advertising program with many features 
is arranged as one element in this pro- 
gram; a local newspaper has promised 
to publish insurance news and commit- 
tees are working on other methods of 
publicity. A congress will be held soon, 
the plans and announcement of date be- 
ing left to the executive committee. 
Orville Thorp of Dallas, Tex., represent- 
ing President Edwards in the Central 
district, told of the obligation of life 
insurance men to cooperate for the coun- 
try’s sake. John Traylor, traveling secre- 
tary, Denver, also spoke inspiringly on 
association work. President Poindexter 
delivered the loving cup won by the 
Kansas City Association last year into 
the custody of Ed S. Villmoare, in whose 
administration the cup was won. L. O. 
Weakley, president of the St. Joseph, 
Mo., association, was a guest. 








WITH INDUSTRIAL MEN 














Public Savings Appointments 


W. J. Hering of the Public Savings of 
Indianapolis has been transferred from 
the Gary, Ind., district to Indianapolis. 
He entered the service Oct. 30, 1910, 
which makes him the oldest manager 
with the company. He now becomes 
manager of the premier district of the 
company, a recognition of his faithful- 
ness and ability. Douglas Tow of the 
Indianapolis district is promoted to 
manager of the Gary district. W. R. 
Phillips, agent at Indianapolis, succeeds 
Mr. Tow as superintendent at Indian- 
apolis. 

Agent G. V. Hiatt of LaFayette, Ind., 
becomes superintendent of the Public 
Savings at Frankfort, Ind. Agent F. T. 
Luethe of Indianapolis becomes special 
canvasser. C. C. Case, superintendent 
at Shelbyville, Ind., is made superin- 
tendent at Gary. L. Sanders is made 
superintendent at Shelbyville, 





Milwaukee Superintendent Imperiled 


Herman A. Potter, superintendent of 
the Prudential in the Bay View district 
of Milwaukee, and his family had a nar- 
row escape from death when fire de- 
stroyed the Potter home at 827 Superior 
street on the night of Jan. 7. The fact 
that hydrants in the vicinity were frozen 
prevented firemen from fighting the 
blaze until the building and contents 
were destroyed. Mrs. Potter and six 
children sleeping on the second floor 
escaped to a sleeping porch and jumped 
to safety without being injured. 


WESTERN & SOUTHERN 
HOLDS BIG MEETING 


(CONTINUED FROM PAGE 3) 


superintendent of insurance and a di- 
rector of the company, aroused much 
enthusiasm when he declared life in- 
surance “to be the most admirably per- 
fect institution that human ingenuity 
had ever devised for the benefit of 
mankind.” There is no kind of insur- 
ance like life insurance, he said; for 
all the tricks have been elimnated. To 
the agent he said that the joy of life 
is the joy of service; and that in life 
insurance they had the opportunity of 
rendering the greatest service that man 
can render to men. 

Both cheers and laughter were pro- 
voked by his suggestion that the com- 
pany adopt as its slogan: “Policies 
written while you wait; claims paid 
without waiting.” 


Insurance and Probate Courts 


Judge William H. Lueders, whom Vice- 
President Williams described as one of 
the baby directors—“not in size, how- 
ever’—because he is one of the four new 
directors elected last week, spoke briefly. 
Mr. Williams said Judge Lueders had 
been of great service to the company 
and to its claimants, because, in his posi- 
tion as probate judge, he had formed the 
habit of scrutinizing undertakers’ bills 
closely, and had checked the habit of un- 
dertakers, “in case a man had a policy 
calling for $234, to present a bill for 
$234 for burial expenses.” 

Judge Lueders emphasized the won- 
derful part that insurance policies are 
playing in the business of the probate 
court. “Youw have no idea,” he said, “of 
the number of estates there are that 
consist only of the insurance carried by 


the deceased.” He described Amecica all 
a nation of homes, in which men love 
their homes and their families, and make 
provision for them, even after death, at: 
great sacrifices to themselves. 
as this condition exists,” he said, “Bol- 
shevism cannot be a real menace. Ninety- 

nine percent of our people are men and 
their families imbued with the spirit o 

true Americanism; because the records 
show that Americans live in homes that 
they love, cherish and protect. 
sentative American government cannot 
perish from off the earth so long as this 
is true.” 

Friday afternoon was given over al- 
most entirely to Mr. Wannenwetsch’'s 
presentation of the financial aspect of 
the company and the relation of the field 
force to it. 


Claim Questions Discussed 


Saturday morning Secretary John F. 
Ruehlmann outlined methods of hand- 
ling claims and impressed on the su- 
perintendents the importance of filling 
out all forms in the most minute detail, 
and in many instances of furnishing in- 
formation not called for in the forms. 

Prof. S. E. Stilwell, speaking of the 
work of the actuarial department, an- 
nounced the issue, within the next two 
or three weeks, of a new 30-payment 
life policy, designed to replace the whole 
life policy at ages 20 to 45. At ages” 
46-60, the whole life policy only is to 
be issued. 

Richard A. Ryan, treasurer, entered 
into considerable detail with respect to 
company finances, and Dr. Robert C, 
Jones talked briefly on matters affecting 
the medical department. 


Connecticut Mutual Meeting 


OMAHA, NEB., Jan. 21—The annual 
agency meeting of the Connecticut Mu- 
tual Life was held in Omaha, Jan. 15 
and 16 and was attended by four officials 
from the home office and fifteen general 
agents, representing nine states. Those 
from the home office were: President 
Henry S. Robinson, Assistant Agency 
Superintendents H. M., Holderness and 
Harry F. Gray and I. J. Scott. General 
agents attending were: V. L. H. King of 
Minneapolis, Claude Fisher of Des 
Moines, E. N. Coleman of Davenport, 
L. R. Campbell of Sioux City, J. E, Berg 
of Lincoln, S. L. Morton of St. Louis, R. F. 
Warren of Kansas City, H. E. Farnham 
of St. Joseph, P. A. Miller of Topeka, 
J. E. Boyer of Wichita, J. B. Harrell of 
Cklahoma City, W. W. Winne of Denver, 
R. W. Crawford of San Francisco, Harry 
W. McDonald of Seattle and D. C. Burn- 
trager of Portland. 

Talks were made by President Robin- 
son and Mr. Holderness, following which 
a round table discussion was held. The 
chief announceemnt of the meeting was 
of the company’s new educational course, 
which has been bound in book form, en- 
titled “The Connecticut Mutual Educa- 
tional Course,” with which goes a 
pamphlet on collateral reading. The 
meeting last year was held at St. Louis. 





Honor Paid to Macfarlane 


William Macfarlane, who resigned 
some time ago as actuary of the Bureau 
of War Risk Insurance to become as- 
sistant actuary of the New York Life, 
was last week presented by the officials 
and employes of the bureau with a hand- 
some silver tea service. In making the 
presentation, the givers sought to em- 
phasize the esteem in which they held 
Mr. Macfarlane and their appreciation 
of his untiring efforts on their behalf 
and on behalf of all exservice men. 

The government has asked Mr. Mac- 
farlane to act as consulting actuary to 
the bureau. 





New Jersey Agency Celebrates 


The third anniversary of the Louis F. 
Paret agency for New Jersey of the 
Provident Life & Trust was observed 
last Friday by a gathering of the agency 
force in the board room of the home 
office, a dinner in the home office dining 
room and a lecture in the evening by 
Dr. Frank Crane. 

The address of welcome was delivered 
by President Asa S. Wing of the com- 
pany. Other speakers were: Vice-Presi- 
dent John Way of the company, “New 
Jersey Agency’s Progress in 1919”; 
Franklin L. Bottger of the Fidelity Mu- 
tual Life, “Systematic Canvassing”; Gen- 
eral Agent S. G. Landon, Harrisburg, 
Pa., “Practical Talks to the Agent in the 
Field”; General Agent Louis F. Paret, 
“Plans for 1920.” 

The New Jersey agents also celebrated 
the victory won by a good margin in 





the November and December contest 


“So long — 


Repre- . 









































THE NATIONAL UNDERWRITER 





Applications for Agencies 
in Wisconsin to be dated 
January |, 1920, will now 
be considered. 





Gardian tifa 


Madison, Wis. 


C. L. Miller, 
Directing Sales 
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FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
“Suggestions for Increasing 
Your Income’”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 





\| surance & Investment Company and B.S. 








ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


Those who can not only write applications 
but deliver policies, and are energetic in their 
methods. Good positions are ready for such 
men. 


Union Mutual Life Insurance 
Company 
Arthur L. Bates, President, Portland, Maine 


Address ALBERT E. AWDE 


_ Supt. of Agencies, 
7 W. Madison St. Chicago, Ill. 
, t 











19,712 LEADS 


were distributed among Fidelity field men in 1918— 
the result of our direct mail advertising, This is agency 
co-operation on a vast scale and pom A why we are 
writing mere business than at any time in our 

The Fidelity eperates in 40 states. Full level net 
premium reserve basis. Faithfully serving insurers 
since 1878. Insurance im force ever $150,000,000. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 








THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
ing Industrial 
| policies to 
Ordinary. 

= Splendid op- 
portunities for 
good men. 


Address 









President 
Home Office Building CHICAGO 
Chicago 











with the Pittsburgh agency. The prize, 
a gold watch, for the largest individual 
producer of new paid for business writ- 
ten during the two months, was awarded 
to William H. Pierson of the Newark, 
N. J., agency. He paid for $1,300,000 
insurance. e 

The agency paid for $5,500,000 new 
business written in 1919, being a gain of 
$2,000,000 over the previous year, and 
the field men declare that they will ex- 
ceed the 1920 quota, which is $6,700,000. 


Luncheon for Hopkins | 


PHILADELPHIA, PA., Jan. 20—A spe- 
cial luncheon meeting of the “Plico” 
Club, given in honor of A. M. Hopkins, 
recently appointed superintendent of 
agents for the Philadelphia Life, was at- 
tended by thirty-three local and south- 
ern agents of the Philadelphia Life. Ad- 
dresses were made by Vice-President 
Clifton Maloney, Secretary W. H. Hub- 
bard, Actuary E. M. Blehl and Medical 
Director S. M. Gadd of the company; 
President H. P. Franklin of the club, 
Cc. P. Wilkins, manager of agents for 
Virginia; W. M. Gordon, supervisor of 
agents for the southeastern division; 
W. E. H. Holbrook, general agent in 
North Carolina; M. . Platt, general 
agent in South Carolina; W. B. Brown, 
secretary-treasurer of the Gordon In- 


Williams, general agent in South Caro- 
lina. 

In the course of his remarks Superin- 
tendent Hopkins asked for voluntary 
pledges from the assembly for 1920 and 
immediate responses were made total- 
ing $24,700,000. 





Fraternal Merger Causes Row 


TOPEKA, KAN., Jan, 20—The merger 
of the Knights & Ladies of Security, a 
Kansas fraternal organization, with the 
National American, to form the Security 
Benefit association, has caused dissen- 
sions and brought about ouster and in- 
junction suits. The merger increased 
rates, provided for the continuation in 
office of the old officers of the Knights 
and Ladies an extra three years, and 
increased the officers’ salaries substan- 
tially without checking it to any meet- 
ing of either the members or the con- 
trolling committee. Attorney-General 
Hopkins filed ouster proceedings against 
the merged society. The proceedings 
ended in a stipulation by which the 
merger stands, but the officers have to 
call an election next June and can col- 
lect no increases in salaries unless they 
are allowed at this meeting or future 
conventions. 





Forming New Associations 


DENVER, COLO., Jan. 19—From_ the 
office of the president of the National 
Association, J. Stanley Edwards, in this 
city, comes the information that a new 
Life Underwriters Association has been 
formed in Jamestown, N. Y., with the 
following officers: W. J. Bentley, presi- 
dent; Joseph O. Kiley, secretary. 

A new association has also been or- 
ganized in Lawrence, Mass., with Robert 
A. Robinson, president; Harry H. Nes- 
bitt, secretary. Still another associa- 
tion has been formed in Terre Haute, 
Ind. The officers of this organization 
are W. J. Rynich, president, and David 
E. McDonald, secretary. New associa- 
tions are also being organized at Troy, 
Ala., and Oshkosh, Wis. 





Movies for Boston Meeting 


DENVER, COLO., Jan. 20—According 
to J. Stanley Edwards, president of the 
National Association of Life Underwrit- 
ers, it is expected that a motion picture 
production upon a life insurance topic 
will be a feature of the National Life 
Underwriters’ convention at Boston next 
September. A prominent association is 
considering offering a substantial cash 
prize for the writing of a suitable scen- 
ario. A well known picture company is 
ready to put on the picture if an ac- 
ceptable scenario is written. 

The Boston convention dates have 
been changed to the week of Sept. 20. 
The change has been made in order to 
secure the necessarily large hotel accom- 
modations required. 





A CALL TO CO-OPERATE 


in the 


National Thrift Week Program 


To conserve and increase the Nation’s 
economic strength. 


Saturday, January 17th, 1920.......... National Thrift Day or Bank Day 
(Benjamin Franklin’s Birthday) 


Sunday, “i 18th, “ ..........“Thrift Sunday” 

Monday, ~ De to yae. ose nes “National Life Insurance Day” 
Tuesday, $ MS cea be “Own Your Own Home Day” 
Wednesday, “ Bites. igs ci ... “Make a Will Day” 

Thursday, 5 cS Saree Eee S . “Thrift in Industry Day” 

Friday, a oe oS gaat a oak - “Family Budget Day” 

Saturday, “24th, “ ..........“Pay Your Bills Promptly Day” 


Workers are wanted! You can help! Call on the Y. M. C. A. secretary 
in your community for information as to your local Thrift Week Program. 





The Guardian Life Insurance Company of America 
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Chicago’s Finest Hotel 


‘ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodation. Lo- 

cated at the center of the insurance 


ema! | 
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district it is the most convenient stop- 
ping place for the busy man. 


RATES: 

ONE PERSON 
Room with detached bath «© = = = 
Room with private bath © © = «© 

TWO PERSONS 
Room with detached bath = = © o 
Rooms with private bath « = © 2 

Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 
for one or two persons. 
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Hotel La Salle gives more for the price 
you pay than any other hotel in Chicago- 














We write all forms of up to date life and accident policies, issuing more than twenty" 
different policies in each department. We are looking for a responsible mari for 


TOLEDO, OHIO 


We have over two hundred life policies in force in Lucas County. The Company 
will get behind a producing General Agent. If you believe you are the right man, write. 


The Gem City Life Insurance Co. Dayton, Ohio 
I. A. MORRISSETT, Vice-Pres. and Gen’! Mgr. 

















France Agency’s Record 


The E. M. France general agency at 
Cleveland, of the State Mutual Life, pro- 
duced $6,500,000 of business in 1919 and 
thus maintains its position as the rank- 
ing general agency of this company, with 
the next general agency $1,500,000 be- 
hind. This agency not only leads in 
volume, but in percentage of business 








paid for to that written. 





The Man Who Is Willing—and WILL 
ppt ror NOW end erat dog's competence, 
For Contracts and Territory, Address 
H. M. HARGROVE ~- President 


Beaumont, Texas 














CONSERVATION OF BUSINESS 
We are reinstating, revamping and cleaning up indebted policies for a number of Life Companies, 
thus standardizing and conserving the business, increasing the Fncome, preventing lapees, and keeping 
the policyholders satisfied, and at practically no expense to the Companies. 
Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 
THE OTIS HANN COMPANY, Inc. 
10 So. LaSalle St. Chicago, Illinois 
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CENTRAL LIFE INSURANCE COMPANY 
OF ILLINOIS 


OTTAWA, ILLINOIS 


has recently been admitted to the 
State of Michigan, and is desirous 
of securing on a general agency 
basis, the services of one or two 
men who are well acquainted with 
the insurance business of that State, 
who have demonstrated organiza- 
tion ability coupled with character 
and standing, and who are capable 
of handling large territory. There 
is a good position for the right man 
who wants to establish himself in a 


life job with a company that has 
$27,000,000 of business in force 


and assets of $3,000,000, and one 
that has neither ‘‘a scandal behind 
it nor a cloud ahead of it”. We are 
not bidding for men satisfactorily 
established with other standard 
companies. Look us up in the 
“books”, and if you can fill the 
specifications, write us. 


H. W. JOHNSON 
President 


W. F. WEESE 
Vice-President 


S. B. BRADFORD 
Secretary 











AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 





INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 
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The Minnesota Mutual Life 


INSURANCE COMPANY 


Excellent Opportunities for Two General Agencies in Illinois 
Contract Direct with Home Office 


For particulars address 


E. S. ALBRITTON 


2nd Vice President St. Paul, Minnesota 
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—o you begin to figure up your earnings and 
recall the several reasons for failures during the 
past year, you then more than any other time keenly 
realize the importance of a helpful constructive home 
office service that trains you to overcome such failures. 


One of the vital elements which makes your day 
profitable is a harmonious working arrangement with 
home office officials and a ‘direct cooperative spirit 
generously given.’ 


Inter-Southern Life 


JAMES R. DUFFIN, President 











The Close of the Day’s Work 


All this and more we constantly strive to give our 
agents. This coupled with good policy contracts 
and liberal commissions, is an incentive which should 
interest any ambitious agent who wishes to make 
the most of his salesmanship efforts. 


We would like to hear from several 
good men for important field positions 


Insurance Company 
LOUISVILLE, KENTUCKY 
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MODERN BUSINESS GETTING METHODS | 














How Successful Salesmen of Life Insurance are F snclivie and Closing Prospects 
by Applying the Best Selling Systems to Their Business. 
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HE BOOSTED $75, 


RECORD TO 


000 SALES 
$300,000 A YEAR 


How One Agent Found That Getting Broader Vision 
Enabled Him to Take Advantage of Big 


Possibilities 
By Frank H. Williams 


HAT life insurance agent is 

\¢ there who hasn’t at one time or 

another said to himself: 

“How can I write more business?” 

It is almost as natural for an agent 
to ask himself this question as it is 
for him to speculate on the possibilities 
of writing up a policy for just about 
everybody he meets. 

Harry R. Wright is one of those who, 
just about a year ago, was asking him- 
self this question. And the way in 
which Wright answered it so effec- 
tively that this last year he increased 
his sales from the $75,000 he had writ- 
ten the previous year to over $300,000, 
will prove interesting to everyone in 
the life insurance business. 

Wright, it might be added, is a very 
real personage though his actual name 
is not “Wright.” 


More Sales Without More 

Calls Is Problem 

“Just about a year ago,” said Wright 
in talking about his achievement, “I 
canvassed the situation very thoroughly. 
I felt that there was some method by 
which I could materially increase my 
sales, but the way to do this wasn’t 
very clear. I found that it would be 
just about impossible for me to in- 
crease the number of calls I was mak- 
ing and yet, how increase my sales 
without increasing the number of pros- 
pects I called on? 

“The matter looked a great deal like 
an unsolvable problem. It seemed as 
though I had reached my ultimate 
limit in the writing of life insurance 
and yet I hated to admit, without:a 
struggle, that I couldn’t do any better 
than I had been doing. 


As Easy to Talk 

Millions as Hundreds 

“The problem was with me all the 
time. I kept thinking about it while 
at work and I’ll own that it kept me 
awake a number of nights. How to 
increase my sales when I was now 
calling on the maximum number of 
people that I could see each day and 
selling the usual percentage of those 
called on? 

“The solution to the problem came 
to me in a rather unique manner. I 
was standing in a cigar store one noon, 
thinking about the question, when 
overheard a couple of young men talk- 
ing together. One of the men was 
always talking in big figures—hundreds 
of thousands and millions of dollars. 

“‘Say,’ said the second chap. 
don’t you be reasonable? 
you cut out this million dollar stuff 
and get down to earth?’ 

“‘Huh,’ said the first man, ‘you for- 
get that it’s just as easy to talk mil- 
lions as it is hundreds. And it’s just 
as easy to go after big customers as 
it is the little ones. That’s why some 
salesmen make such a killing and why 
Others are pikers!’ 


Solution Is to Call 
On Big Prospects 
“Right in a flash I saw that here was 





of Business 


the answer to my own question. It 
would be just as easy for me to call on 
big prospects as on small ones! It 
would be just as easy for me to make 
just as many calls as I had been mak- 
ing, but to call only on people who, 
if they bought any insurance at all, 
would be vastly bigger amounts than 
I had been selling. The answer to 
my problem did not lie in increasing 
the number of calls I made, but in in- 
creasing the average size of the pol- 
icies sold! 

“IT put the new scheme into action 
immediately. Instead of soliciting men 
who had to be convinced of the value 
of life insurance before they came into 
a proper mood for buying, I solicited 
men who fully realized the value of in- 
surance and who talked and thought 
in large units of insurance. 


Took Time to Get 

In Step with Scheme 

“The first few weeks of my new 
scheme were pretty fruitless, I’1l own. 
The class of men I was calling on was 
so utterly different from the class to 
which I had been accustomed that it 
took me some time to get acclimated 
to my surroundings, as it were. It took 
me some time to get into step with the 
bigger scheme of things in which my 
new prospects moved. And then things 
began to hum. 

“Right at the start I determined to 
take a definite angle in my sales argu- 
ments. First off, in my conversations 
with these moneyed men regarding in- 
surance, I placed the whole affair on 
the level of a high grade financial 
transaction. I made them see that I 
was the sort of an individual who was 
offering them gilt edge bonds and 
stocks for investment and that this be- 
ing the case they must not inadvert- 
ently classify me with book agents or 
individuals of that sort, as so many 
people used to classify insurance 
agents. 


Changes Viewpoint in 

Regard to Agents 

“I hammered home on the fact that 
only through insurance agents could 
these men secure the proper protection 
for their wives and families and only 
through the insurance agents could 
they secure all the information regard- 
ing rates, etc., which would enable 
them to determine which form of pol- 
icy was best for their individual cases. 

“My prospects, I found, were par- 
ticularly receptive to this line of argu- 
ment and I must say that all of them 
listened to me with much more interest 
and respect than I had received from 
my former class of prospects. 

“In the start I realized, of course, 
that all of my new prospects would, 
undoubtedly, be pretty well sold up on 
life-insurance. But I said to myself: 
‘Everybody is doing things in a bigger 
way now than ever before. Financial 


men are talking about the vision with 
which they see bigger things in busi- 
Bigness is in the air. 


ness. And so, 





no matter how large a line any pros- 
pect carries, I’m going to tell him that 
he should take on still more and I’m 
going to succeed in convincing him 
that this is a fact, because I believe so 
thoroughly in a big line of insurance 
myself.’ 


Big Vision Registers 

with Prospects 

“T soon discovered that this big vi- 
sion in life insurance, as it might be 
called, registered most emphatically 
with my prospects. It made them look 
at me with respect when I suggested 
that they increase their line at once 
by $25,000 to $100,000. A proposition 
like that was always, in a way, flatter- 
ing to a prospective customer, and as- 
sured the immediate securing of his 
interest. And I found, too, to my 
astonishment, that many prospects 
were thinking along the same lines of 
greatly increased lines of insurance 
themselves. 

“All last year I pursued this policy 
of going after the big stuff. Of course, 
if I saw a good chance for selling a 
small policy I didn’t pass it up because 
it was small. Instead I went after it 
hard and, because of my own enlarged 
vision of what can be done with life 
insurance, I was frequently able to 
sell a larger policy to this small cus- 
tomer, than he had been contemplating 
purchasing. I found that where $2,000 
policies had formerly looked big to me, 
they now appeared rather small and 
that it was much easier for me to make 





small buyers see the advantage of se- 
curing as big policies as possible. 


Close Record Kept 

of Work Done 

“I keep a close record of my work, 
the number of calls, number of sales 
and all that. For the past year I find 
that I made just about the same num- 
ber of calls that I made during the 
previous year and that the number of 
policies written last year is just about 
the same that it was the previous year. 
But my sales have jumped from $75,- 
000 a year ago to $300,000, simply be- 
cause I have had the courage to go 
after the big stuff. 

“I don’t know whether the same 
scheme would work out as effectively 
for other agents as it did for me. But 
I’ve got an idea that it always pays to 
see the big possibilities in your work 
and to go after these big things instead 
of being content with the small things.” 

Mr. Wright’s interesting experience 
may, possibly, prove of real value to 
other insurance agents. Are you, for 
instance, seeing the big possibilities in 
your field? Are you going after the big 
stuff—the stuff that, perhaps some 
other agent is now almost monopoliz- 
ing? Are you contenting yourself 
with the gleanings from the stubble in 
your field while some other agent: is 
making off with the high priced wheat? 

Think it over. And remember that 
almost any business is capable of big 
expansion if the proper methods are 
applied. 














SOME POINTS ON MONTHLY INCOME 














OU have heard lecturers who 
Y talk to their audiences in tech- 
nical terms. They handle their 
subjects in finished style from the 
standpoint of the scholar, but what 
they have to say simply goes over the 


heads of those listening to them. They 
know what they are talking about, but 
are not able to clearly convey their 
thoughts to others. The mere posses- 
sion of knowledge does not necessarily 
carry with it the ability to convey this 
knowledge to others. 

How often you have seen life insur- 
ance salesman just like this. They 
have studied the business have learned 
how rates are arrived at, what the 
companies do with their funds, and 
how the whole fabric of the business 
is constructed, but their selling talk 
lacks force and punch. It is often a 
mere recitation unattractively pre- 
sented of what life insurance is and 
sounds a great deal like a quotation 
from an encyclopaedia. 


* * * 


T does not make very much dif- 

ference what you know, but it is 
very important what the fellow you 
are talking to knows. If you tell him 
something that he cannot understand, 
you accomplish nothing, and only 
deaden his interest in what you are 
talking about. Knowledge of life in- 
surance is nothing if because of that 
knowledge you cannot make your pros- 
pect understand what you are talking 
about. It is your job to talk to pros- 
pects in terms that they can under- 
stand, irrespective of whether your 
language would sound well to the 
president of the company you repre- 
sent. 


ONTHLY income insurance is 

perhaps the best example of what 
can be done when the life insurance 
salesman speaks in plain unadorned 
English of a brand that tne humblest 
laborer can understand. As a concrete 
example: Suppose you wanted to so- 
licit a first class mechanic for life in- 
surance. You could talk to him about 
a $1,000 or $2,000 policy and in rare 
cases might be able to interest such a 
man in a $5,000 contract. That would 
be the top figure, however. Men work- 
ing as skilled mechanics, have never 
had as much as two or three thousand 
dollars cash in their lives. It sounds 
just as big as $25,000 to them and just 
as far away. Why should they ar- 
range to have their wives inherit so 
large a sum upon their death? It 
sounds ridiculous. Yet these same men 
can be sold considerably more than 
$5,000 with a talk along these lines. 

* * * 


WANT to talk to you about your 

income. I don’t mean the income 
that you have now, but the one that 
your family will have if anything hap- 
pens to you. No, I am not going to 
try and sell you life insurance. I am 
not going to say anything’ about life 
insurance, but I want to say one or 
two things about your income. For 
instance, if you were to die this after- 
noon and leave things just as they 
are, I suppose your wife would be able 
to get along all right on the arrange- 
ments you have made already, if she 
could have about $50 in cash every 
month. Re 

To this most prospects enjoying 
fairly good incomes will say, “Well, I 
don’t know about that. I suppose she 
might be able to just barely get by on 





$50 a month, but she would not be 
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St. Louis, Mo. 








JAMES A. McVOY 


Vice-President and General Manager 
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Many Life Men Are Beginning 
To Sell Accident and Health 


Are you one of them? To sell this income insurance 
to your old policyholders you want to know the 
sales points. Read the monthly sales manual and 
revivifier, The Casualty Review, devoted entirely to 


health and accident insurance. 


Send your dollar to 


One dollar puts you 
on the subscription list for a whole year. 


THE CASUALTY REVIEW 


1362 Insurance Exchange 


Chicago 





their receipt. 


By GLEASON & OTIS 
A New Edition Revised to Date. 


NEW FEDERAL ACT OF 1919. 


$49,169,000.00 


Has been estimated as the Federal Inheritance 
Tax on the estate of Henry C. Frick. 


The sale of the home of the late F. W. Woolworth 
is being sought by his representative to raise 
cash for the payment of inheritance taxes. 


How many rich men have made provision for the pro- 
tection of their estates by means of Life Insurance? 


Live men should have 


INHERITANCE TAXATION 


This book is of the utmost value to Life Underwriters. 
Many are urging their clients to protect their Estates by 
large policies covering the Inheritance Tax, and they find 
them in a very receptive mood owing to the Large Sums 
necessary to deduct from an Estate for this purpose. 
This edition contains the Amendments of 1919 adopted 
by 25 States, also the 


It is the only up-to-date publication on the subject. 
ORDER NOW to insure early delivery as the book is 





on the press, and orders will be filled in the order of 
YOU cannot AFFORD to be without it. 


1205 PAGES: LAW BUCKRAM, PRICE $10. 
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CINCINNATI NEW YORK 


able to do much with it. The way 
things are now and the way prices 
are, I don’t believe $50 a month would 
be enough. What are you getting at?” 
“Well, then what about $75? Not 
quite enough? Well then, $100 would 
be just about right, wouldn’t it? If 
your wife could get $100 on the first 
of every month, she would be able to 
carry things along, educate the chil- 
dren, and supply them with the 
things, they | will need while they are 
growing up.” 
* ke x 

HIS ‘kind of a talk introduces the 
subject in a way that stirs up some 
interest. It puts life insurance before 
a man in a simple easy-to-understand 
manner. Men of this type pay their 
bills as they go along. They get their 
pay envelope every two weeks, or once 
a month. Their household expenses 
are figured on the monthly or weekly 
basis. So much a year in a lump sum 
means nothing to them. They are un- 
accustomed to figuring on the annual 
basis. They know what things cost 
by the month, how much money they 
need to carry them through a month, 
and when the life insurance salesman 
begins to talk about so much money 
a month, he is reducing his selling talk 
to language that is quickly compre- 
hended by the man working on a mod- 
est salary and getting his pay every 
two weeks or every month. When a 
prospect of this kind has admitted that 
his family in order to live properly 
will need $100 a month he is rather 
likely to buy a monthly income policy 
fairly near that amount. Perhaps 
when he learns of the price, $100 a 
month is too much, but he will buy 
75 or $60 a month. In any case, he 
will buy a great deal more than if life 
insurance in terms of $1,000 or $2,000 
or $5,000 policies had been talked. 


Agency Conference at Milwaukee 


The Wisconsin Agents’ Association of 
the Massachusetts Mutual Life held its 
quarterly business conference at the 
offices of Joseph W. Briggs, Milwaukee 
general agent, thirty agents being pres- 
ent. At a banquet in the evening, spe- 
cial honors were accorded James Bailey, 
aged 67 years, district manager at Ke- 
nosha, Wis., whose production in 1919 
showed the largest increase over quota 
of any other Wisconsin agent. A bowl- 
ing tournament was the feature of the 
entertainment provided by Mr. Briggs. 
Cc. F. Youmans of Oshkosh, Wis., was 
awarded a silver loving cup as high man 
in the event, which was a handicap 
affair. 


Conservative Life’s Change 


Now that the various interests among 
the life companies have decided upon 
the straight preliminary term reserve 
as the standard basis it is likely that 
most new companies organizing will 
adopt that basis from the start. The 
new Conservative Life of Sioux City, Ia., 
has decided to change from the select 
and ultimate to the straight modified 
preliminary term, 


W. O. Perry 


W. O. Perry succeeds Tumlin & Perry 
of Atlanta, Ga., as manager of the 
Georgia agency of the Illinois Life. John 
W. Tumlin, the senior partner, has ex- 
tensive lumber interests which demand 
all his time. He will continue to repre- 
sent the Illinois life as district manager 
in the western part of the state. Mr. 
Perry joined the Illinois Life organiza- 
tion more than two years ago. 


Goes on Legal Reserve Basis 


The California Insurance Department 
is examining the Western Mutual Life, 
a former assessment company, of Los 
Angeles, before licensing the company 
on a legal reserve basis, 


Central of Iowa’s Record 


The Central Life of Iowa, which had 
a record breaking year in 1919, wrote 
$8,500,000 of new business in its home 
state last year. One agent, Charles A. 
Smith of Sioux City, wrote and paid for 
more than $650,000 in new business. 

Prior to 1919 the company’s insurance 
in force and admitted assets had been 
a little more than doubled for every five 











year period since its organization, but 
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Founded 1865 


ROVIDENT 
LIFE AND 
TRUST COMPANY 


OF PHILADELPHIA 
PENNA. 


The far sighted ‘‘Maturing 
Policy’’ of the Provident is 
in accord with the Spirit of 
the Age. 


It protects your own declin- 
ing years. You can make 
it “Shark-proof”’ if 
you die. 































































































“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (B-T Bidg.) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 

















“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





‘Burlington, Iowa 
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WANTED! — 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at heee rate of $500,600 
per month. 


Men of integrity and ability, 
who wish to stay and build —— the 
future, be given 
tracts directly with the Home ‘Ob 


fice. 

We invite correspondence. 
PROVIDENT INSURANCE 
COMPANY 
BISMARCK, NORTH DAKOTA 
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A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutua! 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 














ACTUARIES 
pow F. CAMPBELL 


CONSULTING 
ACTUARY 





76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


811-812-813 Hume-Mansur Bldg. 


INDIANAPOLIS 
AN C. HARVEY 
Censulting Actuary 
Chemical Bullding ST. LOUIS, MO. 


T. . McCOMB 


eounentor AT LAW 
INSULTING ACTUARY 
Premi 
lated. 


onecben Surrender Values, etc., calcd: 
Vv tions and Examinations made. 
Policies and all life Insurance forms epared. 
The Law of Insurance a ty. 
Colcord Bidg. 
OKLAHOMA CITY 














NITCHIE 
ACTUARY 


1223 Assuciation Build 
19 S.LaSalleSt., CHICA 


J. Hi. 


Telephon 
Central 





HA**s BE. VINEBERG 
Follow Amertean Institute of Astuariea 
CONSULTING ACTUARY AND EXAMINER 
Room 1487 First National Bank Building 
CHICAGO 





REDERIC S.WITHINGTON,F.A.LA 
AND EXAMUMNER 


CONSULTING ACTUARY AND 
304-306 Security Building 
DES MOINES, [OW4 








the increases of 1919- are- in excess of 


that rate and if 1920 is as successful as 


| the past year, the Central Life will have 
J $100,000,000 of insurance in force by the 


25th anniversary. 


Legal Section Reports Out 


OMAHA, NEB., Jan. 21—Thomas W. 
Blackburn, secretary and counsel for the 
American Life Convention, has just 
mailed to the companies generally, in- 
cluding members and non-members, 
copies of the report of the annual meet- 
ing of the legal section which was held 
in Omaha last September. The reports 
are bound in pamphlet form and contain 
over 200 pages each. The delay in get- 
ting them out was due to the labor situ- 
ation, Mr. Blackburn says. — 


Joseph W. Brislawn 


Joseph W. Brislawn, former member 
of the Washington Industrial Insurance 
Commission, has been appointed man- 
ager of the Spokane office of Phoenix 
Mutual Life, succeeding Clarence Peter- 
son, who has joined the company’s 
Seattle office. 


Taylors Entertain Staff 


PHILADELPHIA, PA., Jan, 20—C. B. 
and H. M. Taylor, general agents for the 
Northwestern Mutual Life, who took 
charge of the Philadelphia office Jan. 1, 
entertained the field staff and attaches 
of the office and a number of represen- 
tative Philadelphians at dinner Friday 
night. An interesting feature was the 
announcement that only full time agents 
will hereafter be employed by the Phila- 
delphia office instead of utilizing the 
services of part-time men and accepting 
business from brokers. 

In addressing the guests, C. B. Taylor 
referred to the change in methods as an 
evolution signifying that life underwrit- 
ing is a distinct profession. He declared 
that the installing of life insurance 
courses in universities to supply the 
need for specially trained ‘salesmen is 
indicative of the high and dignified plane 
being attained by the life insurance bus- 
iness and general acquiscence in this 
opinion. Among the speakers were 
H. S. Smith, Louis Hoffman, Maskell 
Ewing, Dr. Samuel Bolton, Richard Spil- 
lane and D. R. Carson. 


Officials at Duluth 


President A. M. Johnson, Secretary 
Robert D. Lay and Superintendent of 
Agents Walter E. Webb, of the National 
Life, U. S. A., are in Duluth attending 
the meeting of the Minnesota agency of 
the company which made an increase of 
about 100 percent in paid for business 
last year. 


Chicago Field Men’s Club 


At the regular meeting of the Chicago 
Life InSurance Field Men’s Club held on 
Tuesday, talks were made by E. A. Aus- 
trian of the Northwestern Mutual and 
A. A. Drew, Chicago general agent of 
the Mutual Benefit. Mr. Drew had as 
his subject “Facts—Let Us Face Them.” 
He outlined the actual working condi- 
tions that prevail in Chicago and made 
clear the situation that life insurance 
agents and general agents are facing. 
Mr. Austrian told of the conditions that 
the life insurance field men’s club would 
like to bring about. He submitted sort 
of an idealistic program that both the 
home office officials and men in the field 
might follow out. 


State Life Assesses Stockholders 


An assessment of 50 cents a share has 
been levied on the capital stock of the 
State Life of Great Falls, Mont., payable 
on or before Jan. 26. 


Life Agency Notes 


J. A. Herbert has been appointed gen- 
eral agent of the Montana Life at Boise, 
daho. 

J. A. Rott, of Kinsman, Ohio, has be- 
come identified with the Lincoin National 
Life as general agent for northeastern 
Ohio and northwestern Pennsylvania, 

Charles B. Heiser has moved with his 
wife from St. Louis to Cynthiana, Ind., 
where he has become associated with the 
Charles B. Rudd agency of Evansville. 
He is an experienced life insurance man. 

J. K. Joder, formerly a merchant at 
Waterloo, Ia., has been appointed district 
agent for the National American Life of 
Burlington, Ia. Mr. Joder has been in 
the life insurance business’ but five 
weeks and has already written $38,000. 


The M.-T. Canfield agency of the Old 
Line Life at Antigo, Wis., has been given 
additional territory, the county of Port- 
age having been added to it. The agency 
now controls the counties of Langlade, 
Shawano, Forest, Waupaca, and Portage. 


Serene seen eee Set See aie a ata dae Patan eS a a 7 as 


“The Oldest Company in America” 


Issued its first Policy in 1843 








Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
» modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


‘“‘Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 


of New York 


34 Nassau Street, New York City 
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Stock Salesmen Attention! 


THE GARY NATIONAL ASSOCIATES 
COMPANY 


FINANCED THE 


GARY NATIONAL LIFE INSURANCE 
COMPANY 


We are doing a Mortgage Loan, Mortgage Loan and 
, Investment business. 


We have $250,000 6% Participating Preferred Stock to sell. 














ay, 











Can use a few high-grade stock salesmen who can 
furnish references. 





ADDRESS OR CALL- 


GARY NATIONAL ASSOCIATES COMPANY 
_ Gary Theatre Building GARY, INDIANA 


General and Local Awe 


Contracts With Very Attractive 
Perpetual Renewals 















































We Can Use a Field. Superintendent—Salary, Expenses 
and Over-Writing Commissions 


Write, Giving References. 


TERRITORY: Indiana 








Gary National Life Insurance Company 
Gary Theatre Building 
Gary, Indiana 
WILBUR WYNANT, President 








THE NATIONAL UNDERWRITER 




















“OH LORD. IF T 
GET OUT OF THIS ILL 
NEVER HICK AGAINST 


ANOTHER LIFE \” 
INSURANCE AGENT: 





























“SAFETY FIRST’’ 


1920 


If your plans for 1920 include a change of We have splendid territory open with general 
territory or a change of company or “astep up” agency contract, maximum commissions, for experi- 
from solicitor to general agent— enced and successful producers of clean records. 


THIS FINE TERRITORY IS IN THE FOLLOWING STATES: 


ILLINOIS KANSAS OHIO 


INDIANA KENTUCKY OREGON 
IOWA MISSOURI PENNSYLVANIA 


CONFER WITH US BEFORE DECIDING 


Reserve Loan Life Insurance Company 
- Indiana 











Indianapolis, - 
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g NATIONAL UNDERWRITER 
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The Twin- Winners! 


Purposely Created to Build Big Premium Incomes For Live Agents 


INTER-STATE AUTOMOBILE 


Insurance Company 
Paid Up Capital, $200,000 














INTER-STATE LIABILITY 


Insurance Company 
Paid Up Capital, $200,000 





“The Two Inter-States” of Rock Rapids, lowa, are conceded to be the 
fastest growing automobile combination in the insurance business. 





Term Insurance featured in all lines including Fire, Lightning, Tornado, 


Wind and Theft, Liability, Property Damage and Collision. 


The best in indemnity and honest-to-goodness service goes without asking 
to every policyholder of “The Two Inter-States” and the agent too is 
looked after in a business-building way. 


Unless you are an “Inter-State’’ agent we are both losing time and money. 





N. HAMPE, President E. A. TONNE, Secretary & Manager 
HOME OFFICE, ROCK RAPIDS, IOWA 




















2 THE NATIONAL UNDERWRITER January 29, i 


FROM MANY THOUSAND APPRAISALS THAT WE HAVE MADE OF ; 
PROPERTIES, WE HAVE COMPILED ACCURATE DATA ON MANY 
POINTS THAT VITALLY INTEREST INSURANCE AGENTS. 





























Property owners usually fail to realize the increased cost of the present replacement 
value of their own property. 


Some deliberately disregard many items of plant assets in computing the insurable | — 
value. These are values covered by the co-insurance clause and the insurance policy. | MAY 


Very conservatively managed business concerns are in the habit of charging to 
“expense” such items as: 


Amer 
(a) Freight and cartage costs 
(b) Millwright and installation costs 
(c) Any item costing less than $100.00 ‘ 
(d) Office Furniture and Fixtures — 
(e) Small tools and minor equipment a 
(f) Dies, Jigs and Fixtures at 
We frequently find from $20,000 to $25,000 of these items which have been charged to 
expense in moderate sized plants. vA 
In case of fire loss a concern having $100,000 worth of equipment can ill afford to dis- = 
regard from $20,000 to $25,000 in assets values. % 
How much of these disregarded values there are in a property is revealed only by a om 
reliable appraisal. “ih 
We have some startling facts that have converted a great many property owners who did not see the fe 
light because they thought the local agent was simply talking for more insurance. Maybe we can o 


help because we are disinterested authorities in this line. bu 






loydihomas 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


at a : : 
6Y< APPRAISERS eo ENGINEERS SXo> | 
NY 


CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, 
Buffalo, Pittsburgh, St. Louis, Toronto and Memphis. 




















The Lloyd-Thomas Co., 
1128 Wilson Ave., 
Chicago, III. 


We would appreciate your writing the following persons regarding increased replacement values, and the necessity of increased insurance. 








Person Title Firm Address 


























_) Do not refer to me. 








(1) Mention you are writing at my request. 





